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- INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with premiums payable annually, semi-annual- 
ly or quarterly, and 
INDUSTRIAL Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 
$46,562,667 .40 
39,940,092 .25 
Capital and Surplus 6, 622,575 .15 
Insurance in Force 
i 3, 392, 156.76 





Total Payments to Policyholders since Organiza- 
Wh 00 tna hee dteéedeceseseieneadebe-~ . $39,176,371 .91 


JOHN G. WALKER. President 














CONTINGENT Commissions || Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., NEW YORK 
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RAIN INSURANCE EXCESS COMPENSATION 
We are prepared to place such CASUALTY COVERS 
risks under an approved form OHIO MILLERS 


at equitable rates. MUTUAL FIRE INS. CO. | Security Mutual Casualty Co. 
OF CHICAGO 
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OUR earning ability may be 100 horse power, yet, you 


eee may be developing only 20. It may be caused by terri- ; 
Here’s the Successful Man! torial restriction. A general agent may be taking a large por- 9 
tion of your earnings. It may rest with the service you provide, © 


Perfect Protection is the service designed for the successful | 
underwriter. It goes where he goes and commands enthusi- 7 
astic approval everywhere, for it appeals to the prospect | 
who could not be interested in life insurance alone. It is an ‘ 
adequate service which does not limit either selling ability © 
or earning power—for, beside Perfect Protection, the Reliance 7 
Agency Contract gives the right of unencumbered commis. © 
sions and the freedom of Reliance territory. 


In 1925 Need one question the Perfect Protection Man’s enthusiasm ; 
me 
One Perfect Protection Man paid for $2,821,562. and prosperity : 


5. Four oth id . s 
fur over $600,000. 27 others paid for over Perfect Protection Men are not geared to “‘snail pace” pro- 


s paid for d . ° * . + . Py 
$300,000. 52 others paid forover $200,000, an gress. Neither is this institution content that its underwriters 


in the entire organization of over 650 under- 


ee oe ee eee ne See be other than successful in their profession, representative of 
Reliance Life and responsive to the opportunities it affords. © 





























If you are further interested in the Perfect Protestion Man’s prosperity, write for our booklet, “Perfect Protection—How and Why.” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH +» FARMERS BANK BLDG., PITTSBURGH, PAs 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXVII, Number XXII, November 25, 1926; $4.00 per anum. $ 
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H. L. CONN RE-ELECTED 


Again Heads National Convention of 
Insurance Commissioners 


A, S. CALDWELL CHAIRMAN OF 
EXECUTIVE COMMITTEE 


Convention Discusses Fraternals — Also 
Life Company Mergers 

Los ANGELES, Catir., November 20.—Judge 
Harry L. Conn of Ohio was unanimously 
chosen to again head the National Convention 
of Insurance Commissioners. A. S. Caldwell 
of Tennessee was elected first vice-president, 
Charles R. Detrick of California, second vice- 
president ; Jos. Button of Virigina, secretary- 
treasurer, and Frank Julian of Alabama, chair- 
man of the executive committee. The person- 
nel of the committee, in addition to the officers, 
are as follows: Jas. A. Beha of New York, 
Ben. C. Hyde of Missouri, H. P. Dunham of 
Connecticut, Jesse G. Read of Oklahoma, S. A. 
Olsness of North Dakota, and J. E. Sullivan 
of New Hampshire. The election was held on 
Friday just before the fifty-seventh annual 
meeting of the organization adjourned after five 
days of discussion regarding matters of more 
or less national aspect in relation to their 
duties as supervisors of the business of in- 
surance. 

While much of the time was consumed in 
the discussions relating to acquisition costs of 
casualty companies, on Thursday morning the 
convention discussed fraternals and the merg- 
ing of companies. Commissioner Olaf John- 
son of Wisconsin presented an exhaustive re- 
port which was immediately adopted. Will 
Moore and R. L. Daniel, of Oregon and Texas 
respectively, followed with brief discussions 
agreeing in the main with Commissioner John- 
son and pointing out that there are a number 
of fraternals which are abandoning the old 
lodge system upon which the organizations were 
built. They did not encourage fraternals to 
convert into old-line companies. 

The general feeling regarding the merging 
and selling of stock companies was in favor 
when necessary and when such consolidation 
would make a strong organization out of two 
smaller bodies but all three speakers deplored 
the activities of stock manipulators and profes- 
sionals whose activities simply deprived the 
companies of assets. 

The convention also adopted a report approv- 
ing the practice of allowing “as the valuation 
on home office properties of insurance com- 
panies, such an amount as will reflect from act- 
ual interest earnings from this property a net 
return of 3% per cent” and that valuations in 

(Concluded on page 7) 
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E. U. A. MEMBERSHIP LIST 


New Eastern Organization Has 165 
Companies Signed 


95 PER CENT OF PREMIUMS 


Letter to Agents and Committee Member- 
ship to Be Announced Shortly 

The executive committee of the Eastern Un- 
derwriters Association met Tuesday afternoon 
and subsequently gave out for publication the 
list of companies which have signed the con- 
stitution of the Association. There are now 
165 companies in the new organization, con- 
trolling approximately 95 per cent of the pre- 
miums written in the territory. There are 
nearly a dozen more companies which have defi- 
nitely agreed to join or are seriously contem- 
plating such action. A few groups, such as the 
Meserole companies, the Coroon & Duffy com- 
panies, the Northern Assurance of New York, 
the Buffalo of Buffalo and the Northwestern 
National, will probably remain outside. 

According to reports the meetings of the As- 
sociation are becoming increasingly enthusias- 
tic and there is every indication that the execu- 
tives are determined to make the new organiza- 
tion a thorough success. 

The meeting this week was devoted largely 
to answering questions brought up by the 
agency committee and to discussing the report 
of the committee on committees. The latter 
report will be available early next week as will 
the letter to agents and the agency agreement, 
which has been approved. 

The complete list of members corrected to 
November 23 is as follows: 


Memsersuip List oF THE EasTERN UNDERWRITERS 
ASSOCIATION 

Etna Ins. Co., Hartford, Conn.; Agricultural Ins. 

Co., Watertown, N. Y.; Albany Ins. Co., New York; 

Allemannia Fire Ins. Co., Pittsburgh, Penna.; 

Alliance Ins. Co., Philadlphia, Allied 


Fire Ins. Co., Utica, N. Y.; American Alliance Ins. 


Co., New York; American Central Ins. Co., St. Louis, 
Mo.; American Eagle Fire Ins. Co., New York; 
American and Foreign Ins. Co., New York; American 
Ins. Co., Newark, N. J.; American National Fire Ins. 
Co., Columbus, Ohio; American Union Ins. Co. of 
New York, N. Y.; Atlas Assurance Co., Ltd., Lon- 
don, Eng.; Automobile Ins. Co. of Hartford, Hart- 
ford, Conn. 

Baltimore American Ins. 


Penna. ; 


Co., New York; Boston 
Ins. Co., Boston, Mass.: British America Assurance 
Co., Toronto, Canada; Caledonian Ins. Co., Edin- 
burgh, Scotland; Caledonian-American Ins. Co., Hart- 
ford, Conn.; California Ins. Co., San Francisco, 
Calif.; Camden Fire Ins. Asso., Camden, N. J.; Capi- 
tal Fire Ins. Co., Concord, N. H.; Carolina Ins. Co. 
of Wilmington, N. C.; Central Fire Ins. Co., Balti- 
more, Md.; Central States Fire Ins. Co., Wichita, 
Kan.; Chicago F. & M. Ins. Co., Chicago, IIl.; Citi- 
zens Ins. Co. of Missouri, St. Louis, Mo.; City Ins. 


(Concluded on page 25) 
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MORAL HAZARDS 


G. F. Michelbacher Reviews Situation 
in Casualty Insurance 
CALLS IT “BOGEY MAN” OF UNDER- 
WRITERS 


Cites Value of Preventive Measures Moti- 
vated by Companies and Organizations 


In his address as retiring-president of the 
Casualty Actuarial Society, delivered at the an- 
nual meeting of that body at the Hotel Bilt- 
more, New York city, last week, G. F. Michel- 
bacher, vice-president of the Great American 
Indemnity Company of New York, gave an 
exposition of the factors constituting “Moral 
Hazard in the Field of Casualty Insurance,” 
and stated that “moral hazard is the Bogey 
Man who will catch the unwary insurance of- 
ficial who does not watch out.” He classified 
hazards in casualty insurance as belonging to 
three groups, legal, physical and moral. 

“Legal hazards,” said Mr. Michelbacher, “are 
those created by law or by rulings of authori- 
ties whose duty it is to administer or to inter- 
pret the law.” As an example, he cited the 
Phonville decision in New York, which raised 
to $20 the weekly compensation for injuries 
involving partial loss of use instead of the $15 
limit. This was unforeseen by the companies 
at the time the rate was made “Where the 
legal situation is uncertain, there is always op- 
portunity for decision adversely affecting the 
interests of policyholders and insurance car- 
riers,” declared Mr. Michelbacher. Liberaliza- 
tions of laws in favor of claimants ultimately 
are reflected in the rates and constitute the legal 
hazards of the business. 

Physical hazards are those- which appea! to 
the senses and are apparent at inspection, con- 
tii.ued the speaker, who instanced the case of 
a bank seeking burglary and robbery insurance. 
Factors that might enter into the physical as- 
pects of such a case were enumerated by the 
retiring-president of the Society as follows: 
Name and location of the bank; financial 
standing; name and location of the town or 
city including size and population: industries 
in the town; extent of municipal police protec- 
tion; character of the neighborhood; construc- 
tion of the building; occupancy; bank’s quar- 
ters; number and classification of employees; 
methods of selecting employees; kind of prop- 
erty to be insured; construction of safes and 
vaults; safeguards employed on the premises, 
and record of the bank. 

Moral hazards represent the human element 
in an insurance transaction and their presence 


(Concluded on page 17) 
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WOULD like to forget the Hall-Mills 
murder trial which is in progress down 
in New Brunswick but the news of it stares 
one in the face wherever a turn is made. The 
morbid interest which the tabloid papers have 
aroused is to me amazing. A woman in the 
subway last week was buying them wholesale. 
She had two or three editions of every» New 
York tabloid and some other papers besides. 
The avidity with which she consumed the evi- 
dence as presented in them was remarkable and 
even amusing. The public attitude is, however, 
no more incomprehensible than that of the chief 
witness, called the Pig-Woman, who risked her 
life to testify against the defendants displaying 
actual venom in so doing. Why? Apparently 
she not only is willing to send any or all of 
the Halls to the chair but glories in the oppor- 
tunity. Such are the vagaries of human nature. 
x * x 
ERSONALLY I am very much inclined to 
the view, which is far from being original 
with me, that the State of New 
spending a whole lot of money from which the 
tabloid newspapers are reaping profits which 
must be highly gratifying to the owners there- 
of. If Senator Simpson had gotten some life 
insurance company to insure the Pig-Woman’s 
life the State would have come close to a re- 
covery of some of its expenditures. 
* * * 


Jersey 1s 


OR almost two years, or perhaps more, the 
monthly sales of life insurance have shown 
a steady increase. October, however, showed 
a loss from the sales of October, 1925. It is a 
condition which seems to be in line with gen- 
eral conditions. My friends in the bond and 
stock selling fraternity are pessimistic in their 
language. They seem to think that there is a 
lack of ready money which may last several 
months. 
* * * 
NE might well surmise that a secretary 
to John L. (Jack) Shuff, home office 
manager of the Union Central Life Insurance 
Company and erstwhile president of the Na- 
tional Association of Life Underwriters, would 
have to be bright. Miss Mary Bates, who 
formerly occupied that post and is now one of 
his agents, proved her originality of thought 
by getting one of her women friends who is 
divorced to buy life insurance upon her former 
husband in order to protect her alimony. Surely 
this a novel idea and the divorce court records 
should provide many a prospect. 
x ok x 
HE Life Insurance Sales Research Bureau 
has published the fourth volume of the 
Managers’ Manual. It takes a personal note in 
that it discusses the factors influencing the 
success of the life insurance manager. The 
interesting point is made that it is necessary 
for a manager to know how to inspire men 
before he knows how to get them. 





BANK in England has protected its de- 

posit vaults with an armor composed of 
a newly-formulated steel which, when attacked 
with an oxyacetylene torch, gives off showers 
of sparks of such intensity and magnitude that 
the torch-wielder is driven iS @x- 
pected that the new armor will prove an effec- 
tive safeguard against criminals who use gas 


away. It 


torches to open safes. 
x ok Ox 

N discussing men, women and affairs of the 

1890’s, Thomas Beer, whose hook, entitled 
“The Mauve Decade,” created something of a 
literary sensation this year, says: “Ambrose 
Bierce had already testified a good memory of 
obscure French prose by noting in the San 
Francisco Examiner that ‘applause is the echo 
of a platitude.’” That quotation is merely my 
way of introducing a little comment on the fact 
that Harry C. Spillman, educational director 
of the Remington Typewriter Company, was 
one of the speakers at the recent meeting of 
the Casualty and Surety Club of New York, 
and spouted practically the same verbiage that 
he dinned into the ears of the casualty and 
surety men during the White Sulphur Springs 
convention. Now, I enjoy a good speaker as 
well as can be expected in the face of the fact 
that I have listened to hundreds, and Mr. Spill- 
man has an engaging manner of delivery, but, 
for my part, this cant of the religion of busi- 
ness sickens me. It’s come to be a sort of 
Mencken-Sinclair Lewis combination applied to 
the trick of making money. Quotations from 
the Bible, from Bruce Barton, Basil King, Dr. 
Frank Crane, etc., used to prick the plodding 
horse with the spur of materialistic ambition, 
lost their fascination years ago. The whole at- 
tempt seems to be to make the American busi- 
ness man think he is a deified fusion of Bishop 
Manning and Henry Ford. Ultimately, it may 
result in increasing the monetary wealth of the 
nation, but at what a sacrifice of finer sensibili- 
ties! Personally, I’m inclined to think that 
Miletan Aspasia and Pericles, chuckling to- 
gether over the foibles of Athens, laughed at 
the same hypocrisy in the fifth century B. C. 


x ok Ox 


HERE is a junior clerk in the Philadelphia 

office of the Maryland Casualty Company 
who comes to work in a limousine. He is D. 
J. Walsh, Jr., of the family of D. J. Walsh’s 
Sons, Inc., the well-known agency and broker- 
age house of that city. Young Mr. Walsh, 
having graduated from Malhorne Prep, decided 
to go into the insurance business and learn it 
from the ground up. Therefore, he is now an 
employee of the Maryland Casualty and intends 
going from department to department until he 
knows every detail of home-office work. In- 
cidentally, he is at the same time completing 
his education by attending night school at the 
University of Pennsylvania. An embryonic 
company president, more power to him! 
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AM going to tell you about a fire hazard 

that I think many insurance Companies 
overlook. At any rate, a recent fire in a town 
not far from New York city proved it to fy 
a genuine hazard. This hazard is the “firemen. 
on-parade.” In many communities at certain 
times of the year the whole fire department 
turns out on parade or goes to tournaments in 
This leaves the department 
“home territory” inadequately protected and by 
the time the firemen can get back to the scene, 
unnecessary damage or loss of property fas 
occurred. It might well be worth while for jp. 
surance companies when taking on a risk jy 
a small community to inquire first as to what 
means are provided for handling fires while 
the department is away. 


nearby towns. 


* * * 


COUNTER clerk—you know, one of those 

young sheiks about an insurance office 
who out-dresses the manager—asked to have a 
few hours off as his wife was expecting the 
great event. This was granted him and later 
he came dashing into the office, exclaiming: 
“I’m a father! I’m a father!” 

While the agency’s beautiful romantic 
blonde—every agency has one—swooned from 
ecstasy at the very thought of it—the manager, 
who had forgotten to bring his bell-ans tablets 
to the office that day, grouched: 

“So’s your old man! Get back to work!” 


*x* * * 


N case you missed this by McGeehan in the 

New York Tribune—and yours truly being 
a Cornell man—I herewith steal for you: 
“At Ithaca last Saturday the Cornell team con- 
verted what seemed to be a hopeless defeat into 
victory over Dartmouth. * * * The Cor- 
nell idea of lifting its goal posts is much safer 
and saner than the old custom of lighting a 
bonfire in the heart of Ithaca. * * * An 
old grad bemoaned: ‘College spirit at Cornell 
is not what it used to be. When I was a stt- 
dent at Cornell we did things right. It was 
when I was a sophomore at Cornell that we 
started a bonfire in the heart of Ithaca. We 
tore down everything as we came down the 
hill and we piled it all up at the center of 
town. * * * What a bonfire we had that 
night! Of course, it was too bad that a few 
blocks of the town caught fire from the sparks 
and burned down because some of the boys 
had cut the hose. * * * Cornell comets 
through in the last quarter and wins by ont 
point and all they can think of is to pull 
a few goal posts. If this wasn’t a cue fora 
pyromaniacal display I’m all wet. Oh, well 
the old spirit isn’t there at Cornell any 
more!?” * * * Don’t blame, Cornell, olf 
grad; the spirit is still there by Cayuga’ 
waters, but it’s those darn fire prevention 
weeks ! 
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DISPOSAL OF STOLEN PROPERTY 
HE whole question of stolen prop- 
erty in the crime annals of cities 

affects the very heart and core of bur- 
glary insurance underwriting. Modern 
methods of robbery, coupled with the 
disposal of pilfered goods which goes 
on so blithely with the assistance of 
twentieth century modes of dealing and 
aids to transportation, have done much 


to make the burglary underwriter’s 
position that of an Alpine tourist 


teetering on the edge of a precipice. 
They also impale corporate suretyship on 
the point of an exceedingly sharp and 
long stake and leave it there without any 
ladder handy for descent. 

With the announcement, some weeks 
ago, that a burglary bureau would be 
formed in New York to cooperate with 
the police in the tracing of stolen goods 
and in the examination of collateral 
placed with bonding companies, under- 
writers lifted their ears and hailed the 
coming of a force that would permit them 
toend their days in the peace and sanc- 
tuary of reading rooms wherein no in- 
surance texts would be displayed or avail- 
able. The claws of inactivity, however, 
have struck at the fledging and are 
slowly piercing its vitals. Something may 
soon be done to beat off attacking leth- 
argy, but that something, if anything, 
will have to be done soon. 

Meanwhile, a representative of THE 
SPECTATOR, working with the Association 
of Grand Jurors of New York County 
and with the prison committee, of which 
Robert Appleton is chairman, is going 


ahead with this journal’s independent in- 
vestigation of the stolen property ques- 
tion and grist from this mill is rapidly 
being kneaded into bread for the con- 
sumption of casualty and surety execu- 
tives. When the baking is completed, un- 
derwriters will have before them for con- 
sideration some of the more important 
ways in which the disposal of stolen 
property affects their calculations; and 
the burglary business in New York, it is 
hoped, will be due for a little cleaning of 
musty cellars. 





HE decision of the United States 

Supreme Court, in which the deci- 
sion of the Illinois courts in reference to 
the Hanover Fire Insurance Company 
case was reversed, caused a good bit of 
resoicing up and down William street 
when the news came in late Tuesday 
Illinois tax 


afternoon. The efforts of 
officials to collect some twenty-five mi'- 
lion dollars in back taxes from foreign 
fire insurance companies on the basis of 
a far-fetched interpretation of a law 
passed in 1869 was in reality a political 
move calculated to win public favor and 
with not the slightest regard for public 
welfare. The fact that the suits in ques- 
tion constituted a gross discrimination in 
favor of domestic concerns was no inter- 
est to the tax collectors. Nor did they 
consider the likelihood of the companies 
withdrawing from the State rather than 
pay such taxes. In their greed for col- 
lection they hid behind a form of hyproc- 
risy which is common enough but not 
the less excusable. 
point out that their activities were per- 
formed in the strict line of duty, which 
is perhaps true in a narrowly literal 
sense, but totally disregards many factors 
which obviously warrant a more broad- 
The case had no 


They were able to 


minded sense of duty. 
real merit and should never have been 
started, much less won. 


Interest Tables 

A book of Interest Tables, showing the in- 
terest on $1, both on the basis of 365 days per 
annum and 360 days per annum, has been issued 
by Perley Morse & Co., certified public ac 
countants. These tables give the interest for 
each number of days from 1 to 365 or 1 to 360, 
at the following rates: 7 per cent, 11% per cent, 
2 per cent, 24 per cent, 3 per cent, 3! 2 per cent, 
4 per cent, 414 per cent, 5 per cent, 5’ per 
cent, 6 per cent, 6% per cent, 7 per cent, 7% 
per cent, 8 per cent, 8'% per cent, 9 per cent and 
The book sells at $1 per copy. 
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9% per cent. 





H. H. LAMMERS APPOINTED 
Is Florida Manager for American Central 
Life 

Henry H. Lammers, who entered the s3er- 
vice of the American Central Life Insurance 
Company, of Indianapolis, as a Florida dis- 
trict manager about a year ago, has been se- 
lected to occupy the post of superintendent of 
agencies, Western Ohio, with headquarters at 
Columbus, O. His son, Irving H. Lammers, 
formerly in charge of the agents’ service 
bureau at the home office of the company, is 
aiding in the task of building up the organiza- 
tion, being designated as assistant superin- 
tendent. 

The career of H. H. Lammers, from the 
opening of his activities as an organizer on 
the Florida “front,” illustrates the leaps and 
bounds by which advancement comes to those 
who demonstrate their determination to suc- 
ceed in the life insurance profession and who 
turn their undivided efforts toward its mastery. 
Though actually a beginner in organization 
work when he entered the Land of the Ever- 
glades, Mr. Lammers quickly established his 
d‘strict as one of the leaders of the State. Not 
content with this, he “hit the trail” himself 
and, during the One-Hundred-Day Drive, 
qualified as one of the personal production 
leaders who came to Indianapolis for the $200,- 
000,000 celebration in May. 

The honor which has been conferred upon 
hoth Mr. Lammers and his son is particularly 
well-deserved in each case, so that they face 
their new responsibilities with the best wishes 
of the entire American Central field and home 
office forces. 


‘n’ianzpolis Life’s Fine Progress 

Frank P. Manly, president of the Indian- 
apolis Life of Indianapolis, in a communication 
to the company’s policyholders, tells of the ex- 
cellent progress made this year, stating that by 
the end of the year there will be a gain of 
about $10,000,000 in insurance in force, with 
corresponding gains in assets and surplus. The 
increase in assets will be approximately $1,000,- 
000 this year. The company’s home office is 
located in the former home of the late 
vice-president of the United States, Charles 
Warren Fairbanks, the property having been 
purchased by the company for $150,000, and 
now being valued at over three times that sum. 
President Manly is ably assisted in the con- 
duct of the company’s affairs by Edward B. 
Raub, vice-president and counsel, and other 
officials. In the past five years the company’s 
volume of insurance in force has more than 
doubled. An interesting fact in connection with 
the company is its recent declaration of an 
extra dividend of 20 per cent of the regular 
dividend on all participating policies. 


now 


Hugh Lewis Returns 
Hugh Lewis, general manager of the Liver- 
pool London and Globe, 
visiting in this country, sailed yesterday for 
England on the steamer Berengaria. 


and who has been 
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Representative Men 
Represent Missouri State Life 


Missouri State 
Insurance Company 


M. E. Singleton, President Home Office, Saint Louis 




















ALESMANSHIP and Service are twin factors in modern day 

insurance selling. The day of the traditional “solicitor” is gone. 
The life insurance business today demands representative men—men of 
intelligence, integrity and industry. 


The Missouri State Life prides itself on the fact that its representatives 
are truly representative men—men schooled and trained in the art of 
successful insurance selling. Through its Educational and Sales 
Research Departments the Company keeps its men thoroughly equipped 
with the most modern and approved methods of insurance salesmanship 
and service as related to each of its allied lines—Life, Accident and 


Health, and Group. 


It is this spirit of helpfulness on the part of the Home Office reciprocated 
by a fine spirit of cooperation on the part of its representatives in the 
field that has made the Missouri State Life the great, growing institution 
it is. rye 


Always room for more good representatives. 


A great Company daily growing greater! 
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TO INCREASE CAPITAL 





uri State Life Directors Recom- 


issO 
i mend Action 





$1,000,000 TO BE ADDED 





100,000 New Shares at Par of $10 to Be 
Issued—Stockholders to Meet in 
January 

St. Louis, Mo., November 20.—Stockholders 
of the Missouri State Life Insurance Company 
of St. Louis, Mo., at a meeting to be held on 
January 17 will vote on a proposition to increase 
the company’s capital stock from $2,000,000 to 
$3,000,000 by the issuance of 100,000 additional 
shares of stock of $10 par value each. 

The board of directors of the company has 
recommended the increase, and stockholders of 
record November 10 will be permitted to vote 
on the question. 

If the increased stock is voted it will be sold 
to the present stockholders on the basis of one 
share of new for each two shares of stock held 
on November 10. 

The capital stock of the Missouri State Life 
was increased from $1,000,000 to $2,000,000 in 
1922 through the declaration of a sock divi- 
dend of 100 per cent. 

The additional capital stock will enable the 
company to expend its field of activity and im- 
prove its service to policyholders and agency 
organization. The company has experienced a 
wonderful growth in recent years and is now 
regarded as one of the dominant companies of 
the country. It is the largest life insurance 
company in the Southwest. 


H. L. Conn Re-elected 
(Concluded from page 3) 
excess of the sum upon which the net income 
is less than 3% per cent shall be deducted as 
anon admitted asset. This report was pre- 
sented by Commissioner George Wells of Min- 
nesota. 

A brief discussion led by the committee on 
blanks resulted in the president being instructed 
to appoint a special committee which will seek 
to prepare a form which may be used in stand- 
ardization agents’ qualification blanks and 
agent’s licenses in the various States. 

A representative of the Chamber of Com- 
merce of Honolulu was given the floor to ex- 
tend to the convention an invitation to hold the 
1928 meeting either in Honolulu or during the 
five-day trip on the steamer going and coming. 

The opinion of the organization was in favor 
of holding the coming May meeting in Rich- 
mond, Va. 

The climate of Los Angeles was salubrious 
and delegates from Eastern cities were “out of 


” 
place” for the month of November as they shed 
their overcoats, 7 


PRESIDENTS’ PROGRAM 
COMPLETED 





Tribute Paid in Association Pioneers 





WESLEY E. MONK ADDED TO LIST 





Charles A. Peabody Is Honorary Chairman 
—John D. Sage Will Preside 

New York, N. Y., November 22.—Historic 
atmosphere is reflected by the final program 
of the twentieth anniversary convention of the 
Association of Life Insurance Presidents, now 
being mailed to members and guests. The con- 
vention is to be held at the Hotel Astor, New 
York, on Thursday and Friday, December 9 
and Io. 

On the front cover page of the program, un- 
der the caption of “Association Pioneers,” ap- 
pear half-tone reproductions of Paul Morton, 
who, while president of the Equitable Life As- 
surance Society, proposed the organization of 
the Association in 1906; Hon. Grover Cleve- 
land, twice President of the United States, and 
the first chairman and counsel of the Associa- 
tion in 1907-1908, and the Hon. Robert Lynn 
Cox, New York State legislator, who was at- 
torney and secretary of the Association, 1907- 
1908; and general counsel and manager, 1908- 
1916, when he resigned to accept a vice-presi- 
dency of the Metropolitan Life Insurance Com- 
pany. 

The program pays tribute to the “Original 
Thirteen” companies founding the organization 
naming them and also listing those gentlemen 
serving as their presidents when the Association 
was started. Of these thirteen presidents, three 
survive. 

A notable addition has been made to the list 
of speakers for the convention as previously 
announced. The Hon. Wesley E. Monk, Com- 
missioner of Insurance of Massachusetts, will 
speak on “Co-operation in State Insurance 
Supervision,” at the morning session on Thurs- 
day, December 9—the first day of the conven- 
tion. 

The morning sessions of the convention are 
scheduled to begin at 10 o’clock and the after- 
noon sessions at 2:30 o'clock. Table d’hote 
luncheons will be served each day in a dining- 
room adjoining the convention hall. The lunch- 
eons will be most informal. Members and 
guests will choose their own seats 


“Sparks of Laughter’ 

The seventh annual compilation of quips, 
jests and anecdotes has been made by Stewart 
Anderson, and published under the title, 
“Sparks of Laughter.’ Mr. Anderson is well 
known as the manager of the bureau of field 
service of the Penn Mutual Life, of Philadel- 
phia. The “sparks” are both humorous and 
numerous, making a book of 300 pages, 
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LAPSE QUESTION UP 


Research Bureau Meeting Analyses 
Situation 


RESPONSIBILITY ON GENERAL 
AGENTS 


Bureau Has Grown Rapidly With Present 
Membership of 105 
By T. J. V. Curren 


Cuicaco, Itt., Nov. 19.—Following the tenth 
annual meeting of the Association of Life 
Agency Officers, the Life Insurance Sales Re- 
search Bureau held its fifth annual meeting on 
November 17 at the Edgewater Beach hotel, 
in Chicago. The meeting was presided over 
by M. Albert Linton, chairman of the execu- 
tive committee, with John M. Holcombe, man- 
ager of the Bureau, leading the discussions. 
The morning was given over to an analysis of 
conservation of business and methods of lapse 
prevention utilized by the various companies. 
In the afternoon there were talks on the re- 
lationship existing between trust companies and 
life insur 

In opening the meeting, M. Albert Linton 
spoke of the growth of the Life Insurance Sales 
Research Bureau, beginning with the member- 
ship of thirteen in 1922, which had consistently 
grown to the present membership of 105. In 
commenting on this development of an organ- 
ization devoted to scientific treatment of life 
insurance selling, Mr. Linton paid a tribute to 
its manager, Mr. Holcombe. The latter stated 
that the major responsibility of the agency 
manager was the retention of business placed 
on the books by the agents. It was his duty 
in this connection to keep in touch with the oid 
policyholders, for through personal touch many 
of the misunderstandings, ofttimes resulting in 
lapsation, would be ironed out and loss of busi- 
ness prevented. He divided conservation work 
into two parts—prevention and cure. Too 
much emphasis, he said, at the present time is 
paid to cure, whereas the greater stress should 
be on prevention. Mr. Holcombe further said, 
in part: “Lapses may be divided into those 
which originate within the policies themselves 
and those for which the agents are respon- 
sible.’ Among the cases he enumerated as 
being conducive to lapsation were: First, in- 
complete sale; second, over selling; third, im- 
proper settlement of the first premium; fourth, 
interim insurance; fifth, lack of attention to 
old policyholders; sixth, automatic premium 
loans; seventh, switching. 

In outlining the work done by the Bureau, 
consisting of a reporting service on company 
lapse rates, he stated that the rate of lapse 
for the third quarter of reporting companies 
was 20.6 per cent, while the rate for the first 
nine months of 1926 was 19.7 per cent. Dur- 
ing 1927 the Bureau will extend its service by 








THE SPECTATOR Thursday 











a 


NL BE 














BUILDING T HE GREATER INTER-+SOUTHERYN 


Four Months Ago We Announced A Plan 


NOW WE 
A NNOUNCE 
THE RESULTS 


hy, 
MO 


Ug peseEe 
; Uta gee ; 





UR. months ago we announced This is an increase of 47% in amount of 
through the columns of this publica- written business. Produced largely in 


ate ee method of developing and the same territory and by the same agen- 
handling life insurance business. To 


agents we promised an unusual and ex- 
ceptionally valuable type of co-operation. 
We predicted greater results in sales and New methods. 
profits than had ever rewarded their 
efforts before. 


cies aS a year ago, it gives an accurate 
picture of results produced by old and 


If you have not yet learned of the Inter- 
Southern plan, let us say briefly that it 
Today we are ready to announce the (a) develops your prospects; (b) finances 


first results of this plan: you; (c) gives you local co-operation of 
During the four months of June, strong interests; (d) relieves you of office 
July, August and September, “a , 

1925, our field department wrote detail; (e) assures your future independ- 
new business totaling pile: pts. wie $9,034,288 ence and security. 

During the same period of 1926 = 

our written business was....... 13,169,821 Further and complete information will 
Gain, 1926 over 1925............ $4,135,533 be promptly forwarded by addressing— 


CAREY G. ARNETT, President 
INTER-SOUTHERN LIFE INSURANCE Co. 


ESTABLISHED - 1905 - IN - LOUISVILLE - KENTUCKY 


Capital, Surplus and Reserves for Protection of Policyholders, $11,806,168.68 
Insurance in Force over - - - - - - ° $110,000,000.00 
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sending a lapse rate sheet according to groups 
of companies, four groups of companies being 
made, the first showing those with over $400.- 
990,000 in force, the second those from $150,- 
900,000 to $309,000,000, the third, $50,000,000 
to $149,000,000, and the fourth, under $50,- 
000,000. The Bureau also proposes to secure 
from a number of companies the names of 
policyholders who have lapses within the last 
few months, and have a member of its organ- 
ization call upon these men with the idea of 
ascertaining the cause of lapsation. While this 
met with some favor, there were many objec- 
tions among the the feeling 
being that in a great measure it violated a con- 


agency officers, 
fidence which ex‘sted between the company and 
the insured. His remarks were followed by 
a general discussion of the subject, the first 
speaker being W. H. Dallas of the “tna Life, 
who said that lapses cannot successfully be re- 
ad the office. An irreducible 
minimum, in his opin‘on. was dependent upon 


from home 
the territory, the type of policv and the kind 
of agencies. In conferring with an agent, it 
was now the policy of his company to bring up 
the lapse ratio before new hus‘ness. Reinstate- 
ment he found most effective in the field. He 
further felt that the advantage of reinstate- 
of reinstated poli- 
cies was questionable. because of the high death 
rate. This latter feeling was subscribed to by 
H. H. Armstrong of The Travelers. Loriman 
P. Brigham of the National Life was of the 
opinion that real conservation work mtst be 


ment work and the value 


done through the general agent, and_ only 
through instruction to general agencies can the 
home office help. It is the agents’ 
duty to let the policvholder know that the com- 
pany is working in his behalf in order that the 


talents he has might be conserved. 


general 


OtHerR SPEAKERS ON LAPSE PropiEMs 
The other speakers, including J. S. Hale. of 
the Northwestern National, W. T. Grant of the 
Business Mens Assurance, Phillip Burnet of 
the Continental Life of Delaware, A. W. T. 
Q'Donahue of the Jefferson Standard, and O. 
J. Lacey of the Minnesota Mutual, dwelt upon 
the method pursued by their company in the 
conservation of business and the lowering of 
the lapse rate. It was the common conclusion 
that the keynote of business was the prevention 
of lapse, and that the work thus far accom- 
plished by the companies, both collectively and 
individually, had brought forth little result. 


CoRRESPONDENCE COURSES 
G.G. Terriberry of the Bureau staff outlined 
the work of the Bureau in connection with cor- 
tespondence courses for agents. Twenty-three 
correspondence courses of companies have thus 
far been analyzed, and an outline of a model 
correspondence course has been made by the 


Bureau, which may be had by member com- 
panies, 





AFTERNOON SESSION 


The afternoon session was devoted to a dis- 





g “USston of the relations between trust com- 
9 oF ep . ° 
p Pames and the life insurance companies, espe- 






cially with reference to the production and re- 
tention of business. John A. Reynolds, of the 
Union Trust Company of Detroit; Dr. John 
A. Stevenson, vice-president of the Equitable 
of New York, and Winslow Russel, vice-pres- 
ident of the Phoenix Mutual, were the principal 
speakers. The discussions in general favored 
the extention of friendly business relations be- 
tween trust companies and life companies and 
there seemed little reason why there shouid be 
friction between them in the handling of life 
insurance Wherever discretionary 
action was called for in the settlement of life 
that such cases 
trust 


settlements. 


reasonable 
should be the 
trained in that business, while straight annui- 
ties should remain in the life companies’ hands 


estates it seemed 


handled by companies 


on one of the optional settlement plans. 
Mr. 


life company and trust company co-operation 


Reynolds described the advantages of 


both to the insurance companies and to the 
banks. He said that through the creation of 
life insurance estates the trust companies ob- 
and 
it also 


tained a large volume of new _ business 


prospects for future business and that 
gave the banks opportunity to give an added 
service to their clients in the trust departments 
through protection of estates against sudden tax 
demands. He brought out that the three hun- 
dred and fifty to four hundred millions of dol- 
lars paid out annually in settlements by the 
life companies to scattered individuals would 
be of tremendous national value if diverted 
through the banks into investments in substan- 
tial and reliable American industries and enter- 
as those to which the investment 


The life com- 


prises such 
of trust funds are restricted. 
panies benefited by co-operation with the trust 
companies in that many millions of dollars were 
spent annually by the five thousand trust com- 
paniés in the United States in advertising life 
insurance. He stated that very few trust com- 
panies had any facilities for writing life insur- 
ance and that those few that did were given 
the authority only through the indiscretion of 
the life insurance companies themselves. The 
Union Trust Company of Detroit which Mr. 
Reynolds represents had created fourteen mil- 
lion dollars of life insurance business for the 
underwriters of Detroit through its own efforts 
in advising clients to create or enlarge the:r 
estates through the purchase of life insurance. 
Mr. Reynolds says that his bank anticipates it 
will create twenty-five millions of life business 
in 1927. 

M. Albert Linton, of the Provident 
Life, was re-elected chairman and W. J. 
ette, of the Volunteer State Life, was re-elected 
Mr. 
also elected to continue on the executive com- 
mittee to complete the two-year term of George 
K. Sargent, of the Mutual Life of New York, 
Three the 
follows: 


Mutual 
Arn- 


vice-chairman of the bureau. Arnette was 


who resigned. new members of 


executive committee were named, as 
W. W. Jaeger, Bankers Life of Des Moines; 
James A. Fulton, Continental Life, and Robert 
K. Eaton, of the John Hancock Mutual Life. 

The executive committee of the Association 
of Life Agency Officers held an election, with 


9 


the following results: Chairman, H. H. Arm- 
strong, of the Travelers; vice-chairman, E. J. 
Harvey, of the North American, and secretary- 
John Marshall Holcombe, who is 
manager of the Research Bureau. 

Among those who attended the Life Offices 


Managers Association were: 


treasurer, 


L. D. Cavanaugh, Vice Pres. & Actuary, Federal 
Life Ins. Co.; W. C. Cartinhour, 2nd Vice Pres. & 
Sec., Provident Life & Accident Ins. Co.; J. F. Barr. 


Vice President, Kansas City Life Ins. Co.; Frank N. 
Assurance Co., (Mo.); John 
3erkshire Life Ins. Co.; 


Jones, American National 
S. Winings, Supt. of Agents, 


G. H. Lilley, Mgr. Conserv., Illinois Bankers Life 
Assn.; A. G. McAndless, Secretary. Lincoln National 
Life Ins. Co.; N. E. Ellsworth, Supt. of Agents, 
Acacia Mutual Life Assn.; L. O. Schrivar, Agency 
Asst., Aetna Life Ins. Co.; W. H. Dallas, Supt. of 
Agencies, Aetna Life Ins. Co.; H. H. Jenes, Ameri- 


can Bankers Life Ins. Co.; Martin W. Lammers, Field 
Super.. American Central Life Ins. Co.; C. M. Heube- 
lein, Supt. of Agents, American Centra! Life Ins. Co.; 
F. G. Johns, Supt. of Agents, American Central Life 
Ins. Co.; H. C. Werick, 

Central ni. 
can Central Life Ins. Co.; Arthur F. Lungren, Agency 
Dir.. American Central Life Ins. Co.; B. H. Zahner, 
Chief Mgr. American Life Reinsurance Co.; A. C. 
Lovall, Dir. of Agents, American National; Wm. H. 
Harrison, V. P. & Supt. of Atlantic Life 


Dist. Marager, American 


Life Ins. Co.; Bycos, Registrar, Ameri- 


Agencies, 


Ins. Co.; W. W. Jaeger, Vice President, Bankers 
Life Co.; J. A. Spargrer, Reg. Sales Mgr., Bankers 
Life Co.; L. V. Meek, Asst. Agency Dir., Bankers 
Life Ins. Co.; R. B. Garmire, Agency Dir., Bankers 


Life Ins. Co.; L. B. Dow, Bankers Reserve Life Co.; 
J. R. Farney, Vice Pres., Bankers Reserve Life Co.; 
A. W. Hogue, Vice Pres., Business Mens Assur. Co. 
of Am.; E. J. Montague, Dir. Field Service. Business 
Mens Assur. Co. of Am.; W. T. Grant, President, 
3usiness Mens Co. of A. N. Mitchell, 
Asst. Gen. Megr., Canada Life €o.; R. G. Me- 
Donald, Home Office Insp., Canada Life Ins. Co.; 
C. B. Svoboda, Sec., Cedar Rapids Life Ins. Co.; 
Jay G. Sigmund. Vice Pres., Cedar Rapids Life Ins. 
Co.; Roy H. Heartman, Gen. Sales Megr., Central 
Life Ass. So.; W. C. Kelley, Adv. Megr., Central Life 
\ss. Co.; W. Rolla Wilson, Vice Pres., Central Life 
Ins. Co. of Ill.: Jas. A. McVoy, President, Central 
States Life Ins. Co.; V. F. Larson, Secretary, Central 
States Life Ins. Co.; Marmaduke Corbyn, Gen. Agent, 


Assur. Am.; 


Ins. 


Central States Life Ins. Co.; Paul G. Bodley, Vice 
President Central West Life; A. W. Mason, Secre- 
tary, Columbia Life Ins. Co.; Thos. A. Thrash, Vice 


President, Columbian National Life Ins. Co.; Geo. W. 
Slayton. Secretary, Columbian National Life Ins. Ce.; 


D. E. Ball, Vice Pres., Columbus Mutual Life 
Ins. Co.; C. D. Devlin, Asst. Supt., Confederation 
Life Ins. Co.; J. Lowar Boyd, Gen. Mgr. Ag., Con- 
federation Life Ins. Co.; Geo. E. Risley, Supt. of 
Agents, Connecticut General Life Ins. Co.; Geo. C. 
Capin, Asst. Supt. of Agents. Connecticut General 
Life Ins. Co.;: H. M. Holderness, Supt. of Agents, 
Connecticut Mutual Life Ins. Co.; H. J. Johnson, 
Agency Asst., Connecticut Mutual Life Ins. Co.; O. 


G. Lippincott, Field Sup., Conservative Life Ins. Co.; 
L. L. Johnson, Continental Ass. Co.; R. E. Harris, 
Agency Org.. Continental Ass. Co.; G. C. Scott, Agency 


Org., Continental Ass. Co.; Phillip Burnet, President, 
Continental Life Ins. Co.; J. A. Fulton, Vice Presi- 
dent, Continental Life Ins. Co.; C. E. Robertson, 
Gen. Supt., Continental Life Ins. Co. (Canada); H. 
B. Bossert, Agency Supt., Des Moines Life & An- 
nuity Co.; R. H. Weiges Field Supt., Des Moines 
Life & Annuity Co.; J. J. Shambaugh, President, Des 
Moines Life & Annuity Co.; M. E. O’Brien, Presi- 
dent, Detroit Life Ins. Co.; D. G. Neubar, Supt. of 
Agents, Detroit Life Ins. Co.; M. Fishman, Vice 
President, Detroit Life Ins. Co.; Homer Guck, Asst. 
of President. Detroit Life Ins. Co.; J. K. Pickett, 


Secretary, Dominion Life Ins. Co.; G. W. Gorowitz, 
Conserv. Mer., Detroit Life Ins. Co.;: S. C. Basker, 
Asst. Field Mgr., Elkhorn Life & Accident Ins. Co.; 
H. D. Linninger, General Agent, Equitable Life Ins. 
Co.; R. E. Fuller, Field Supt., Equitable Life Ins. 
Co. (Iowa); E. E. Smith, Educ. Dir., Equitable Life 
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N. & E. FLORIDA 
R. F. Valentine, Manager, 
2152 Boulevard, 
Jacksonville, Fla. 
S. W. FLORIDA 
Wm. E. Hand, Manager, 
114 West Magnolia St., 
Lakeland, Fla. 
NORTH & SOUTH CAROLINA 
CENTRAL & NORTH GEORGIA 
J. F. Ouzts, Jr. 
Southern Manager, 
205-2-7-210-212 Amer. Bank 
Bldg., Greenwood, S. Car. 
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District Managers Wanted in pros- 
perous open territory. 


FOR Agencies in Arkansas, Florida, 
Georgia, North Carolina, South 
Carolina, and Mississippi, write our 
Managers for your district. 


For District Agencies in other States 
write our Home Office. 
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HAVE A GOOD TIME BUT DONT NEGLECT OLD AGE 


ARKANSAS & N. E. LOUISIANA 


E. A. Stanley, Manager, 
519-520 Federal Bank & Trust 
Building, 

Little Rock, Arkansas. 


MISSISSIPPI 


W. D. Ratliff, Manager, 
Pythian Castle, 

Jackson, Miss. 

B. R. Kuykendall, Manager, 
DELTA COUNTIES, 

Drew, Miss. 


ESERVE LOAN LIF 


INSURANCE COMPANY 
[—_—«INDIANAPOLIS, INDIANA. -L, 
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Ins. Co. (Iowa); J. A. Stevenson, 2nd Vice President, 
Equitable Life Ins. Co. (Iowa); E. H. Taylor, Supt. 
of Agents, Eureka-Maryland Ass. Cor.: W.. F. Smith, 
Supt. of Agents, Excelsior Life Ins. Co.; F. B. 
Jacobshagen, Secretary, Farmers & Bankers Life Ins. 
Co.; Paul Y. Willett, Asst. Agency Marager, Farmers 

National Life Ins. Co. of Am.; E. C. Budlong, Vice 
President, Federal Life Ins. Co.; George Barmour, 
Federal Life Ins. Co.; F. H. Sykes, 2nd Vice Presi- 
dent, Fidelity Mutual Life Ins. Co.; J. H. Byrley, 
Manager, Fidelity Mutual Life Ins. Co.; J. D. Looney. 
Agency Supt., Franklin Life Ins. Co.; J. W. Jones, 
Vice President, Franklin Life Ins. €o.; E:. P. Clettel, 
Asst. go Vice President, Great Northern Life Ins. 
Cox J A: Sullivan, Vice President, Great Northern 
Life Ins. Co.; J. H. Woods, Adv. Manager, Great 
Northern Life Ins. Co.; H. G. Royer, President, Great 
Northern Life Ins. Co.; C. A. Burton, Supt. (East 
Dept.), Great West Life Ins. Co.; M. H. Bingeman, 
Asst. Secretary, Great West Life Ins. Co.; V. E. Nutt, 
Claim Auditor, Great Western Ins. Co.; W. G. Tall- 
man, Vice President, Great Western Ins. Co.; J. F. 
Fogarty, State Manager, Guaranty Life Ins. Co. 

L. J. Dougherty, Sec., Guaranty Life Ins. Co.; F. 
F. Weedenborner, Agency Asst. Guardian Life Ins. 
Co. of America; T. L. Hansen, Vice President, Guar- 
dian Life Ins. Co. of America; W. J. Cameron, Ac- 
tuary, The Home Life Ins. Co., N. Y.; J. W. Stevens, 
Qnd Vice President, Illinois Life Ins. Co.; Edwin 
Bannen, Agency Megr., Illinois Life Ins. Co.; N. S. 
Peterson, Illinois Life Ins. Co.; P. L. Sausser, Supt. 
of Agents, Illinois Life Ins. Co.; W. T. Freeman, 
Agency Sec., Illinois Life Ins. Co.; R. W. Stevens, 
President, Illinois Life Ins. Co.; P. D. Moller, Asst. 
Supt. Illinois Life Ins. Co.; J. O. Gallow, Supt. of 
Agents, Imperial Life Ins. Co.; F. W. Hobson, Asst. 
Supt. of Agents, Imperial Life Ins. Co.; R. J. Wood, 
Supt. of Sale Service, Imperial Life Ins. Co.; J. C. 
Carperton, Agency Mgr., Indianapolis Life Ins. Co. 
W. T. O’Donohue, Vice Pres., Jefferson Standard 
Life Ins. Co.; Thos. F. Temple, Supt. of Agents, 
John Hancock Mutual Life Ins. Co.; W. R. Smith, 
Supt. of Agents, Lafayette Life Ins. Co. (Ind.); R. 
L. Fitzgerald, Agency Supt., Kansas City Life Ins. 
Co.; C. H. Moore, Vice President, Liberty Life Ins. 
Co, Kansas; W. T. Shepard, Vice President, Lin- 
coln National Life Ins. Co.; V. J. Harrold, Asst. Supt. 
of Agents, Lincoln National Life Ins. Co.; A. L. 
Dein, Supt. of Agents, Lincoln National Life Ins. 
Co.; J. E. Bragg, Vice President, Manhattan Life 
Ins. Co.; R. D. King, Manager, Manhattan Life Ins. 
Co.; A. Kinch, Agency Inspector, Manufacturers Life 
Ins. Co.; W. Carlisle, Agency Supt. Manufacturers 
Life Ins. Co.; C. C. Clabaugh, Gen. Supt. of Agents, 
Maryland Life Ins. Co.; F. A. Ferguson, Vice Presi- 
dent, Merchants Life Ins. Co.; T. B. Graham, Asst. 
Secretary, Metropolitan Life Ins. Co.; J A. Hawkins, 
Mgr. of Ag., Midland Mutual Life Ins. Co.; B. F. 
Carter, Agency Supt., Midland Mutual Life Ins. Co. 
W. H. West, Asst. Supt., Midland Mutual 
Life Ins. Co.; O. R. Gillogly, Field Mgr., Midland 
Mutual Life Ins. Co.; C. B. Newton, Secretary, Mid- 
west Life Ins. Co.; W. W. Putney, Asst. Secretary, 
Midwest Life Ins. Co.; H. J. Cummings, Assoc. Mgr. 
of Ag., Minnesota Mutual Life Ins. Co.: O. J. Lacy, 
nd Vice President, Minnesota Mutual Life Ins. Co.; 
M. H. Heitzeberg, Asst. to Vice Pres., Missouri State 
Life Ins. Co.; P. H. Youngs, Ag. Inst., Missouri 
State Life Ins. Co.: H. V. Montgomery, Agency Supt., 
Missouri State Life Ins. Co.; J. W. W. Stewart, Vice 
President, Monarch Life Ins. Co.; Jay Reen, Asst. 
Supt. of Agents, Mutual Benefit Life Ins. Co.; Law- 
tence Bates, Field Suv. Mgr., Mutual Benefit Life 
Ins. Co.; Oliver Thurman, Supt. of Agents, Mutual 
Benefit Life Ins. Co.; G. M. Fisher, Asst. Supt. of 
Agents, Mutual Life of Canada; G. J. A. Reany 
Supt. of Agents, Mutual Life of Canada; F. M. 
Feffer, Vice President, Mutual Life of Tllinois; H. 
B. Hill, President, Mutual Life of Illinois; W. G. 
Warren, Agency Insp., Mutual Life Ins. Co.; C. A. 
Peterson, Vice President, Mutual Trust Life Ins. Co.; 
E. A. Wilder, Supt. of Agents, Mutual Trust Life 
Ins. Co.: D. E. Thompson, Agency Secretary, Mutual 
Trust Life Ins. Co.; H. W. Anderson, Mutual Trust 
Life Ins. Co.; W. W. Webb, Vice President, National 
Life Ins. Co. of U. S. A.; R. I. Iush, Supt. of 

(Concluded on page 18) 


LIFE COUNSEL PROGRAM 
Will Take Up Question of Settling Difficul- 
ties Out of Court 

The principal subject for discussion sched- 
uled for the annual meeting of the Association 
of Life Insurance Counsel, December 7 and 8 
at the Hotel Astor, will be upon the encour- 
agement of the settling out of court of contro- 
versies involving life companies. This discus- 
sion will come up as the result of a resolution 
introduced at the spring meeting and made a 
order of business for the December 
meeting. The resolution stated: 

“Tt is the sense of this association that mem- 
bers hereof having in charge matters involving 
claims against or controverted questions of any 
kind with or against acompany represented in 
this association should give notice to and make 
a fair endeavor to settle such question with 
such company before such claims or questions 
shall be presented in either courts or depart- 
ments.” 

The first session will be held on the after- 
noon of December 7 and two sessions on 
December 8. A luncheon at the Hotel Astor 
will be held for the members between these 
two sessions on the 8th. The following papers 
will be read before the meeting; B. F. Baird, 
general counsel of the Lincoln National Life 
of Fort Wayne, Ind., “Insurable Interests” ; 
Charles E. Cox, general counsel for the Amer- 
ican Central Life of Indianapolis, “The Judge, 
the Lawyer and the Insurance Case”; Joseph 
S. Conwell, counsel of the Penn Mutual Life, 
“The Federal Interpleader Act Down to Date”; 
Frank W. Wozencraft, general counsel of the 
American Life Reinsurance Company of Dal- 
las, “Texas Laws Affecting Investments of 
Life Insurance Companies,” and Albert H. 
Yost, counsel of the Phoenix Mutual Life of 
Hartford, “The Effect of Failure to Furnish 
Proof of Permanent and Total Disability Be- 
fore Default in Premium Payments.” 


special 


Life Company Presidents on Thrift 
Committee 

A decided impetus was given to the nation- 
wide thrift campaign in January this week when 
Haley Fiske, president of the Metropolitan 
Life, accepted the suggestion of the National 
Thrift Committee of the Y. M. C. A. to act as 
chairman of its insurance division, composed 
of company presidents. This division is one of 
seven, representing all branches of industry in- 
terested in the furtherance of thrift and they 
all will meet on December 8 with Adolph 
Lewissohn, the general chairman, at the Bank- 
ers Club, New York, to formally launch the 
drive. 

Mr. Fiske, in appointing his committee has 
received acceptances from the following execu- 
tives: W. A. Law, president, Penn Mutual 
Life; A. A. Welch, president, Phoenix Mutual 
Life; Louis F. Butler, president, Travelers; C. 
A. Peabody, president, Mutual Life; J. R. 
Hardin, president, Mutual Benefit; M. B. 
Brainard, president, Attna Life; Edward D. 
Duffield, president, the Prudential. 
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CANADA LIFE OPENS OFFICES 
Arrangements for Writing Direct Business 
in New York Virtually Completed 

The Canada Life, which early in September 
was granted a license to write participating in- 
surance in New York State, has virtually com- 
pleted arrangements to begin active writing of 
business in New York. The company has 
leased office space on the fifth floor of the 
building at 110 William street. 

R. G. McDonald of Toronto, and home office 
inspector of the company, has been appointed 
temporary manager of the New York office, 
his new duties to be assumed on December 1. 
By the first of the year, it is expected that the 
permanent manager will have been appointed. 

The New York office, it is planned, will be 
the headquarters for all of the company’s Amer- 
ican business, with the permanent manager 
having general supervision over the agency busi- 
ness in about a dozen States. R. L. Young, 
assistant treasurer of the company, has been 
in charge of all the preliminary arrangements 
for the company’s metropolitan debut. 

The Canada Life is one of the oldest and 
strongest of the Dominion companies. Its as- 
sets at the last accounting were $114,485,672, 
against insurance in force totaling $578,660,490. 


Karnbad & Falk Appointed General Agents 
for the Manhattan Life 

Though their office at 1133 Broadway, New 
York city, has only been doing business for the 
past six weeks, Karnbad & Falk, recently ap- 
pointed general agents for the Manhattan Life, 
have already placed themselves on a par with 
the company’s leading agencies. - Louis Karn- 
bad has been special agent for the Equitable 
Life during the past three years, establishing 
for himself a remarkable record by continually 
leading in new business drives. Samuel Falk, 
the other member of the new agency, for the 
last four years, has been affiliated with the 
Manhattan Life, at its home office, as special 
agent. He is a graduate of the New York 
University Insurance Course, having studied 
under James Elton Bragg, vice-president of the 
company Mr. Falk now represents. 


Mutual Trust’s Policyholders’ Month 

For years the Mutual Trust Life of Chicago 
has set aside one month in the year for special 
efforts in improving service to policyholders, 
October having been Policyholders’ Service 
Month this year. In various ways the company 
has endeavored to be helpful to its policyhold- 
ers, and much of its success is traceable to this 
commendable attitude. An interesting analysis 
of inquiries made by policyholders has been 
made, and a significant feature of this analysis 
is that 44 per cent of inquiries were for infor- 
mation on additional insurance. The Mutual 
Trust Record for October was the Policyhold- 
ers’ Edition, and carried a special communica- 
tion from President Edwin A. Olson to the 
company’s members. 











THE SPECTATOR 



























































































































































































































= — 
Prominent Agents and Brokers Actuarial Actuarial - 
LEON IRWIN & CO., Inc., New Orleans, La. 7 
Representing " 
Fidelity Phenix Fire United S i ional Fi 192 
materia Valter” “iid GEORGE B. BUCK HENRY R. CORBETT . 
fod NewYork _ Casualty Co. ACTUARY ACTUARY aw 
a a “ Specializing in Employees Sensi tealie ih So 
National Union of York Benefit and Pension Funds and Employee’s Benefits, 
Pittsburgh BROKERS’ LINES SOLICITED - resi 
25 SPRUCE ST. NEW YORK 175 W. JACKSON BLVD. CHICAGO dire 
I 
Actuarial a4 
SAMUEL BARNETT a 
eB AMBIEN DEP NUL BE aed m 
nappa INSURANCE LAWYER Statisticians Gi 
FACKLER and BREIBY aan 
Consulting Actuaries 502 Forsyth Bldg. ATLANTA, GA. wees I, 
Audits Calculations Consultations pe 
Examinations Valuations Gil 
50 BROAD STREET NEW YORK a 
COPELAND and COTHRAN Underwriters | f° 
scf3 Me 
CONSULTING ACTUARIES a cara 
ureau ° s 
MILES M. DAWSON & SON Southeastern Trust Building oa Gi 
CONSULTING ATLANTA, GEORGIA We render complete statistical service and a * 
ACTUARIES sieve you of the pressure of annual statement Guc 
4 ng. Conti: 
Bar Building, 36 W. 44th St. We are alse equipped to propace eonemiiie Ys 
NEW YORK ae ae pol pe nc Posy a J. k 
E ” L m M A RS H A F L tometers is desirable. Fidei 
W d 4. F dill d R CONSULTING ACTUARY Phone: BEEKMAN 1461 Gilt 
oodward, Fondiller an yan . < 
CONSULTING ACTUARIES Hubbell Building 81 Fulton St. — New York City Fi | 
* * . . . c 
Bement gt el tee meron DES MOINES, IOWA Pra 
= _ccas es, Accounting and oe 
— Cc 
75 Fulton Street New York — 
Glens 
Gude, 
<a ae INDUSTRIAL LIFE || & 
Curt 
DONALD F. CAMPBELL CONSULTING ACTUARY IN SURANCE Seth 
iz 
CONSULTING ACTUARY Colcord Bldg, OKLAHOMA CITY, OKLA New edition, revised and enlarged sit 
9 9 ° anov 
160 No. LA SALLE ST. Telephone State 7298 HISTORY, STATISTICS, PLANS I.K 
CHICAGO CANVASSING HELPS and SUGGES- an 
TIONS . 
Home - 
~ A valuable book devoted to the service Gilb. 
A. SIGTENHORST, F, A. eS CONSULTING ACTUARY branch of life insurance service. wit 
omes 
Gilb 
CONSULTING ACTUARY BURNS & SPEAKMAN, Certified Public Accountants _ INDUSTRIAL LIFE INSURANCE ; 3K 
THE BOURSE PHILADELPHIA sets forth the history of the business, Curt 
National City Bunk Bidg., WACO, TEXAS explains its problems and tells agents how * 
to conduct and increase their business. iameee 
It is Gilbe 
JAMES H. WASHBURN, F. A. I. A. ABB LANDIS A Guide to the System of Industrial << 
CONSULTING ACTUARY Life Insurance Milwau 
wa nga te 9d Intermediate, CLARENCE L. ALFORD A So f I i i d Helpful Nation 
WORKMEN'S COMPENSATION Consulting Actuaries aan ~~eeaaiee, ee 
* ark Pac lagara 
a dae INDEPENDENT LIFE BLDG. nome 
Cable Address: Gertract, New York NASHVILLE, TENNESSEE A Reliable Text Book ; pe 
165 BROADWAY NEW YORK CITY Norther 
PRICE $3.50 — 
acific 
— Liberal Discount on Payjbe 
HAIGHT, DAVIS & HAIGHT, Inc. L. A. GLOVER & CO. | Ccnnttes Qréeve | wale 
° e lance 
Consulting Actuaries Consulting Actuaries, Life Insurance seateCe 
FRANK J. HAIGHT, President : ‘stici Silbe 
INDIANAPOLIS en Accountants, Statisticians THE SPECTATOR COMPANY sone 
e . SS. Fi 
| oman aeaNER aa uaeeiee 29 South La Salle St., Chicago CHICAGOs. NEW YORK “ie 


























| 





riters 
ical 
Inc, 


‘vice and 
statement 


ncellation 


any 
or comp: 


k City 





IFE 


, 


urged 
PLANS 
|GGES- 


» Service 
nportant 
: 


ANCE 


yusiness, 
»nts how 
yusiness, 


Justrial 


Helpful 


‘ANY 
| YORK 











THE SPECTATOR 





Miscellaneous Insurance 











November 25, 1926 








__ 


INSURANCE STOCK QUOTATIONS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of Nov. 23, 
1926, are from reliable houses, and if any of 


ou 


r readers are interested in stocks not appear- 


ing in this list, the Research Bureau of Tue 
SpecTaToR will endeavor to give to any cor- 
respondent whatever information may be de- 


sired. 


It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 


the activity of their trading: 


Alliance Fire 


Gilhert Elliott & Co., N. Y........ 
McCown & Co., Phila. and N. Y... 


American Alliance 
T&S. Rice, Te. & Co, N.Y... 


Gilbert Elliott & Co., N. Y........ 
American Surety 

Gilbert Elliott & Co., N. Y........ 

Gude Winmill & Co., N. Y........ 


Bankers’ & Shippers 


Gilbert Elliott & Co., N. Y........ 


Camden Fire 


McCown & Co., Phila. and N.Y... 


Carolina Insurance 


Gude, Winmill & Co., N. Y........ 
: 3 Se: Se See 
Gilbert Elliott & Co., N. Y........ 


J. K. Rice, Jr., & 
City of New York 


Gilbert Elliott & Co., N. Y........ 
Gude, Winmill & Co., N. V........ 
Continental 


Gilbert Elliott & Co., N. V 


Fidelity Phenix 


Curtis. & Sanger, N.oV oi ke sccccce 
Gilbert Elliott & Co., N. Y........ 


Gude, Winmill & Co., N.Y 
J. &. Rice. jr., & Co., Ni V.. 
Fire Association of Philadelphia 


McCown & Co., Phila. and N. VV... 


Franklin Fire 
Gilbert Elliott & Co., N. 
Gude, Winmill & Co., N. ¥ 
McCown & Co., Phila 

Girard Life 
McCown & Co., Phila 

Glens Falls 

Gude, Winmill & Co., N. Y 

Globe & Rutgers 
Gilbert Elliott & Co., N. Y 
Curtis & Sanger, N. Y 

Great American 
Gilbert Elliott & Co., N. V 
J. K. Rice, Jr., & Co., N. V 
Gude, Winmill & Co., N. Y 

Hanover Fire 
J. K. Rice, Jr., & Co., N. V. 
Gilbert Elliott & Co., N. Y 
Gude, Winmill & Co., N. Y 

Harmonia Insurance 
J. K. Rice, Jr., & Co., N. Y 

Home Insurance 
Gilbert Elliott & Co., N. V 
Gude, Winmill & Co., N. V 
px K, Rice, Jr., & Co., N. Y 
Curtis & Sanger, N. V 

Homestead 
Gilbert Elliott & Co., N. V 
J. K. Rice, Tr., & Co., N. Y 

Importers & Exporters 
Curtis & Sanger, N. Y 

Insurance Co. of North America 
McCown & Co., Phila 

Insurance Securities Co., Inc. 

(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y 

Maryland Casualty 
Curtis & Sanger, N. ¥ 

Milwaukee Mech. 

Curtis & Sanger, N. Y 

National Surey 

Curtis & Sanger, N. Y 

Niagara Fire 

Gude, Winmill & Co., N. Y 

New Jersey Fire Insurance 

_ Gilbert Elliott & Co., N. ¥ 

Northern Insurance 
Gude, Winmill & Co., N. ¥ 
Gude, Winmill & Co., N. ¥ 

Pete mes 
Gilbert Elliott & N 

Philadelphia Life elude 


McCown & Co,, Phila, and N.Y... 


eliance 


McCown & Co., Phila. and N.Y... 


tuyvesant 
Gilbert Elliott & Co., N. V 
ude, Winmill & Co., N. Y 


‘S. ‘id. & Guar. 
_ Gilbert Elliott & Co., N. ¥ 
Fire : ; 


Gide, Winmill & Co., N. ¥ 


Gude, Winmill & Co., N. V........ 
Jom. Rice, Jc., & Co., Ni Yo. cis 


Bid 
46 
4814 


295 
285 


187 

187 

275 
13% 
28 
28 
28 


280 
280 
136 


136 
136 


19 
99 
218 
210 
32 


260 
82 


85 
1414 


190 
185 


221 


135 


Offered 


48 

49 
305 
295 


190 
190 


Bid Offered 
U. S. Merchants and Shippers 


Gilbert Elliott & Co., N. Y........ 245 252 
Victory Insurance 

McCown & Co., Phila. and N. Y... 21 21% 
Westchester Fire 

Curtis & Sanger, N. VY... ....<.c00: 4214 44 

Gilbert Elliott & Co., N. V........ 42 44 

Gude, Winmill & Co., N. Y........ 42 44 


HARTFORD STOCKS 
Aetna Casualty and Surety 


Conning & Co., Hartford.......... 675 700 
Markham & Company............ 690 710 
Roy T. H. Barnes & Co., Hartford... 690 700 
Aetna Insurance (Fire) 
Conning & Co., Hartford.......... 515 525 
Markham & Company............ 515 §25 
Curtis & Sanger, IN. ¥ « s.6c-cces ss 500 515 
Roy T. H. Barnes & Co., Hartford. . 515 525 


Aetna Life Stock 


Conning & Co., Hartford.......... 530 540 

Markham & Companv............ 540 550 

Roy T. H. Barnes & Co., Hartford. . 495 505 
Aetna Life (Full Paid Receipts) 

Conning & Co., Hartford.......... 525 535 

Markham & Company............ 540 50 
Automobile Insurance 

Conning & Co., Hartford.......... 190 200 

Markham & Companyv............ 175 on 

Roy T. H. Barnes & Co, Hartford.. 175 Pare 
Conn. General Life 

Conning & Co., Hartford.......... 1560 1590 

Markham & Companyv............ 1565 1600 

Roy T. H. Barnes & Co., Hartford... 1575 1600 
Hartford Fire 

Conning & Co., Hartford.......... 470 480 

Markham & Company............ 470 485 

Roy T. H. Barnes & Co., Hartford. . 475 485 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 640 650 

Markham & Company............ 640 660 

Roy T. H. Barnes & Co., Hartford.. 640 650 
National Fire 

Conning & Co., Hartford.......... 735 745 

Markham & Company............ 735 750 

Roy T. H. Barnes & Co., Hartford. . 735 745 
Phoenix Insurance 

Roy T. H. Barnes & Co., Hartford.. 500 510 

Conning & Co., Hartford.......... 500 510 

Markham & Company............ 500 510 
Phoenix Rights 

Roy T. H. Barnes & Co., Hartford... 80 82 

Markham & Co., Hartford......... 80 82 

Conning & Co., Hartford.......... 79 81 
Travelers Insurance 

Conning & Co., Hartford.......... 1140 1150 

Markham & Company............ 1155 1165 

Roy T. H. Barnes & Co., Hartford... 1155 1165 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston. . 8% 9 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 16 25 
Boston Insurance 

Chas. A. Day & Co., Inc., Boston. . 450 465 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston 

Preleeeiiec oo sc cca weasencucane 95 
COMICON. os a:o< cihewa cues ce wines 280 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 191 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 100 
Mass. Bond & Ind. Co. 

Chas. A. Day & Co., Inc., Boston.. 258 263 
Mass. Title Ins., pfd. 

Chas. A. Day & Co., Inc., Boston. . 40 60 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. . 360 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 210 
Providence Washington 

Chas. A. Day & Co., Inc., Boston.. 290 305 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston. . 475 485 
United Life & Accident Insurance 

Chas. A. Day & Co., Inc., Boston. . 48 





Life Agency Officers 
(Concluded from page 11) 


Agents, National Life Ins. Co. of U. S. A.; S. C. 
McEvenue, Supt. of Agents, National Life of Canada; 
C. H. Carpenter, Gen. Mgr., National Life of Canada; 
Jack Neal, National Fidelity Life Ins. Co.; B. S. 
Beecher, Vice President, National Guardian Life Ins. 
Co.; P. F. Cranefield, National Guardian Life Ins. 
Co.; A. B. Jeffrey, Medical Director, National Reserve 
Life Ins. Co.; S. G. Buckner, Nationa' Reserve Life 
Ins. Co.; G. G. Moore, President, National Reserve 
Life Ins. Co.; H. E. Baker, Agency Director, Na- 
tional Reserve Life Ins. Co.; L. P. Brigham, Supt. of 
Agents, National Life Ins. Co.; G. S. Hastings, Supt. 
of Agents, New England Mutual Life Ins. Co.; A. L. 
Saltzstein, New England Mutual Life Ins. Co.: Paul 
McNamara, Supt. of Agents, North American Life Ins. 
Co., Tll.; H. W. Manning, Asst. Supt. of Agents, 
North American Life Ins. Co., Canada; E. J. Harvey, 
Sutp. of Agents, North American Life Ins. Co., Can- 
ada; W. J. Hill, Agency Secretary, Northern States 
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Life Ins. Co.; C. C. Bonham, Supt. of Agents, North- 
ern States Life Ins. Co.; G. A. Dobbins, Northern 
States Life Ins. Co.; John J. Hughes, Asst. Secre- 
Mutual Life Ins. Co.; N. D. 
Phelps, Northwestern Mutual Life Ins. Co.; W. R. 
Chapman, Asst. Supt., Northwestern Mutual Life Ins. 
Co.; C. H. Parsons, Supt. of Agents, Northwestern 
Mutual Life Ins. Co.; O. J. Arnold, President, North 
western National Life Ins. Co.; R. C. Budlong, Ag 
Publicity Dir., Northwestern National Life Ins. Co. 
J. S. Hale, Act., Northwestern National Life Ins. 
Co.; D. D. Lowmiller, Agency Asst., Northwestern 
National Life Ins. Co.; S. J. Blashill, Secretary, Ohio 
National Life Ins. Co.; E. E. Kirkpatrick, Agency 
Sup., Ohio National Life Ins. Co.; W. S. Boyenten, 
Supt. of Agents, Ohio State Life Ins. Co.; R. F. 
Frey, President, Old Line Life Ins. Co. of America; 
F. R. Davenport, Field Inst., Old Line Life Ins. Co 
of America; S. C. Tweed, President, Ontario Equit- 
able Life Ins. Co.; W. C. Schuppel, Supt. of Agents, 
Oregon Life Ins. Co.; J. H. Jeffries, Asst. to Vice 
President, Penn Mutual Life Ins. Co.; Ralph Hum- 
phreys, Asst. to Vice President, Penn Mutual Life 
Ins. Co.; G. R. White, Assoc. Actuary, Penn Mutual 
Life Ins. Co.; A. C. Lonette, Vice President, Peoples 
Life Ins. Co., Indiana; W. D. Lipe, Peoria Life Ins. 
Co.; E. C. May, President, Peoria Life Ins. Co.; 
F. J. Bohl, Peoria Life Ins. Co.; W. E. May, Vice 
President, Peoria Life Ins. Co.; L. S. McCoy, Agency 
Director, Peoria Life Ins. Co.; W. J. Bruninga, Megr., 
Peoria Life Ins. Co.; Winslow Russell, Vice President, 
Phoenix Mutual Life Ins. Co.; G. A. Whitmore, 
Agency Mgr., Phoenix Mutual Life Ins. Co.; Sidney 
Wellbabired, Phoenix Mutual Life Ins. Co.; R. A. 
Judd, Agency Asst., Phoenix Muttal Life Ins. Co.; 
C. Walker, Agency Asst., Phoenix Mutual Life Ins. 
Co.: T. D. Blair, Agency Megr., Pilot Life Ins. Co. 


tary, Northwestern 


P. M. Ray, Vice Pres., Provident Life & Acci- 
dent Ins. Co.; M. A. Linton, Vice President, Provi- 
dent Mutual Life Ins. Co. of Phila.; F. C. Morss, 


Mer. of Agents, Provident Mutual Life Ins. Co. of 
Phila.; Willard Ewing, Agency Asst., Provident Mu- 
tual Life Ins. Co. of Phila.; J. P. Mackin, Asst. Sec- 
retary, Prudential Ins. Co. of America; S. B. Mer- 
chant, Agency Sup., Registez: Life Ins. Co.; D. E. 
MeMillan, Agency Sup., St. Louis Mutual Life Ins. 
Co.: C. H. Jackson, Mgr. of Agents, Scranton Life 
Ins. Co.; J. C. Jackson, Mgr. of Agents, Scranton 
Life Ins. Co.; J. C. Seitz, Act. Secretary, Security 
Life Ins. Co. of America; Minor Morton, 2nd Vice 
President, Security Life Ins. Co. of America; S. W. 
Koss, Vice President, Security Life Ins. Co. of Amer- 
ica: F. L. Mable, Supt. of Agents, Security Mutual 
Life Ins. Co., Nebraska; E. S. Chadwick, Vice Presi- 
dent, Southern States Life Ins. Co.: J. R. Neal, Sec- 
retary, Mutual Life of Illinois; C. H. Anderson, Supt. 
of Agents, Springfield Life Ins. Co.; A L. Hereford, 
President, Springfield Life Ins. Co.; J. D. Van Scoten, 
Vice President, Standard Life Ins. Co. of America; 
Glen Howe, Field Supt., State Life Ins. Co., Ind. 

R. E. Sweeney, 2nd State Life 
Ins. Co., Ind.; J. H. Eteson, Asst. Supt. of Agents, 
State Mutual Life Ins. Co.: Stephen Ireland, Supt. of 
Agents, State Mutual Life Ins. Co.; W. S. Penny, 
Asst. Supt. of Agents, Sun Life Ins. Co., Canada; 
G. H. Harris, Supt. F. S. B., Sun Life Ins. Co., 
Canada; J. O. Hoover, Asst. Supt. of Agents, Travel- 
ers Ins. Co.: H. H. Armstrong, Supt. of Agents, Trav- 
elers Ins. Co.; R. J. Lathrop, Travelers Ins. Co.; 
J. W. Dafoust, Agency Asst., Travelers Ins. Co.; D. 
J. Bloxham, Asst. Supt. of Agents, Travelers Ins. Co.; 
Jerome Clark, Asst. Supt. of Agents, Union Central 
Life Ins. Co. of Cinn.; Chas. Hommeyer, Supt. of 
Agents, Union Central Life Ins. Co. of Cinn.; R. J. 
Williams, Educ. Dir., Union Central Life Ins. Co. of 
Cinn.; W. R. Spinney, Supt. of Agents, Union Mu- 
tual Life Ins. Co.; Edwin Walker, Gen. Mgr., Union 
Life Ins. Co., Ark.; E. E. Reed, Vice President, 
United Life & Accident Ins. Co.; W. J. Arnette, Vice 
President, Volunteer State Life Ins. Co.; J. J. Doyle, 
Pub. Mer., Western & Southern Life Ins. Co.; R. M. 
Beckley, Mer. of Ag., Western States Life Ins. Co. 
of San Francisco, Calif.; S. B. Carlton, Dir. of Sales, 
Western Union Life Ins. Co. of Spokane, Wash.; V. 
C. Certreau, Sp. Ag., Wisconsin Life Ins. Co.; N. J. 
Frey, President, Wisconsin Life Ins. Co.; L. J. John- 
son, State Manager, Wisconsin Life Ins. Co. 


Vice Presdent, 
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In the last week I’ve been asked a dozen times if the New York Indemnity Com- 
pany is going out of the Casualty business. Of course, it isn’t going out of the Casualty 
business but equally of course, since I’m a graduate of a Surety Company, I would 
like to see our Fidelity and Surety lines develop ALSO. 


The New York Indemnity Company is going right ahead with its multiple lines 
and expects to follow a common sense underwriting policy which means that we want 
all the GOOD business we can get—business upon which we can make some money and 
the handling of which will reflect credit upon the agent as well as the Company. 


We want a good agent in every good town in the country and wherever we find 
the right man, we will do our utmost to make his association with us pleasant and pro- 
fitable. The more it is mutually profitable, the more increasingly pleasant it will 
become. 


Write to me or come to see me when you are in New York. 


SPENCER WELTON, President 
NEW YORK INDEMNITY COMPANY 
115 Broadway New York City 
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TWENTY YEARS Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
and the for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 


CONFIDENCE. of 1 which create an instant impression of ‘‘class’’: whose 


goodness you involuntarily acknowledge. 
Similarly the Peoria Life, by years of conscientious 


P OLICYHOLDERS attention to the interests of its agents and policy- 


holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 




















assure | pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to 
OUR AGENTS be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
THEIR OWN FUTURE IS SECURE cause comment. 





The Peoria Life has not been satisfied merely to 
talk Service: it has never for a moment relaxed its 
Write f efforts to give the most complete and useful Service 

oer possible. Such an ideal, persistently followed, ex- 
plains why the name of the Peoria Life, when heard, 
“FOURTEEN POINTS” instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


A. M. HOPKINS, Mgr. of Agencies 
PHILADELPHIA LIFE INSURANCE CO. Peoria Life Insurance Company 


111 No. Broad Street Philadelphia, Penna. Peoria, Illinois 
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CASUALTY ACTUARIES 
MEET 





G. F. Michelbacher Discusses Moral 
Hazards 





s. P. PERKINS MADE PRESIDENT 





Many Fellows and Associates Admitted to 
Membership 


The annual meeting of the Casualty Actu- 
arial Society was held at the Hotel Biltmore, 
New York city, on Friday of last week with 
Retiring-President G. F. Michelbacher, vice- 
president of the Great American Indemnity 
Company of New York, in the chair. The 
following officers were elected: S. B. Per- 
kins, assistant secretary of the compensation 
and liability departments of the Travelers, 
president; George D. Moore, assistant secre- 
tary and actuary of the Royal Indemnity, vice- 
president; Thomas F. Tarbell, actuary of the 
accident and liability department of the A¢tna 
Life, vice-president; Richard Fondiller, of the 
consulting actuarial firm of Woodward, Fon- 
diller & Ryan, re-elected secretary and treas- 
urere; Robert J. McManus, assistant  statis- 
tician in the compensation and liability depart- 
ment of the Travelers, re-elected editor; and 
William Breiby, of Fackler & Breiby, consult- 
ing actuaries, re-elected librarian. Members 
of the council, chosen for three years, were S. 
D. Pinney, actuary of the compensation and 
liability department of the Travelers; Marcus 
Meltzer, statistician of the National Bureau 
of Casualty and Surety Underwriters, and 
Henry Farrer, assistant secretary of the Inde- 
pendence Indemnity Company. A member of 
the council, who was elected to serve one year, 
was B. D. Flynn, secretary of the Travelers. 


The Society admitted the following to mem- 
bership as Fellows without examination: 
Charles E. Hodges, president of the American 
Mutual Liability; W. L. Mooney, vice-presi- 
dent of the AZtna; Bertrand A. Page, vice- 
president of the AZtna; Jesse S. Phillips, presi- 
dent of the Great American Indemnity, and 
Roy A. Wheeler, vice-president and actuary of 
the Liberty Mutual. Six Associates passed the 
examination and were admitted as Fellows as 
follows: H. G. Crane, C. M. Graham, C. J. 
Haugh, Jr, W. H. Kelton, A. N. Matthews 
and O. C, Richter. Candidates who passed 
the examinations and were enrolled as Asso- 
tiates were E. R. Batho, F. Stuart Brown, E. 
Alfred Davies, G. V. Fuller, Miss Grace G. 
Hall, H. H. Jackson, Mark Kormes, R. M. 
Marshall, N. E, Masterson, John L. Milne, D. 
M. Overholser, E. S. Skillings, W. F. Somer- 
ville, and George P. Welch. 

The presidential address delivered by Mr. 
Michelbacher created no little discussion as it 
dealt with moral hazards in the casualty busi- 





ness. It will be found fully summarized in 
other columns of this isue of THE SPECTATOR. 
Papers were presented at the meeting as fol- 
lows: “Some Observations on Accident and 
Health Insurance,” by T. F. Tarbell, actuary 
in the accident and liability department of the 
fEtna Life; “Prognostic Value of Schedule 
Rating,” by C. N. Young, manager of the 
safety engineering department of the Consti- 
tution Indemnity; “Study of Schedule Rating 
in the Light of the Latest Statistical Data,” 
by H. F. Richardson, secretary and treasurer 
of the National Council on Compensation In- 
surance; and “Mathematics for Students of 
Casualty Actuarial Science,” by James S. Els- 
ton, assistant actuary in the life department 
of the Travelers. C. G. Hallowell, secretary 
of the casualty agency department of the Aétna 
affiliated companies, delivered an address on 
the selection and training of men for casu- 
alty and surety field positions which will ap- 
pear in the Fire and Casualty Educational Sec- 
tion of THe SPECTATOR next week. 


Sections of Missouri Compensation Act 
Not Effective Until January 9, 1927 

St. Louis, Mo., November 22.—Attorney- 
General Gentry of Missouri, in an opinion given 
on November 18, has held that the sections of 
the Missouri Compensation Act approved by 
the voters on November 2 covering the liability 
of employers to employees do not become effec- 
tive until January 9, 1927. 

That date is 54 days after the other portions 
of the law become effective through a proclam- 
ation of Governor Sam A. Baker, which was 
issued on November 16. 

Attorney Gentry held that it was clearly the 
intent of the general assembly that passed the 
law to give the employers of the State the 54- 
day period of grace to adjust their business 
affairs to conform to the new compensation 
measure. 

In some legal circles it had been believed 
that all sections of the law would go into effect 
at the same time because the measure had been 
suspended through referendum petitions, which 
compelled a State-wide vote on November 2. 


676 Auto Deaths in 78 Cities During Four 
Weeks 

The Department of Commerce 
that during the four weeks ending November 
6, 1926, automobile accidents were responsible 
for 676 deaths in 78 large cities in the United 
States. The majority of these deaths were 
the result of accidents which occurred within 
the corporate the cities, although 
some accidents occurred outside the city limits. 
This number (676) compares with 612 deaths 
during the four weeks ending November 7, 


1925. 
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ACQUISITION COSTS 





Important Discussion at Commission- 
ers’ Convention 





RESOLUTION IN FAVOR OF RULES 





Sentiment of Solons Is Opposed to Com- 
pulsory Auto Liability Insurance 


Los ANGELEs, CaLir., Nov. 20.—The out- 
standing discussion at the National Conven- 
tion of Insurance Commissioners, which was 
in session here last week, was that which fol- 
lowed the presentation of James A. Beha’s re- 
port on acquisition control for the fidelity and 
Mr. Beha, Superintendent of 
Insurance for New York, had presented his 
paper on Tuesday, and on Thursday afternoon 
the convention heard arguments by company, 
agency and general agency representatives, 
who were either for or against the rules which 
were presented by Mr. Beha in his report as 
the choice of 90 per cent of the surety compa- 
nies. 


surety business, 


After several hours of debate and general 
discussion a resolution presented by Mr. Beha, 
on behalf of the companies in favor of the 
rules, was approved by a vote of seventeen to 
ten. This resolution does not actually tie 
the commissioners to any definite action other 
than to support and co-operate with the com- 
panies and Commissioner Beha. As _ stated 
from the floor, it was finally adopted as a 
vote of confidence, appreciation and as moral 
support for Mr. Beha in recognition of the 
great amount of work done by him and his 
department. Generally the commissioners 
seemed to be strongly in favor of some con- 
trol influence, although many pointed out their 
home State legal conditions which virtually 
prohibited them from committing themselves 
to any particular action which -could be con- 
strued as aiding in what may be considered, 
in their respective home States, as an illegal 
compact or agreement. This was also prac- 
tically Judge Conn’s position, although he said 
in his remarks when called upon to vote, that 
he was in sympathy with the idea, not so much 
to control the actions of companies in what 
they should pay their agents, etc., but to assist 
in a movement which will benefit the compa- 
nies and therefore the public. 

J. K. Bartlett, general counsel of the United 
States Fidelity and Guaranty, led off the dis- 
cussion opposing the adoption of any recog- 
nition of the rules and said that while agreeing 
with the top commission suggested there were 
other difficulties regarding the placing of ex- 
cess agency points, at the top commissions, 
which would largely destroy the work of his 
company of years’ standing. Emerson J. Scho- 
field, vice-president of the Standard Accident; 
Guy LeRoy Stevick, vice-president of the 
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Fidelity and Deposit; and F. E. Brisbine, of 
the Pacific Indemnity of 
opposed the rules. 

William B. Joyce, chairman of the board of 
the National Surety; W. L. Mooney. 
president of the AZtna Casualty and Surety; 
Charles H. Burras, president of the National 
Association of Casualty and Agents; 
and Walter H. Bennett of the National Asso- 
ciation of Insurance Agents, were recognized 
by the chair as proponents of the plans. 
urged co-operation by the commissicners, 
garding the difficulties in a business confusion 
which, they declared, was becoming more and 


Los Angeles, also 


vice- 


Surety 


They 


a 


more intolerable. 

The meeting brought about one of the finest 
exhibits of parliamentary control and chairman- 
ship by Judge Conn ever witnessed at the com- 
missioners’ conventions. Judge Conn handled 
a difficult situation with 
that won for him the expressed respect and ad- 
miration of the delegates. 

As a body the convention apparently is not 
in favor of compulsory automobile liability in- 
surance, but the only action taken was by a res- 
olution which called for time to investigate 
and study the Massachusetts and the Connecti- 
cut systems now declared to be in the experi- 
mental stage. 


finesse and fairness 


A. C. Dilworth Joins Employers Mutual 

Albert C. Dilworth has just been appointed 
comptroller of the Employers Mutual Insurance 
Company of New York. He was formerly with 
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the New York Insurance Department’s exam- 
ination division of mutual companies. J. R. 
3einert, until recently general manager, has 
been elected secretary and general manager of 
the company. 


Pennsylvania Federation Directors Meet 

PHILADELPHIA, PENNA., November 22.— 
Marshall Phipps, of Franklin, Penna,. former 
State Senator from Venango county, and J. 
Henry Pool, of Wilkes-Barre, were elected to 
the board of directors of the Insurance Federa- 
tion of Pennsylvania at the regular quarterly 
S. H. Pool, of Phila- 
delphia, was elected W. M. 
Furey, vice-councilor, to the Chamber of Com- 
merce of the United States, representing the 
Federation interests. 


meeting held this week. 


councilor, and 
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In addition to the election the directors gis. 
cussed the coming session of the State Legisla. 
ture at Harrisburg, where a number of bills 
directly and indirectly relating to insurance are 
coming up for action. Two bills of Primary 
importance to be put before the legislature me 
the compulsory automobile public liability plan 
and a bill permitting all schools and colleges, 
which are tax exempt in the State, to carry 
their insurance in the State Fire Fund. 

According to an announcement made by G 
R. Dette, secretary, the [Federation will hol 
its annual convention in Philadelphia next year 
on May 23, 24 and 25, at a hotel to be desig. 
nated later. Attendance at the directors’ meet. 
ing was the largest on record, and the most 
active in point of accomplishment, Mr. Dette 


stated. 








Spectaltzation 
Means Service 


HE specialist is the man you call for when you 
want service a little faster and better than 


usual. 
concentrates on essentials. 


The specialist smiles at technicalities and 


The writing of Fidelity and Surety bonds is not a 
departmental side-line with the F.& D. The F. & D. 
started its corporate existence as a surety company 
and, after 36 years of constant growth, nine-tenths of 
its premium volume is still derived from Fidelity and 


Surety bonds. 


It stands to reason that a company which specializes 
in suretyship is far better equipped to meet the bond- 
ing needs of its clients and representatives than one 
whose activities are spread over many different lines 


of insurance. 


Hence, if you have not yet made a bonding connec- 
tion, remember that “specialization means service” 
and then use the application coupon below. 


FIDELITY ann DEPOSIT 
COMPANY 


of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


Baltimore, Md. 








have full 





PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre- 
sented in this territory I will be glad to 
information 
agency connection with your Company. 
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TO FORM NEW 
ORGANIZATION 





Casualty and Surety Executives Will 
“Meet on November 30 





PUBLIC RELATIONS THEME 
PROMINENT 





Body Would Parallel Work of Life Presi- 
dents Association 

The long-projected and much-discussed or- 
ganization of leading executives of casualty and 
surety companies will become a reality, it is 
expected, in the very near future. A meeting 
will be held at the Hotel Waldorf-Astoria on 
November 30 to discuss the question of form- 
ing a permanent organization which will 

parallel in the casualty and surety fields the 
work of the Association of Life Insurance 

Presidents in the field of life insurance. No 
definite title for the new group has been de- 
cided upon as yet, but such appellations as 
“Casualty and Surety Presidents Association,” 
“Chief Executives Association of the Casualty 
and Surety Companies” and “Casualty and 
Surety Chief Executives Association” have been 
mentioned. 

A. Duncan Reid, president of the Globe In- 
demnity Company, Newark, as moving spirit 
in the formation of the new organization, is 
chairman of the committee to which the incep- 
tion of the body has been entrusted. Allied 
with him in supporting the plan and as mem- 
hers of the committee are: Charles F. Friz- 
zell, vice-president of the Indemnity Insurance 
Company of North America; F. Highlands 
Burns, president of the Maryland Casualty 
Company; Charles R. Miller, president of the 
Fidelity and Deposit Company of Maryland, 
and E. A. St. John, president of the National 
Surety Company and president of the Interna- 
tional Association of Casualty and Surety Un- 
derwriters. 

Of 37 letters sent out to casualty and surety 
executives, about 35 replies have already heen 
received, all of them announcing their inten- 
tion of being present at the dinner and most of 
them voicing their approval of the plan for 
the new organization. A few casualtv and 
surety chiefs have expressed the thought that 
the present International Association of Cas- 
ualty and Surety Underwriters is sufficient for 
any contemplated purpose, but the majority ap- 
pear to welcome the new idea. 

Underlying the plan for the new organtza- 
tion is the whole question of relations between 
the insurance companies and the public. This 
problem has gradually come more and more to 
the fore in the business and such organizations 
as the National Board of Fire Underwriters, 
the National Association of Casualty and 
Surety Agents, the National Association of In- 
surance Agents, the International Association 
of Casualty and Surety Underwriters, the In- 
surance Advertising Conference, the Health and 
Accident Underwriters Conference and the As- 
sociation of Life Insurance Presidents have all 
had the subject of public relations prominently 


before them. At the White Sulphur Springs 
meeting of the casualty and surety men, it was 
the sense of the gathering that much work 
along this line could be done by the manager 
of the National Bureau of Casualty and Surety 
Underwriters when that post is filled. That 
opinion was followed, however, by a decision 
to let the National Board, the International 
Association and the Insurance Advertising Con- 
ference work out a plan of public relations 
through their appointed committees. 


Moral Hazards 
(Concluded from page 3) 
is not easy of detection. The problem of moral 
hazard in casualty insurance affects the pol- 
icvholder, those intimately related to or asso- 
ciated with the policyholder and employees and 
members of the public who may be involved 
either as causing the misfortune insured against 
or as suffering from the occurrence. Policy- 
holders are involved from two angles, said the 
speaker. Where a policyholder can obtain per- 
sonal profit or advantage from a transaction 
his honesty and integrity are important, and 
control the occurrence of the 
risk his physical 
mental processes, habits and similar character- 
of vital consideration. As far as 
members of the public are concerned, a claim- 


where he can 


insured against condition, 


istics are 
ant may put in a false claim, an employee by 
inefficiency or inexperience may cause an acci- 
dent resulting in injuries to himself or others, 
etc. 

Underwriters must properly analyze the in- 
formation they have concerning any risk and 
interpret that information correctly. 

The prevention of misfortune is a valuable 
service rendered by insurance companies, con- 
tinued the speaker, but the problem of preven- 
tion is largely a matter of education since the 
prosecution of preventive measures must be 
left to policyholders in most cases. If the atti- 
tude of policyholders is proper the result will 
be shown in the lowering of loss ratios. Mr. 
Michelbacher referred to the work done by the 
National Safety Council, but indicated that he 
did not favor legislation as a means of con- 
trolling accidents or safety conditions. “The 
idea should be to make mental and moral lapses 
unprofitable and unattractive,” he declared. Mr. 
Michelbacher concluded by saying: “It is too 
much to expect that moral hazards will be 
entirely eradicated. Human nature is inexor- 
able and changes but Our efforts 
should be to control the development of human 
nature so that its desirable aspects will be 
strengthened and its undesirable aspects ban- 
ished from the insurance transaction.” 


should 


slowly. 


Represent London and Lancashire in 
Pennsylvania 
Benjamin’s Insurance Agency of Altoona, 
Penna., have been appointed generat 
agents for Central Pennsylvania representing 
the London and Lancashire Indemnity Com- 
pany in that territory. Barnett Benjamin is 
general manager of the agency, which does a 
considerable volume of business. 
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FEDERATION MEETING 





Annual Session in New York Decem= 
ber 7 





GEORGE D. WEBB WILL PRESIDE 





Hon. Millard E. Tydings and James Scher= 
merhorn Slated as Speakers 

Plans for one of the most important meet- 
ings in the history of the Insurance Federation 
of America have practically been completed by 
President George D. Webb and other officials 
of the organization, the date for the annual 
convention and get-together dinner having been 
fixed as Tuesday, December 7, at the Hotel 
Astor, New Fork city. 

Other meetings of national importance sched- 
Week” at the Astor in- 
clude gatherings of the Association of Life In- 
surance Counsel, the Association of Life In- 
surance Presidents and the Casualty Informa- 
tion Clearing House. 

During the afternoon of December 7, an im- 
portant session of the board of trustees, Fed- 
eration officials and members of the advisory 
committee will be held, open to all Federation 
delegates company 

The annual dinner and entertainment—the 
joyfest event of the big occasion—will take 
place at 7 p.m. Honorable Millard E. Tydings, 
recently-elected United States senator from 
Maryland, will address the gathering. 

Another speaker of note will be 
Schermerhorn, known as one of 
foremost after-dinner speakers. 

The meeting will close with the general busi- 
ness session of the convention, at which re- 
ports for the year will be made by the various 
Federation officers and new officers will be 
elected. 


uled for “Insurance 


and representatives. 


‘James 


America’s 


NORWICH UNION INDEMNITY 
MEETING 
Three-Day Conference of Managers at 
Home Office 

The Norwich Union Indemnity Company held 
a three-day conference of its managers at the 
home office in New York city last week, the 
sessions being opened with an address of wel- 
come by President H. P. Jackson. The meet- 
ing opened Wednesday and closed Friday and 
the program for the first day contained ad- 
dresses on compensation and liability problems 
delivered by Secretary H. L. Kidder and Super- 
intendent Edward C. Roger. 

At the Thursday and Friday sessions, the 
work of the accident and health department 
was discussed by Assistant Secretary C. A. 
Barkie, while burglary insurance questions 
were handled by J. Clark Onderdonk, superin- 
tendent of the burglary department. 

A. F. Seeling, superintendent of the automo- 
bile department, explained the work of his 
division; Vice-President and Treasurer H. L. 
Callanan dealt with collections; Assistant Sec- 
retary P. H. Guilfoil discussed claims; and 
audits were explained by Superintendent Frank 
McKenna of that department. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN'S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - -  1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing \ with no direct-writing Insuranee Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 




















Eastern Department 
100 MAIDEN LANE 
NEW YORK 


Executive Offices 
UNION INDEMNITY BUILDING 
NEW ORLEANS 














The 
United: States Life Insurance 
Company 
In the City of New York 
Organized 1850. Non-Participating Policies 


Only. Over 75 Years of Service to 
Policyholders 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 
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HOME IFE Insurance Ser. 
LIFE vice second to 
none for efficiency and 

SERVICE dispatch. 
means ; et, Policy 
Contracts which 
Continuous fully meet the public’s 


present day needs. 


 qqeaniag ne Insur- 


ance facilities. 


Helpfulness 


Meeting IVIDEND In 
Changing creases reflecting 

the advantages accru- 
Conditions ing from efficient man- 


agement as well as eco- 
nomic prosperity. 


e 


Men and Women of 


ability, character HOME LIFE 

and energy are need- 

and energy areneed- INSURANCE COMPANY 
maintaining this ser- OF NEW YORK 


vice and effecting a 
greater distribution 
of its benefits. 


256 BROADWAY 
NEW YORK, N. Y. 
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AGENTS wuo can SELL As weELt as WRITE 


Can always be given an interesting proposition, mueh territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 























A NEW LEAFLET 


SERVICE AND ITS REWARD 
By William T. Nash 

In this latest leaflet, Mr. Nash, well known and qarioting writer on life insurance topics, in 
an interesting true story of the experience and success of a real agent in a small town, shows the 
opportunities Life Insurance as a profession affords. 

Coie example is the best spur to progress, and no man or woman ean read ‘‘SERVICE AND 
ng Rewarp” without realizing that the life insurance profession offers limitless opportunites 

success. 

“hae life insurance company should get a supply of this new leaflet comprising 16 pages of 
interesting reading, and cover, to distribute among its present and prospective agents. 


PRICES 
Single copy 15 cents 
BO GOUNES Ss < 5.6cicsc:esce'se $5.00 1000 copies............. $65.00 
100 _ aan as $9.00 1 Nidal 2 Saat en pe $260.00 
met ee $37.50 leone, Se oa $475.00 


THE SPECTATOR COMPANY _ wnew york 


CHICAGO 
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Casualty, Surety, Etc. 








NEW BUILDING OPEN 





Philadelphia Branch of Maryland 
Casualty Has Own Structure 





ELABORATE CEREMONIES MARK 
OCCASION 





Portrait of President F. Highlands Burns 
Unveiled—Clock Presented to John 
W. Donahue 
[By A STAFF CoRrRESPONDENT] 

PHILADELPHIA, PENNA., November 19.—The 
new Philadelphia branch office building of the 
Maryland Casualty Company of Baltimore, lo- 
cated on Walnut street between Third and 
Fourth streets in the Quaker City, is open for 
business. As noted in Tue Specrator last 
week, the impressive ceremonies which marked 
the beginning of activity in the structure took 
place on November 18 and were witnessed by 
all the employees of the Philadelphia branch, 
by a large delegation from the home office 
headed by President F. Highlands Burns, and 
by several hundred friends of the company. 
The exercises began Harry H. 
Rudolph, the oldest Philadelphia policyholder 
of the Maryland Casualty, was presented with 
(and used) a golden key to the new building 
by Resident Vice-President John W. Donahue. 
Following this, a flag-raising took place on the 
roof under the supervision of G. Lincoln Roat, 
former captain in the infantry during the 
World War and holder of the Cross of the 
Legion of Honor and the Distinguished Ser- 
vice Cross. 


when 


The stellar event of the day was the unveil- 
ing of a portrait of President Burns, painted 
by Thomas C. Corner, in the reception room on 
the ground floor. The unveiling was done by 
Miss Gertrude Woolly, manager of the Phila- 
delphia policy writing department. Presenta- 
tion of the portrait, for which President Burns 
sat 25 hours, was gracefully made by First 
Vice-President Edward J. Bond, Jr., and was 
accepted on behalf of the Philadelphia office 
by Vice-President Donahue. 

In a brief speech, President Burns paid high 
tribute to the work of Mr. Donahue in devel- 
oping Philadelphia territory for the Maryland 
Casualty, saying that when he came with the 
company in 1900 there was only one other 
employee and the first vear’s premiums 
amounted to $28,000. Today there are 183 em- 
Ployees in the Philadelphia office and the pre- 
miums for the first ten months of this year 
were $2,254,000. The building itself, said Mr. 
Burns, was really a monument to the efforts 
of Mr. Donahue on behalf of the company. 
Charles W. Maydwell, manager of claims at 
the home office, presented Mr. Donahue with 
ahandsome desk clock, the gift of home office 
department heads. 

A buffet luncheon was served to all those 
who attended the ceremonies or came in to see 
the new building, a feature of which is the 
¢laborate medical clinic on the top floor which 
'S operated in conjunction with the compensa- 





This clinic is equipped 


tion claims department. 
with the most modern X-ray, flourescope, 
diathermic and_ electrotherapeutic apparatus 
and is served by a staff of two doctors and 
several nurses. 


In addition to home-office men and employees 
of the Maryland Casualty, many Philadelphia 
casualty and surety executives of other com- 
panies dropped in during the day to pay their 
respects to President Burns. Among them 
were: Frederick Richardson, United States 
manager of the General Accident, Fire and 
Life; Charles H. Holland, president of the 
Independence companies; Nelson D. Sterling, 
vice-president of the Constitution Indemnity, 
and Al. Reeve, manager of the Travelers in 
Philadelphia. 


The Maryland Casualty home-office delega- 
tion, which arrived from Baltimore by special 
Pullmans, included President Burns and the 
following officials: 


E. J. Bond, Jr., Richard H. Thompson, 
Ralph F. Proctor, James H. Patton, John A. 
Hartman, Austin J. Lilly, F. LeRoy Temple- 
man, J. W. Rausch, George C. Fritz, T. N. 
Bartlett, E. B. Owens, J. M. Gillett, Charles 
W. Maydwell, Carroll Tubman, Robert Cough- 
lan, George W. Dexter, George Cushwa, Harry 
Sprague, E. E. Kolb, Wm. T. Harper, G. Mur- 
ray Seal, William Geiger, Joseph R. Wilson, 
Holger Jensen, Charles Pengel, A. D. Lazenby, 
Preston Wright, Harry A. Warner, O’Donnell 
Lee, Nellas Black, Percy Bateman, George W. 
King, Charles R. Reifsnider and Lucius 
White, Jr. 


Directors of the Maryland Casualty who at- 
tended the ceremonies were: 


Wm. J. Donnelly, Leon E. Greenbaum, 
Charles H. Glassen, Harry G. Evans, Theodore 
F. Krug, Edward L. Robinson, F. Highlands 
Burns, Edgard G. Miller, Jr., Abel A. Rosen- 
burg, Douglas Gorman, Howard F. Young, 
Walter Hopkins, J. K. Voshell and Edward J. 
Bond, Jr. 





Maryland Insurance Department Spent 
Only $45,000 of Taxes Amounting to 
$1,000,000 


3ALTIMORE, Mp., November 22.—The Mary- 
land-Insurance Department kas just turned over 
to the State treasury more than $1,000,000, the 
largest net total ever collected by the State 
from insurance. The department, by economies, 
was able to operate for about $45,000. The 
total yield was slightly enhanced by spending 
ahout $6000 less than’ formerly upon the an- 
nual report. The report is a carefully com- 
piled record of comparative statistics, the cut- 
ting down in size having been accomplished by 
leaving out the list of investments of the com- 
panies and other bulky matter. All the data, 
not found in the report, is available, however, 
at the office of the department in Baltimore. 
The big yield to the State was due to the in- 
crease in the volume of insurance, chiefly in 
the increase in total premiums. The depart- 
ment’s earnings are compiled for the year end- 
ing October 30. The report as to companies 


is on the calendar year basis. 
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COMPANY CONFERENCE 





Metropolitan Casualty Men Met at 
Home Office 





TALKS BY DEPARTMENT HEADS AND 
OFFICERS 





President J. Scofield Rowe Gave Dinner 
Party to Those Attending Sessions 


Some thirty-six branch managers and _ field 
representatives of the Metropolitan Casualty 
Insurance Company of New York attended a 
three-day conference at the company’s home 
office, 55 Fifth avenue, last week. Announce- 
ment of the gathering apepared in THE Specta- 
Tor for November 18. 


The purpose of this conference, as announced 
by President J. Scofield Rowe, was to exchange 
home-office and field-office viewpoints on many 
underwriting, administrative and selling prob- 
lems and to outline the plans of the company 
for the coming year. 


The three conference days were designated 
on the program as “Home-Office Day,” “Field 
Day” and “Round-Table Day.” The talks on 
the opening day, which followed an address of 
welcome by President Rowe, were as follows: 
Agency plant, J. C. Heyer, vice-president; 
home office plant, E. J. Donegan, general coun- 
sel; fidelity and surety underwriting, L. E. 
Mackall, vice-president; mortgage bond guar- 
antee, W. P. Stanton, vice-president; advertis- 
ing and publicity, R. W. Smiley, director of 
publicity; claim department, S. M. Thomas, 
general claims attorney; collections, S. Wm. 
Burton, vice-president and secretary-treasurer. 


The second day’s meeting, given over to a 
consideration of subjects discussed by the 
Metropolitan’s branch office managers, included 
the following addresses: Brokerage produc- 
tion, J. R. English, manager; agency produc- 
tion, H. P. Reardon, manager; check forgery 
production, J. E. Ryan, manager; complications 
existing in the selection of compensation busi- 
ness, J. J. Heelan, manager; plate glass pro- 
duction, E. R. Finnegan, manager; complica- 
tions arising from the compulsory automobile 
insurance act, State of Massachusetts, Harry 
FE. Moore, manager; fidelity and surety produc- 
tion, L. D. Bates, manager; claim perform- 
nee. H. W. Landers, manager; branch office 
eficiency, A. P. Newton, manager. 

A dinner at the Waldorf-Astoria was given 
by President Rowe on the evening of Novem- 
ber 17 to those in attendance at the conference 
and to a number of invited guests, including 
several of the Metropolitan directors. The 
speakers included Howe S. Landers of Land- 
ers & Landers, managers of the company at 
Indianapolis; Henry Cragin Walker, president, 
Walker-Longfellow Company, Boston; George 
E. Turner, counsel, Casualty Information 
Clearing House, Chicago, and Edmund J. Done- 
gan, general counsel of the Metropolitan. The 
visiting field men and their wives were the 
company’s guests at a theater party on Novem- 


ber 18. 
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Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 
tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 








—S 
ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 
INDEMNITY COMPANY 
123 William Street, New York 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 
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Virginia | Virginia Fi ire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 











Reserve for Unearned Premiums .............. $1,239, 147.00 
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Address Home Office For Agency Connection 


tt HAMPTON ROADS 
FIRE «> MARINE 
Insurance Company 


HENRY G. BARBEE 


President 


P. D. BAIN 
Chairman of the Board 





The Windstorm 


It doesn’t advertise! No advance press agent 
blazons its way with brilliant signboards, nor floods 
the “next stand” with handbills and newspaper pub- 
licity telling of the Big Show. 

Yet the performance is usually a big success. Se- 
lecting its own cast and its own stage, THE WIND. 
STORM plays its dramatic scene where it chooses, 
and Tragedy is in the leading role. 


Its next appearance may be in your community, 
Let none of your clients lacking Windstorm Insur- 
ance, play too serious a part. 


(First American Tornado and Windstorm 
folders will aid you in soliciting this coverage) 


FIRST AMERICAN 
FIRE INSURANCE COMPANY 


INCORPORATED 1925 


Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM, CHairman oF THE Boaro. 
PAUL L.HAID, PREsipent. 


CASH CAPITAL — ONE MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL SAN FRANCISCO 




















want 


General agency for fire, casualty and accident and health 
insurance companies. References exchanged. Address JOHN 


D1,1IBERO, 76 Dorrance St., Providence, Rhode Island. 











Every life insurance company and general agency needs this booklet. 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00. 





{HE LIFE INSURANCE BUSINESS” __ 


Under the above title, Minor Morton, vice president and agency manager of a well-known lifeinsurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 


STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 


PRICES: Single copy, 15cents; 














FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 








Is It Insured 7 


FURS Insured against Loss of any kind 
| (except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance Exchange 
New York City Chicago, III. 
General Agents - ‘All Risks” Department 


faint? Fire & Marine Insurance Co. 
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FIRE INSURANCE 
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ANNOUNCES STOCK 
DIVIDEND 





Fidelity-Phenix Move Will Double 
Capital 


$5,000,000 INCREASE 





Stockholders to Meet December 8 to Ap- 
prove Action of Board of Directors 

Ernest Sturm, chairman of the board of di- 
rectors of the Fidelity-Phenix Fire Insurance 
Company, has sent a letter to stockholders of 
the company announcing a plan of the board 
by which the capital stock of the company is 
to be increased from $5,000,000 to $10,000,000 
by means of a stock dividend. Approval of the 
stockholders will be sought at a special meet- 
ing to be held December 8. 

This action of the directors of the Fidelity- 
Phenix was not unexpected and had been 
partially anticipated in the recent rise in the 
market value of the company’s stock. 

Chairman Sturm’s letter follows: 

_In the opinion of the board of directors it 
is advisable to increase the capital stock of this 
company from five million dollars to ten mil- 
lion dollars and to transfer such sum from 
surplus account to capital, and to distribute 
the same among the stockholders of the com- 
pany in the form of a stock dividend. 

The board of directors of this company has 
therefore determined (subject to action by the 
stockholders, as required by law, and approval 
of the Superintendent of Insurance) that the 
capital of this company shall be increased from 
five million dollars to ten million dollars and 
that the sum of five million dollars be trans- 
ferred on the books of the company from sur- 
plus account to capital account and distributed 
a3 a stock dividend on January 10, 1927, among 
the stockholders of the company of record 
December 30, 1926, such distribution to be 
pro rata. 

In the event that this increase is so approve ‘ 
and becomes effective, it is the expectation of 
the board of directors that a semi-annual divi- 
dend will be paid on the increased capital of 
ten million dollars at the rate of eight per 
cent (8%) of the par value of the stock, or 
$2 per share. 


CLARENCE ALLAN APPOINTED 
Becomes Pacific Coast Manager for 
Northern Assurance 
Clarence Allan was appointed successor to 
the late F. C. H. Robins as Pacific Coast man- 
ager of the Northern Assurance Corporation, 
Ltd, with offices at San Francisco. R. P. 
Barbour, United States attorney of the com- 
pany, went to San Francisco to make the ap- 

pointment. 

Mr. Allan was formerly Pacific Coast man- 
ager of the Liverpool and London and Globe. 
About a year ago, he resigned from that posr- 
tion and engaged in the fire insurance adjust- 
Ing business, 


RECOGNIZE LOSSES 
Finance Companies Adopt Resolution 


on Automobile Insurance 


WILL NOT AFFECT INSURANCE ON 
ACCESSORIES 





Action at Chicago Shows That Finance 
People Are Alive to Insurance 
Situation 
At a recent conference of automotive finance 
companies held in Chicago a resolution was 
adopted in which recognition was given to the 
fact that suffered 


excessive 


insurance companies have 
losses in the automobile branch of 
the insurance business. In view of the agita- 
tion in connection with the Chrysler-Palmetto 
and other plans for effecting insurance in con- 
nection with financing and also because of the 
possibility of the finance companies forming a 
carrier of their own the resolution will be of 
wide interest to insurance men everywhere. 
The text is as follows: 

Whereas, Insurance of automobile accessories 
contributes to excessive upon the part 
of insurance companies and thereby to increased 
premium rates and a tendency of some insur- 
ance companies to withdraw from finance ac- 
counts, 

Therefore Be Is Resolved, That it is the 
sense and recommendation of this meeting that 
accessories other than standard equipment be 
not covered in the insurance on cars sold on 
the deferred payment plan. 


losses 


FIRE COMPANIES WIN CASE 
Carriers Will Not Have to Pay 
Taxes in Illinois 
According to telegraphic advices received at 


Back 


a late hour before going to press, the United 
States Supreme Court, in a decision handed 
down this week regarding the Illinois back-tax 
case affecting fire 
versed the prior decision of the Illinois Su- 


insurance cc ympanies, re- 


preme Court, which was to the effect that fire 
insurance companies in Illinois would be com- 
pelled to pay the back-tax in question. In the 
light of the present United States Supreme 
Court decision, the companies will not be com- 
pelled to pay such taxes. A complete summary 
of the decision will be found in next week’s 
issue of THE SPECTATOR. 


Harmonia Capital Increase Approved 

On Monday of last week, the stockholders 
of the Harmonia Fire Insurance Company, of 
Buffalo, approved the directors’ proposal that 
the capital be increased from $200,000 to $500,- 
ooo. The new stock is to be sold at twice par, 
thus adding $300,000 to the net surplus. Decem- 
ber 20 is the date set for the paying in of the 
new capital and surplus. 


2I 


PLANS BIG DINNER 


New York Pond Will Hold Super 
Function 








BIG COMMITTEE APPOINTED 





Arrangements in Progress by Blue Goose 
for Greatest Affair in Organization’s 
History 
According to plans laid at a meeting held on 
Tuesday, of the entertainment committee of 
the New York Pond of the Ancient and Hon- 
orable Order of the Blue Goose, one of the 
biggest and greatest dinners ever held by that 
organization in New York or elsewhere will 
take place at a leading uptown hotel early in 
January. The speakers at this dinner will be 
men nationally and internationally famous. ‘The 
music and entertainment will be drawn from 
the best talent on Broadway. It is expected 
that this dinner will draw out one of the most 
representative and largest groups of fire in- 
surance officials, department heads and special 

agents yet seen in New York city. 

For purposes of arranging for this dinner 
it was voted to enlarge the entertainment com- 
mittee to include past loyal grand ganders. The 
complete roster of the committee in charge of 
the dinner is as follows: Frederick Ackerman, 
chairman, National Union Fire; W. E. Malla- 
lieu, general manager, National Board of Fire 
W. H. Evert, Independencé 
Fire; Herbert L. Denny, Travelers Fire; Percy 
New York Fire Insurance Ex- 
change; Raymond Waldron, Rochester depart- 
ment, Great American; O. J. Prior, president, 
Standard of Trenton; Henry Borchers, North 
River; Edward Buhler, Northern Assurance: 
Richard Monahan, schedule rating office: M. 
S. Buchenberger, Underwriters Salvage Com- 
pany; T. N. Smith, American Insurance Com- 
pany; E. F. Rath, general adjustment bureau: 
S. R. Howard, North British and Mercantile 
Insurance Company; J. D. Boniface, Firemens 
of Newark; J. C. Evans, Home Insurance 
Co.: Christen Moller, Automobile: Ernest V. 
THE Specrator; B. B. Weaver, 
National Liberty; M. S. Reeves, Liverpool and 
London and Globe; Herbert E. Maxon, Conti- 
nental Insurance Company: H. W. Ellis, Phoe- 
nix Assurance; J. L. Erhardt, Royal: Richard 
S. Kissam, Travelers; E. R. Reilly, adjuster: 
Wallace Kelly, Yorkshire: W. V. A. Keeler, 
American Eagle; W. S. Crawford, Journat of 
Commerce; George A. Watson, National Un- 
derwriter; A. G. Hall, Insurance Advocate: 
Clarence Axman, Eastern Underwriter: Walter 
E. Schram, Weekly Underwriter: William 
Stedler, Insurance Field: Frederick W. Dore- 
Sylvania; Frank Ashmead, National 
Board of Fire Underwriters; Fred J. Breen. 
National Board. 


Underwriters; 


FE. Brown, 


Sullivan, 


mus, 
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A Loyal, Efficient Agency Corps 


Back of the success of a life insurance company is a 
force of enthusiastic men and women in the field, fol- 
lowing a vocation they like and serving a company 
in which they have confidence and pride. Their 
value to their respective communities and their own 
individual success stand upon the service their com- 
pany renders to its constituent members—the proving 
test. 

The Mutual Life of New York, the first American 
legal reserve mutual life insurance company, has for 
eighty-three years met the proving test of service to 
its members. ‘To-day, this Company’s high prestige 
accorded to public service and achievement is upborne 
and carried on by loyal, efficient and contented field 
workers. 

They have unsurpassed contracts and facilities to 
offer to their public—all standard forms of insurance 
(ages 10 to 70) and annuities, both for men and for 
women; Disability and Double Indemnity Benefits; 
policy loans in branch agencies, and all other features 
of service the Company deems justified. 

They take a pride in building greatly upon a great 
past—a loyal, efficient agency corps successful for the 
Company and for themselves. 

Those who contemplate life insurance field work as 
a vocation are invited to write to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street, New York City, N. Y, 


ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts, 


Our Juvenile policies, written on children as young as 
one day old, go in full benefit automatically at age 5 
without re-examination. 


Our special low rate policies to business and profes. 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 




















Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


Tennessee 


*City and Suburban. 
fExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 
= LOUISVILLE, KY. 


P, 0. BOX 617 











DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 
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Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 





Valuable Agency Territory Available 





CORRESPONDENCE SOLICITED 
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Sound Insurance for overa Century. 


a of Philadelphia 
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Founded 1817 


the Reliance Ins. Co, Philadelphia 


Capital ¢ 3,000,000.~ 














Founded 1841 


Lapital $1000 0d0.- 











Victory Jn Insurance Co,, Philadelphia 





Capitals £4,000, o00- 




















Founded 1919 
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To even a business man, interested always 
in figures that have to do with profit and loss, 


it doesn’t mean much to say that the fire toll 





in the United States amounts to half a billion 
dollars a year, 

But to-day being the day in which every man 
lives, the danger strikes him as being much 
nearer his own place of business when you tell 
him that half a billion a year means that wealth 
amounting to a million and a quarter dollars 
is destroyed by fire each and every day. 

This is at the rate of more than $50,000 an 
hour; about $1000 a minute; and resolves it- 
self into the inescapable fact that every time 
both day and night, $15 worth 
and 


= ii 


the clock ticks, 
of accumulated resources are swept away 
disappear forever. 

Frequently this daily waste includes 
of a business to the upbuilding of which some 
man has devoted the better part of his years; 
and with its destruction the hopes of a lifetime 
are buried in ashes and regret. 

This wouldn’t happen so frequently, 
many business men still trust to luck rather 
than to modern protective equipment. They 
cling to the foolish superstition that fire in their 
buildings is as remote as Mars—that fireproof 
construction and an efficient fire department is 
all the protection they need. Believing their 
conclusions sound, they keep right on planning 
a steady expansion of their business. But there 
comes a day—a spark when least expected— 
E and the optimists wind up in debris and despair. 
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we | | Have You Told Your Clients They 


Sprinker Protection Without Spending 
a Cent? 


Can Get 


This isn’t true of all business men, for at 
least a hundred thousand owners throughout the 
country have freed themselves from the fear 
of fire by installing automatic sprinklers. They 
have discovered that protection of this char- 
acter is the only sure and certain way to make 
safe the lives of their employees, their build- 
ings, their insurable stocks, and guarantee at 
the same time uninterrupted operation of their 
business. 

Thousands of other property-owners will do 
likewise just as soon as their present insurance 
agent or broker (or some competing agent or 
broker) shows them that: 

1. The fire danger in any and all buildings 
can be reduced more than go per cent by the 


installation of automatic sprinkler equipment. 


This means that when the fire comes, it will 
be automatically extinguished before it has a 
chance to grow large enough to do serious 


damage. 

2. Future profits that all business men count 
upon are never lost by reason of fire after 
sprinklers are installed. 

3. Fire premiums become less by from 50 
to 90 per cent as soon as automatic protection 
is provided. 

4. These premium savings will pay the 
owner from 15 to 50 per cent yearly on the 
amount invested in sprinkler equipment. 

5. If the owner doesn’t wish to withdraw 
cash capital from his business to pay for the 
installation of sprinklers, the premium savings 


will pay the entire cost within from four to 
seven years, after which the owner can pocket 
the annual saving himself. 

6. And last, but as important as any, is the 
fact that sprinklers prevent destructive fires, 
thereby preserving the courage that usually 
leaves a man when he sees his life hopes re- 
duced to ashes. 

The man to tell the unprotected owner why 
he should install sprinklers—how much they 
will do for him—is the agent or broker now 
nandling his insurance affairs. 


Fist LiveWire interested ly: 
“Look! what does that mean? 


Second Live Wire appreciatively- if 
“It means Live Agents Get the Best in THE WORLD. 








Has paid losses for 
over 50 years 


SOE stoner RAMONES 


J.HARRIS LENKER, President. 








City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 


fair and prompt adjustment of losses 
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E. W. TINSLEY APPOINTED 


Is Superintendent of Production for AAtna 
Fire 

Announcement is made of the appointment 
of E. W. Tinsley, as superintendent of produc- 
tion by the A£tna (Fire) Insurance Company. 
Mr. Tinsley comes from Toledo, O., where he 
was vice-president of the Barker, Frost & Chap- 
man Company, one of the leading agencies of 





E. W. TinsLey 


the West. Prior to his association with this 
firm, Mr. Tinsley covered the States of Iowa 
and Ohio as special agent for the A®tna Insur- 
ance Company. Mr. Tinsley will also act as 
superintendent of production for the World 
Fire and Marine Insurance Company and the 
Century Indemnity Company, the new casualty 
running mate of the A:tna Insurance Company 
and the World Fire and Marine Insurance 
Company, and will be directly associated. in 
the development of sales promotion plans for 
the three companies with Walter S. Comstock, 
superintendent of engineering, and George E. 
Crosby, superintendent of publicity. 





Semi-Annual Meeting of S. E. U. A. 

The South-Eastern Underwriters Association 
held their fiftieth semi-annual meeting last week 
at Pinehurst, N. C. There was a very large 
attendance and the business attended to was 
of a routine character. 

President George C-. nf 
The executive committee was in session on 
Monday and Tuesday. At the same time, the 
executive committee of the Southern Tornado 
Association held an open session. 


Long, presided. 
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E. U. A. Membership List 
(Concluded from page 3) 


(Co. of Pennsylvania, Sunbury, Pa.; City of New 


York Ins. Co., New York. 

Columbia Fire Ins. Co. of Dayton, Ohio; Columbia 
Ins. Co. of New Jersey; Commerce Ins. Co. of Glens 
Falls, N. Y.; Assur. Co., Ltd., 


Commercial Union 





1. APPRAISERS’ AND ADJUSTERS’ 
Hanpsook, by William Arthur, 616 
pp.—A handbook in every sense of 
the word, full of detailed technical 
information, tables, etc., that are 
designed to help in the handling 
of appraisals and adjustments; a 
volume of interest to the agent 
obliged to study the subject of 
adjustments and to know something 
more than the estimating of prop- 
erty values. 


The author has had wide ex- 
perience in appraisal work, re- 
cently, in connection with various 
state tax departments. During 
1921 and 1922 he appraised over 
$50,000,000 worth of Omaha _ build- 
ings for taxation purposes. Price $5. 








2. THe AGENTS’ Key To Fire IN- 
SURANCE, by Robert P. Barbour. 
456 pp.—A complete and handy 
little book that covers in more de- 
tails than the preceding volume the 
subject of agency practice, general 
office work, policy contracts, co- 
insurance clauses, cancellation and 
supplementary forms of property 
insurance. The information that it 
gives is free from technicalities and 
it may well be called a dependable 
agency handbook. 


More than 200 pages of special 
policy forms are presented in this 
book, which is up-to-date in every 
way, the complete wording of each 
form being presented.—Price $3.50 








8. AUTOMOBILE INSURANCE, by 
Ambrose Ryder. 285 pp.—This is 
one of those rare insurance pub- 
lications that is quite complete 
without being technical. The 
human and interesting features of 
the business are brought out in 
such a way that they entertain at 
the same time they instruct. A 
chapter is included on selling auto- 
mobile insurance, which _ even 
touches briefly upon the matter of 
advertising. It is unusual to find 
a volume on any form of insur- 
ance giving instructions beyond the 
actual writing and underwriting. 


Agents writing or desiring to 
write automobile insurance will 
find this book a valuable asset. 


Price $3.75. 
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HE HARTFORD AGENT, the well-known 
agency publication, issued monthly by the 
Hartford Fire Insurance Company and the Hart- 
ford Accident and Indemnity Company in a recent 
issue published the above photograph of fire and 
casualty insurance books recommended by the 
officials and department heads of these two com- 
panies after careful study of many books. 
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writers and agents, 
generally. 


but for bankers, 


account of the whole subject.—Price $2.50. 





CHICAGO 
4. Surety Bonps, by Edward C. Lunt. 870 pp.—A volume that 5. THE Princip.es oF Surety UNi 
has been written not only for the information of insurance under- 856 pp.—This book affords a conve 


lawyers 


The author, formerly in charge of the bonding department of the 
Fidelity and Casualty Company, later President of the Sun Indemnity 
Company, is now Vice-President of the Great American Indemnity 
Company. His book offers in simple definite terms a comprehensive 


and business men a R aoe 
; are unfamiliar with the business 04 


ciples of underwriting and also ser 
from which the more experienced 
memories on points or details that 
important addition to any insurant 
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London, Eng.; Commercial Union Fire Ins. Co., New 


York; Commonwealth Ins. Co., New York; Concordia 
Fire Ins. Co., Milwaukee, Wis.; Connecticut Fire Ins. 
Co., Uartford, Conn.; Continental Ins. Co., New 
York; County Fire Ins. Co., Philadelphia, Penna.; 


Delaware Ins. Co. of New York, N. Y.; Detroit F. & 
M. Ins. Co., Detroit, Mich.; Eagle Fire Co. of New 
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York, N. Y.; Eagle, Star & British Dominions Ins. 
Co... East and West Ins. Co. of New Haven, 


Conn. 


London; 


Employers Fire Ins. Co., Boston, Mass.; Equitable 
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F. & M. Ins. Co., Providence, R. I.; Excelsior Ins. 
Co., Syracuse, N. Y.; Farmers Fire Ins. Co., York, 
Penna.; Federal Ins. Co. of New Jersey; Federal | 





> and 


d this Two-foot Shelf cyclopedia and it defines insurance 
1sUrange Age n ts pera and manufacturing 


ll-known | 
y by the | 
the Hart- 
n a recent 
T fire and 
1 by the 
wo com- 


S. 


SELECTION OF EXPERIENCED INSURANCE MEN use and occupancy insurance, auto- 
-FOOT SHELF WITH “THESE NINE BOOKS found to produce a great deal 


- or two exceptio§ may also be obtained through us if desired clients constructive programs to 
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. ‘ 6. Fire INSURANCE INSPECTION 

Casu alty O 1Cla S AND UNDERWRITING, by Dominge & 
Lincoln. 1638 pp.—This handbook 

is arranged in the form of an en- 


terms, the policy contract, special 
forms and various processes and 
in the mercantile 


plants. It describes various proc- 
esses of manufacture and gives the 
fire hazard in every case. Descrip- 
tions of chemicals and other prod- 
ucts of this nature are described 
and also their fire hazard is given. 


YALE = . Every local and_ special agent 
pes re: 4 should have this book for refer- 
INSURANCE _ ence.—Price $6.00. 


ZARTMAN 
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7. THE MAKING OF THE Fire IN- 
SURANCE Rate, by Edward R. Hardy, 
343 pp.—The author is assistant 
manager of the New York Fire In- 
surance Exchange and is lecturer 
on insurance at New York Univer- 
sity. This volume is decidedly up- 
to-date being published in 1926. 
This is the only book dealing solely 
with the subject of fire insurance 
rates in general. It treats of the 
past and present methods in com- 
puting fire insurance rates. It 
will be found of exceptional inter- 
est and service to individuals who 
are really students of all phases 
of insurance underwriting.—Price 
$6.00. 


THE SPECTATOR COMPANY reproduces 

this cut in order to indicate the books, in 
this two-foot shelf, which we can supply. Read 
the detailed description of each of these nine books 








9. Property INsurANCE, by S. S. 


of which we are the publishers or selling agents. esti, tate tee een 
Every agent should have an insurance library and of enter 
the nine books described will form a nucleus to pri ag ig agape 
which other books may be added from time to time. tion in haphazard fashion of var- 


ious lines, such as fire insurance, 
mobile insurance, etc., has been 


more business. Just as life insur- 
ance agents are offering their 


protect the value of thzir lives, so 


and casualty companies are think- 

ing in similar terms regarding the 

R C O M P A N ¥ insurance of people’s property 
135 WILLIAM STREET values.—Price $3.00. 
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miTING, by Luther E. Mackall. 8. YaLe Reapincs In INsuRANCE (Property Insurance), by Zartman 
ent means whereby those who and Price. 446 pp.—This book contains selected special readings 
acquire the fundamental prin- partly from “Yale Lectures” and partly from other sources. A 
4a convenient reference book number of the chapters are taken from an earlier volume which in- 
nderwriters may refresh their cluded lectures given by Richard M. Bissell. This volume constitutes 
hay not be entirely clear. An the text book on property, the contents of which should be absorbed 
Hbrary.—Price $3.65. by every insurance man.—Price $3.50. 
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Union Ins. Co. of Chicago, Ill.; Fidelity-Phenix Fire Ins. Co., Columbus, Ga. 





Ins. Co., New York; Fire Asso., Philadelphia, Penna. ; Girard F. & M. Ins. Co., Philadelphia, Penna.; 

Fireman’s Fund Ins. Co., San Francisco, Calif.; Fire- Glens Falls Ins. Co., Glens Falls, N. Y.; Globe & 

men’s Ins. Co., Newark, N. J.; First American Ins. Rutgers Fire Ins. Co., New York; Granite State Fire 

Co., New York; Franklin Fire Ins. Co., Philadelphia, Ins. Co., Portsmouth, N. H.; Great American Ins. 

Penna.; Franklin National Ins. Co., New York; Gen- Co., New York; Guaranty Fire Ins. Co., Providence, 

eral Fire Assur. Co. of Paris, France; Georgia Heme R. I.: Hamilton Fire Ins. Co., New York; Hanover 
25 


Fire Ins. Co., New York; Harmonia Fire Ins. Co. of 
3uffalo, N. Y.; Hartford Fire Ins. Co., Hartford 
Conn.; Home F. & M. Ins. Co. of California; Home 
Ins. Co., New York; Homestead Fire Ins. Co., Balti- 
more, Md.; Hudson Ins. Co., New York; Imperial 
Assur. Co., New York 

Independence Fire Ins. Co., Philadelphia, Penna.; 
Industrial Fire Ins. Co., Akron, Ohio; Insurance Co. 
of North America, Philadelphia, Penna.; Insurance 
Co. of State of Penna., Philadelphia, Penna.; Inter- 
State Fire Ins. Co., Detroit, Mich.; Law Union & 
Rock Ins. Co., Ltd., London, Eng.; La Salle Fire 
Ins. Co., New Orleans, La.; Liverpool & London & 
Globe Ins. Co., Ltd., Liverpool, Eng.; London Assur. 
Corp., London, Eng.; London & Lancashire Ins. Co., 
Ltd,, Liverpool, England; London & Provincial M. & 
G. Ins. Co., Ltd., London, Engiand; London & Scottish 
Assur. Corp., Ltd., London, England; Manhattan Fire 
& Marine Ins. Co., New York; Maryland Ins. Co., 
saltimore, Md.; Massachusetts F. & M. Ins. Co., Bos- 
ton, Mass. 

Mechanics Ins. Co. of Philadelphia, Philade!phia, 
Penna.; Mechanics & Traders Ins. Co., New Orleans, 
La.; Mercantile Ins. Co. of America, New York; Mer- 
chants Ins. Co., Providence, R. I.; Mercury Ins. Co., 
St. Paul, Minn.; Michigan F. & M. Ins. Co., Detroit, 
Mich.; Milwaukee Mechanics Ins. Co., Milwaukee, 
Wis.; Minneapolis F. & M. Ins. Co., Minneapolis, 
Minn.; National Fire Ins. Co., Hartford, Conn.; Na- 
tional-Ben Franklin Fire Ins. Co., Pittsburgh, Pa.; 
National F. & M. Ins. Co., Elizabeth, N. J.; National 
Liberty Ins. Co., New York; National Security Fire 
Ins. Co., Omaha, Neb.; National Union Fire Ins. Co., 
Pittsburgh, Pa.; Newark Fire Ins. Co., Newark, N. J. 

New Hampshire Fire Ins. Co., Manchester, N. H.; 
New York State Fire Ins. Co., Albany, N. Y.; New 
York Underwriters Ins. Co., New York; Niagara Fire 
Ins. Co., New York; North British & Mercantile Ins. 
Co., Ltd., London and Edinburgh; North Carolina 
Home Ins. Co., Raleigh, N. C.; North River Ins. Co., 
New York; Northern Assur. Co., Ltd., London, Eng- 
land; Northwestern Fire & Marine Ins. Co. of Minne- 
apolis, Minn.; Norwich Union Fire Ins. Soc., Ltd., 
Norwich, England; Old Colony Ins. Co., Boston, Mass.; 
Orient Ins. Co., Hartford, Conn.; Palatine Ins. Co., 
Ltd., London, England; Patriotic Ins. Co. of America, 
New York; Pennsylvania Fire Ins. Co., Philade' phia, 
Pa. 

Peoples National Fire Ins. Co., Philadelphia, Pa.; 
Philadelphia F. & M. Ins. Co., Philadelphia, Pa.; 
Pheenix Assur. Co., London, Eng.; Phcenix Ins. Co., 
Hartford, Conn.; Pittsburgh Fire Ins. Co., Pittsburgh, 
Pa.; Presidential F. & M. Ins. Co., Chicago, Il; 
Providence Washington Ins. Co., Providence, R. I.; 
Provident Fire Ins. Co., New Hampshire; Queen Ins. 
Co. of America, New York; Reliance Ins. Co., Phila- 
delphia, Pa.; Rhode Island Ins. Co., Providence, R. I.; 
Richmond Ins. Co., West New Brighton, N. Y.; Royal 
Exchange Assur., London, England; Royal Ins. Co., 
Ltd., Liverpool, England; Safeguard Ins. Co. of New 
York, Hartford, Conn.; St. Paul Fire & Marine Ins. 
Co., St. Paul, Minn. 

Scottish Union & National Ins. Co., Edinburgh, 
Scotland; Security Ins. Co., New Haven, Conn.; Senti- 
nel Fire Ins. Co., Springfield, Mass.; Springfield F. & 
M. Ins. Co., Springfield, Mass.; Standard Fire Ins. Co., 
Hartford, Conn.; Standard Fire Ins. Co. of N. J., 
Trenton, N. J.; Star Ins. Co. of America, New York; 
State Assur. Co., Ltd., Liverpool England; Stuyvesant 
Ins. Co., New York; Sun Ins. Office, London, Eng- 
land; Superior Fire Ins. Co., Pittsburgh, Pa.; Svea 
Fire & Life Ins. Co., Ltd., Gothenburg, Sweden; 
Transcontinental Ins. Co., New York; Travelers Fire 
Ins. Co., Hartford, Conn.; Twin City Fire Ins. Co., 
Minneapolis, Minn.; Union Assur. Soc., Ltd., London, 
Fngland. 

Union Fire Ins. Co., Buffalo, N. Y.; Union Fire Ins. 
Co., Paris, France; Union Ins. Soc. of Canton, Ltd., 
Eastern Dept., New York: United Firemens Ins. Co. 
of Philadelphia; United States Fire Ins. Co., New 
York; U. S| Merchants & Shippers Fire Ins. Co., New 
York: Urbaine Fire Ins. Co. of Paris, France; Victory 
Ins. Co. of Philadelphia, Pa.: Virginia F. & M. Ins. 
Co., Richmond, Va.: Westchester Fire Ins. Co., New 
York: Western Assur. Co., Toronto, Canada; World 
Fire & Marine Ins. Co.. Hartford, Conn.; Yorkshire 
Ins. Co., Ltd., York, England. 
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ly Premium plan. 


Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | 


Males and Females alike. 


Standard and Substandard Risk Contracts, 1. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., [ll., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 


of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 


- Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Quincy and Wells Street, right in the heart of Chicago’s Financial District. 



































Which Is The Lowest Cost Company? 


Perhaps no company can claim to have the Lowest 
Cost on all forms of policies at all ages and for all 
durations, but the net cost of our “‘“SPECIAL FIVE” 
is very unusual. Compare our cost on this policy with 
that of Government Insurance or with that of the 
lowest cost company you know of. 


THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life, $5,000, Age 35, Premium $106.50— 
Dividend first year $17.25 (contingent upon 
payment of second premium). Net Cost first 
year $89.25 or $17.85 per thousand! HOW DOES 
THIS STRIKE YOU? IT IS GOING OVER BiG! 


PERFECTED ENDOWMENTS return the savings in ad- 
dition to the face of the policy at death. The forfeiture of the 
excess premiums over the ordinary life premiums is avoided. 


CHILD’S ENDOWMENTS issued from Age One Week up, 
with Waiver of Premium Benefits, if the parent dies. 


REGULAR POLICIES ISSUED FROM AGE 10 YEARS UP. 
The improved GOLDEN RULE AGENT’S CONTRACT 


gives— VESTED RENEWALS 
UNRESTRICTED TERRITORY 
AUTOMATIC PROMOTION 


Everything any reasonable man could want is yours for the 
asking if you are the right kind of man. 


The Columbus Mutual Life Insurance Company 
580 E. Broad St. Columbus, Ohio 


C. W. Brandon, President 
D. E. Ball, Vice-Pres. and Sec. 














The Second-String Men 


A few star players do not make a championship foot- 
ball team. A dependable squad of second-string men is 
necessary. They will be called into play time and again 
before the season is over. 


Star salesmen are not sufficient for a sales organiza= 
tion. There must be the dependable second-string men. 
Their policies may be smaller and their clients less num-= 
erous, but they build substantially and well. 


The Home Office energies of The Lincoln National Life 
are not all thrown into boosting its star salesmen. An 
earnest effort is made to train every beginner and if he 
proves to be one of those second=string men he continues 
to get the same careful attention and helpful cooperation 
accorded the big writer. 


(ani K UP()we THe) LI NCOLN)) 


The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $450,000,000 in Force 

















Since th 
876 there 
q umber of 
1 nd the pr 
| 





nportant | 
rs have te 
Accordin 
870 the t 
f which | 
ver, or on 

ion at tl 
3v 1920 
,.ad more 
vhich 4.7 














26 





Neir sixty 
it while 
nes what 
2rsons wa 
f aged li 
There ar 
_ number 
1e large it 
fty years. 
onquest oO 
nfant mor 
factors. 


EXPECTA’ 


Accordin 
I. Dublin, | 
Insurance ( 
tion of lif 
Atcording 
oco person 
arrive at a 


Presented 
nial Expositi 
vania State | 















































DEVOTED TO 
EDUCATIONAL & 


rf SALESH h ( 
l | i it iN 


F' AGEN 

















Since the Centennial Exposition was held in 
876 there has been a marked increase in the 
umber of aged persons in the United States 
nd the proper care of the aged is one of the 
- nportant problems which modern social work- 
‘rs have to meet. 

According to the United States Census of 
870 the total population was then 38,558,371, 
if which 1,153,649 were 65 years of age and 
ver, or only about 3 per cent of the total popu- 
: ion at that time. 
By 1920 the total population of the country 
f.ad more than doubled and was 105,710,620, of 
vhich 4.7 per cent, or 4,933,215, had passed 
heir sixty-fifth birthdays. It will be noted 

it while the population was less than three 
nes what it was in 1870, the number of aged 
2rsons was more than four times the number 

f aged living in 1870. 

There are many causes for the increase in 

_ number of aged, the most important being 
1e large immigration of adults during the past 
fty years. Improvement in public health, the 
onquest of certain diseases, the reduction in 
nfant mortality, however, are also important 
| factors. 








EXPECTATION OF LIFE FoR YOUNG PERSONS 
INCREASED 

According to a paper presented by Dr. Louis 
I. Dublin, statistician of the Metropolitan Life 
Insurance Company, in May, 1926, the expecta- 
tion of life for young persons has increased. 
Atcording to Dr. Dublin’s figures, out of 100,- 
oco persons born in 1goI about 40,000 will 
arrive at age 65; out of 100,000 born in 1920 


_ Presented at a meeting held at the Sesqui-Centen- 
nial Exposition under the auspices of the Pennsyl- 
vania State Department of Welfare. 
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Research, National Civic 
over 52,000, it is expected, will live to age 65. 
The proportion of aged people in our country, 
therefore, will larger 
number will reach age 65, which is considered 
by many as the threshold of old age. There 
has been very little improvement, however, in 


increase and a much 


the mortality of persons who have attained age 
65, for, according to Dr. Dublin’s paper, the 
expectation of life at age 65 increased only 
from 11.86 years to 11.97 in the past twenty 
years. 

The question of the correct number of old 
age dependents is important for economists, 
employers, officers of labor organization, as well 
as for social workers and officers of public and 


private welfare organizations. 


STATISTICS PRESENTED BY THE “MARCH 
TurouGcH Lire” REPUDIATED 

Misleading statements, not supported by facts, 
have been published. Ten years ago reputable 
banks and insurance companies often pub- 
lished erroneous statements like the following: 
Of 100 young men starting life at age 25, 36 
will die before reaching age 65—of the 64 liv- 
ing at age 65, one will be wealthy, 4 will be 
well to do, 5 will be just able to get along, 
and the remaining 54 will be dependent on chil- 
dren, or upon charity. Such statements re- 
ceived general publicity until the American 
Bankers Association and other organizations 
showed the lack of data upon which to base 
them. 

A. M. Edwards, specia! 
States Census Bureau, in 
careful search for 
whether or not there was any basis for the 


statements then being published that 85 per cent 


»f the United 
1917, made a very 


agent 


evidence to determine 
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OLD AGE DEPENDENCY 
Study of Subject by National Civic Federation 


Reveals Interesting Statistics 


of the men at age 65 were failures and depend- 
ents. The result of his efforts revealed no 
basis for such figures and Mr. Edwards, from 
some Massachusetts material then available and 
from the date in the United States Census re- 
ports, made an estimate that the proportion of 
aged dependent males was somewhere between 
a minimum of 17.9 per cent and a maximum of 
40 per cent, with strong possibilities that the 
actual proportion approached 4o per cent. 

The American Bankers Association in 1921 
studied the subject and, in their journal of 
September of that year, said that there was 
no basis for the statement that of 100 men 
starting life at 25, 54 will be dependent at age 
65. Colonel Leonard Avres, the noted econ- 
omist of Cleveland, also found, after investiga- 


tion, nothing to support this statement. 


ApoutT ONE-THIRD oF THOSE Over AGE 65 
DEPENDENT 

Abraham Epstein, secretary of the Pennsyl- 
vania Commission on Pensions, who has been 
studying this matter for some years, estimated 
that about one-third of the persons over 65 
years of age were dependent on children, rela- 
tives, or charity, including about 20 per cent 
who were dependent upon public or private 
organized charity. 

Dr. Frederick L. Hoffman was among the 
first persons to make a computation of the 
probable number of the dependent aged in this 
In 1909 he estimated that 40 per cent 
of the aged likely would qualify for old age 
pensions if an old age -pension law of a cer- 
tain type were to be enacted. 

The Massachusetts Commission on Pensions 
in 1924 interviewed nearly 20,000 persons over 


country. 
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65 years of age living in ten cities and twenty- 
three towns in its Commonwealth. The Com- 
mission found that nearly 40 per cent of these 
men and women possessed property to the value 
of $5000 or more and that more than one-half 
had at least $2000 of property. On the other 
hand, one-sixth of the aged persons interviewed 
had neither property nor income. According 
to the Commission’s investigation, about 62 per 
cent of the men and women over 65 years of 
age in the State of Massachusetts have either 
accumulated sufficient wealth to provide for 
themselves or are able to earn enough, or the 
present at least ,to supply their wants. About 
38 per cent of the men and women in Massa- 
chusetts over age 65 are supported in whole 
or in part by children, relatives or by organ- 
ized charity. 


DEFINITE DATA ON DEPENDENCY UNAVAILABLE 


There is no means of determining definitely 
at the present time the number of persons in 
the United States 65 years of age and over 
who are supported by public or private organ- 
ized charity. Dr. Emil Frankel, statistician 
of the Pennsylvania Department of Public 
Welfare, and others have recommended plans 
whereby the various States and the United 
States Census Bureau will compile statistical 
information so that this and other information 
of value to social workers will be collected and 
published annually. 

Dr. Lee Welling Squiers, in 1911, estimated 
that there were then 1,250,000 former wage- 
earners who had reached the age of 65 in want 
and were supported by charity, public and pri- 
vate. Dr. Squiers, however, included among 
the dependents the United States pensioners 
over 65 years of age, who then numbered ac- 
cording to his estimate, 744,188. United States 
pensioners should not be classified with depend- 
ents because they receive their pensions as a 
matter of right and not as a matter of charity. 


Otp AcE DEPENDENCY BEING StunieD 

The National Civic Federation is 
engaged in a study of the extent of old age 
dependency, particularly among the classes who 
are engaged in occupations other than manual, 


now 


in the States of New York, Connecticut and 
New Jersey, and hopes to make some investiga- 
tion a little later in the State of Pennsylvania. 
This investigation will yield valuable and defi- 
nite information for the benefit of the insur- 
ance fraternity, as well as for legislatures and 
the general public. 

There is one class of the aged sometimes re- 
ferred to as the “Genteel,” or those who have 
seen better days, who have undergone discom- 
forts and privations since the war with its at- 
tendant increase in the cost of living. Some 
aged people, who thought ten years ago that 
their investments would provide ample funds 
for their support in their declining years, have 
found the purchasing power of their dollars 
greatly reduced. The increase in the cost of 
living has fallen heavily on this class. 


HospitaLs NEEDED FOR CHRONIC CASES 
Welfare workers undoubtedly cite 
examples of aged men and women who have 
had to live very economically in order to make 
funds hold out. The lack of hospital 
facilities at reasonable rates for those afflicted 
with chronic ailments has caused some of these 
aged people to become boarders in almshouses, 
being compelled to live in these institutions be- 
cause their funds would not permit them to 
pay the higher rates charged elsewhere. 
public welfare officials have informed me that 
the institutions most needed to-day are hos- 
pitals for chronic cases to accommodate these 
persons on a contributory basis, patients pav- 


can 


their 


state 


ing a little according to their means, such as 
seven or eight dollars a week, and 
mainder of the cost of the institutions 
met by public funds. This plan has been fol- 
lowed to some extent in the State of jMassa- 
chusetts in the care of the insane. 


the re- 
to he 


RELIGIOUS AND FRATERNAL Homes INADEQUATE 

The private benevolent homes established by 
religious fraternal ordecs, 
and by bequests from public-spirited individuals 
care for a large. number of the “gentecl.” A 
statistical survey of 107 benevolent hornes raaac 
by the Massachusetts Commission on Pensions 
in the State showed that almost all of the resi- 


denominations, by 
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Thursday 


dents were persons who had seen hetter days 
and the professionali and clerical classes fur- 
nished a considerable proportion of the resi- 
dents. speaking, however, private 
benevolent homes for the aged are filled to 
capacity and they have long wa'tinz lists. In 
1024 the private homes for the aged in Massa- 
chusetts provided care for 3417 residents and 
on March 31, 1924, the number on the formal 


Li22. 


Generally 


waiting lists was This, however, does 


eee ree 


not tell the whole story because many homes 


found the applicants so numerous that no for- 
Information from 
other States indicates that the same conditions 
prevail and that there are long waiting fists in 
institutions. The institutions 
which do not have long waiting lists have such 


mal waiting lists were kept. 


almost all few 
rigid entrance requirements, such as long mem- 
bership in some religious denominaticn, or long 
period of residence in a very particular town 
or county, that only a few persons im need can 
qualify. 

The establishment of more private benevolent 
homes with simple requirements 
would be a great benefit to many werthy aged 
people who have no children or 
support them. 


adinission 


relatives to 


Wuat SHoutp Communitirs Do? 

One of the leading evening paners of New 
England, The Boston Traveler, devotes its 
editorial columns on Saturdays to current top- 
ics and the writers are men and women in the 
community. On Saturday, August 21, 1920, 
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Unusual Opportunities 
For Live Agents 


with this old, reliable company. 


Modern contracts—Ordinary Life, 
20-Pay Savings, Term, Double In- 
demnity, Triple Indemnity, Dis- 
ability, Installment features, En- 
dowment at 65. 


Operates in 19 States. Assets over 
$5,700,000.00. Losses paid over 
$8,000,000.00. 
Write today to 
Agency Department 
Monmouth, III. 
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t contained a symposium on the topic “What 
More Should the Community Do for Its 
Elderly Members?” Six men and women who 
were engaged or interested in various phases 
of charitable work were asked to prepare brief 
editorials, independently. It is significant that 
three of these writers mentioned that the great- 
est need was for more hospitals for chronic 
cases and emphasized the fact that many bed- 
ridden patients, some in moderately good finan- 
cial circumstances, are spending their last days 
in public almshouses, some of which lack ade- 
quate hospital facilities. In this connection it 
is interesting to mention that the Legislature 
of Massachusetts at its last session provided 
for the establishment of a hospital for cancer 
cases, but one chronic hospital will not meet 
the needs of the State of Massachusetts. 

One of the writers recommended the estab- 
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lishment of an old age pension system, another 
the need of coordinating the private social agen- 
cies, and others, the need of improving the 
methods of outdoor relief so that more ade- 
quate care and attention would be given to 
those needing assistance. The symposium 
showed that there is no one panacea for the 
needs of the aged but there are many ways by 
which their conditions may be improved. In 
the words of the Scripture, “The poor ye have 
with you always. When ye will, ye may do 
them good.” 


A Thanksgiving Day Letter 
Yes! There’s a time o’ the year when I’m 
always thankful, and that’s Thanksgiving time. 
I ride along the country roads and the crops 
and cattle I see tell me pretty plain that there’s 


going to be plenty to eat. I pass the children 





INSURANCE FABLES 


New Series 


By WILLIAM ALEXANDER 


23. ALL FOR A SONG 


The attention of an Eastern Fakir, who was short of cash, was arrested 
one day by the loud braying of an Ass that belonged to an Oriental Rug 


Merchant. 


“What a rich and melodious voice your donkey has!” said the Fakir 


with playful irony. 


“Yes,”’ replied the Merchant, who took the Fakir’s gibe in all serious- 


ness. “He has a good voice.” 


“If I had the time,”’ exclaimed the Fakir, “I should like nothing better 


than to teach him to sing.” 


“IT never heard of such a thing!” cried the astonished merchant. 


“Probably not,” said the Fakir, 


“It’s a difficult task, and takes 


infinite pains. Why, I wouldn’t guarantee to make a really first-class singer 
of that donkey in less than thirty years!” 

“Could you do it in that time?” inquired the Merchant. 

“Certainly,” replied the Fakir, “Ill guarantee it absolutely if you will 


pay me for my services,” 


“What would you charge>’’ asked the Merchant. 
“T shall expect an annual stipend of {00 denarii,” replied the Fakir. 


So they struck a bargain. 


But a friend of the Fakir, learning of the transaction, upbraided him 


for his folly. 


“You are sure to be exposed,” said he. 


Then the Fakir closed his left eye and replied, “Thirty years is a long 


time. Lots of things may happen before the end of that period. 
die, or the Merchant may die. or the donkey may die. 


I may 
Meanwhile I can 


live with reasonable comfort on the annual stipend which the Merchant has 


promised to pay me.” 
But the friend was right. 


At the end of thirty years the Merchant, 


the donkey, and the Fakir were still alive, and the Fakir was driven out 
of the city and died of thirst in the Desert. 


APPLICATION 
The man who represents an unreliable company, or makes promises to 





his clients that can never be fulfilled, on the theory that he occupies a 
temporary position and will be somewhere else when his chickens come 
ome to roost, may later on find his reputation gone and his career blasted. 
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NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 


of New York 
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SELECTED CLASS LIBRARIES FOR INSURANCE MEN 


$50 LIBRARY ON LIFE INSURANCE 
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What Life Insurance Is and What It Does, by Wm. Alexander..... 1.50 
Essence of Life Insurance, by William Breiby...............0.2e008 3.00 
The Insurance Year Book, Life Volume...............cccccccecee 20.00 
How to Sell Insurance, by Wm. Alexander...............cceeeeee 2.00 
Diet ee AMIANOS DRIESINADEIID «6 o:5.6.6:5 6 <5 00000 55s to ecwasedoweseioes 2.00 
The Prosperous Agent........... SOE Oe 1.50 
The Monthly Income Policy, by Wm. T. Nash...............0006 .50 
Income Insurance for Family Protection, by Wm. Alexander....... 1.50 
Multiplying Your Income, by Wm. T. Nash................0eee0e 1.50 
Practical Pointers, by Forbes Lindsay. ... .........0.scccsscececse 2.00 
oe OS ee EE ES arenes ee meres 1.25 
Life Insurance and How to Write It, by J. M. Langstaff........... 1.75 
Life Insurance Salesmanship, by T. J. Henderson................- 1.50 
The Handy Guide to Premium Rates, Applications and Policies.... 4.00 
eS DS eS ye eee ee errr re 2.00 
Some Plain Hints to Life Insurance folicitors, by C. W. Pickell..... .50 
The Life Insurance Policyholders Pocket Index.................45 19 
Pocket Register of Life Associations (Assessment Statistics)........ 75 
Short Lessons in Life Insurance, by Wm, Thornton................ 2.00 
Life Assurance Primer, by Henry Moir. ............ccccesscececs 3.00 
One Hundred Ways of Canvassing, by Wm, Alexander............ 3.50 

$62.50 


$30 LIBRARY FOR ACCIDENT AND HEALTH INSURANCE MEN 


THE SPECTATOR...... Senses oleae siswise sie uce pire oes ere oie -.. $4.00 
Insurance Year Book, Casualty, Surety and Miscellaneous Volume.. 20.00 
The Accident Insurance Manual (Rates and Policies)......... cscs. Scou 
Selling Accident and Health Insurance, by Thos. L. Bean.......... 1.00 
Claims Arising from Results of Personal Injuries..............0.6. 3.50 
Surety and Casualty Salesmanship, by J. R. Wilson............... 4.00 
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What Life Insurance Is and What It Does, by Wm. Alexander..... 1.50 
Essence of Life Insurance, by Wm. Breiby...........scccsesecece 3.00 
How to Sell Insurance, by Wm. Alexandecr.............cecceccece 2.00 
Business Insurance, by Forbes Lindsay...........escccccsccccecs 1.50 
Monthly Income Policy, by Wm. T. Nash... .......ccsee-cscccoce ae 
Income Insurance for Family Protection, by Wm. Alexander....... 1.50 
Practical Pointers, by Forbes Lindsay.............ecececcevccecs 2.00 
Life Insurance and How to Write It, by J. M. Langstaff........... 1.75 
Life Insurance Salesmanship, by T. J. Henderson............0000% 1.50 
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November, 25, 1926 
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on the road and they look well fed and warmly 
clothed. I’m thankful for that. 

Of course, if I stop and chat with a farmer 
at some fence corner, like as not he’s inclined 
to complain, but for all his say about rains and 
droughts and frosts, I can still hear one of 
his turkeys gobbling out behind the barn and 
I know he has all of the necessities of life, and 
all the comforts, and most of the luxuries. I 
know he and his family are pretty well fixed. 

And I’m thankful for that, too. 

And when I pass a few words with a mer- 
chant in town and he deplores business condi- 
tions—says folks ain’t buying and all—I just 
(ry to remember that everything in the world 
that is made in factories and sold in stores is 
bought and used up sooner or later; and I know 
that merchant probably isn’t in any real dan- 
cer at all. He’s just impatient, is all that ails 
bien, Nobody’s in any particular danger, 
exactly, in our country, and that’s one of the 
things I’m real thankful for. 

Now and then, naturally, I come up against 
a poor clerk with a big family, or a school 
teacher getting old and with nothing laid by, 
and it makes me feel pretty low. 

But mainly, I’m thankful for my line o’ busi- 
ness. I sell life insurance—as you all know. It 
helps the farmer and the merchant and the clerk 
and all the rest to lay up independence. 

Yours truly, 
Sign M. Here. 
—The Franklin Field. 





Peoples 
Life 
Insurance 





Company 


Frankfort, Indiana 


$4,109,147.01 on Deposit with the 
Indiana insurance Department 


$430,902.53 Surplus Protection to 
Policyholders 


$43,000,000.0u 


NEW STANVARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in force 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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“The Go-Getter”--A Farce Comedy in One Act 


By J. W. STEINMANN 


Of the Rochester Agency of the Connecticut Mutual Life Insurance Company 


DRAMATIS PERSONAE 


NEG. IO AIG ad case ecdas sees A Prospect 
Mir. E> Dewhttles  hccsiwe ck cawennss An Agent 
eahe@tanscso Sead eeees Any Insurance Office 
fc CROC ONE The Present, 2:45 P. M. 


(Mr. Dewlittle sitting with feet upon a desk 
crowded with papers.) Enter Mr. D. Zire— 

Zire—Good afternoon, are you Mr. Dew- 
little ? 

Dewlittle—Yes, that’s me. 

Zire—I am Mr. Zire. Mr. D. Zire. I’ve 
tried several times to-day to reach you on the 
phone but received no answer. Have you been 
out writing a big case? 

Dewlittle—No, I didn’t get down until 11:30 
this morning as I had a 12:30 appointment. 
My man didn’t show up so I had lunch alone 
and just arrived back a few moments ago. Just 
wait till I clear up the desk a little. 

(Does not invite prospect to sit down.) 

Zire—(After pause.) Do you mind if I sit 
down? 

Dewlittle—No. Go ahead. 
what’s on vour mind? 

Zire—I’d like to take out one of your com- 
plete protection contracts similar to the one 
you sold John Smith. 
weeks ago to come out to see me. 

Dewlittle—Yes, I 
letter but I haven’t gotten around to it yet. 
(As an afterthought.) But I did mail you one 
of our circulars called “Property’’—didn’t I? 

Zire—Yes, you did; and that made me the 
more anxious to have one of those wonderful 
policies, so I ’phoned your office nearly every 


(Finally.) Well, 


I wrote you about six 


do remember some such 


other day during the past month but never heard 
from you although I always left my number. 

Dewlittle—(With great surprise.) Oh! That 
Why, I thought that was my 
tailor’s number and he wanted some money I 
owe him so I didn’t call. 

Zire—Well, anyway, I’m here now and we 
can get this all fixed up. I suppose right away. 

Dewlittlkh—Yes, we could, but what is the 
idea of rushing into this thing this way? 

Zire—Why, I may be disabled or killed by 
an automobile—this very night. 

Dewlittle—Yes, that’s possible; but on the 
other hand, you may not, and then just think, 
35 or 40 years is a long time and you have to 
pay and pay and pay. 

Zire—I know that, but then I will be old and 
the policy will provide for my old age, and you 
know most men don’t have money then. 

Dewlittle—Who said they don’t? 

Zire—John Smith showed me the American 
Bankers’ Table that showed conclusively they 
didn’t have, and it looked to me that the rea- 
son was most men didn’t have a plan for the 
future. At age 35 about 25 per cent of men 
are very comfortable, while at 65, only about 
7 per cent have comfort. 

Dewlittle—Well, if you save money in a loan 
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was you, was it? 


association and invest it in stocks, etc., you 
will have plenty of money at 6s. 

Zire—But suppose I were disabled, how 
would I continue my investments? Your plan 
pays me an income as long as I live, as well 
as saves for me if I am disabled. 

DewlittlkR—Most men don’t become disabled 
or even die before 65, and you are not going 
to be 65 to-morrow, or even next year, so there 
is no particular hurry. 

Zire—(Impatiently.) Suppose I do die, what 
about my wfe? I’d like her to have an income 
for 20 years at least. Fixed so no one can 
deprive her of it. You know, under the trust 
plan. 

Dewlittle—Yes, I know; our company does 
have an arrangement like that and John Smith 
insisted on having his that way, but I think 
your wife would prefer to have it in one sum. 
Then she can do as she likes with it. If she 
only earns 12 per cent on her $10,000, she will 
have $100 a month, and she still has the prin- 
cipal, while under our 20-year trust she would 
average only about $63 and everything would 
be gone in 20 years. 

Zire—Well, I believe I’d want it on the trust 
plan, say for $100 a month to my wife, and 
when she dies, to my children, equally. I want 
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N this, our thirtieth year, we 

point with pride to the fact 
that the Resources of the United 
States Fidelity and Guaranty 
Company have passed fifty-one 
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With the approach of the Christmas 
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GROUP LIFE INSURANCE? A per- 
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GROUP INSURANCE always at your 
service. 

Address Inquiry Bureau, 197 Claren- 
don Street, Boston, Mass. 


A Strong Company over Sixty 
Years in Business. Insurance 
in » Force of $2,400,000,000. 
Liberal as to contract. Safe 
and Secure in Every Way. 


La 
Lire INSURANCE COMPANY 





oF Bostom, Massacnuserts 



































Minimize : 
_Sales Resistance 


The financial strength of his company— 
its prompt settlement of all just insurance 
claims—is an important contributing factor 
to the success of the agent.j, =» = 

The Philadelphia Fire and Marine In- 
surance Company, not only is a powerful 
organization, but its reputation for ample 
resources, for dependability and satisfactory 
service is widely and generally recognized. 
This knowledge on the part of your prospects 
means lowered ‘sales resistance.’? Your 
path is cleared in advance of sales obstruc- 
tions that frequently exist. 
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to take out a $20,000 endowment at 65 and I’m 
2 years old; born in Rochester, November 
s, 1897. Will you please take my application? 

Dewlittle feels in various pockets and finally 
fnds a dilapidated application from which fall 
lips, rubber-bands, etc., when he opens it up. 
Borrows pen from Zire, as he can’t find his 
own. He starts to fill it in, then passes it to 
Zire, saying: 

Dewlittlh—Go ahead, fill it out. You can 
answer all the questions. They are simple 
enough. (Dewlittle looks around the room with 
a bored look while Zire completes the applica- 
tion. ) 

(As Zire returns it to Dewlittle, he asks): 

Zire—Find out if I can be examined at 3:30 
to-day, please. 

Dewlittlh—At 3:30 to-day? Why, the doctor 
and I are going to play a little golf at 3:30. 
Can’t you make it Tuesday or Wednesday next 
week ? 


Zire—No, I want this done to-day. I’ve 





Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
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holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 
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Great Possibilities for Agents in De- 
veloping Such Business 





NEED IS EVER-PRESENT 





Financial Protection of Individual Inter- 
ests Is Crux of Salesman’s Canvass 
There is stretch of that 
agents and insurance salesmen pass over think- 
ing it barren, when it is apt to be fertile with 
the possibilities of partnership insurance. 
struggling to 


many a ground 


Many young business men, 


make a success of their enterprise, even be- 
grudge themselves the cost of personal life in- 
surance and go without certain necessities at 
home in order that every penny may go into 
their business They are willing to make 
almost any sacrifice for its success, and such 
men, if properly approached, make excellent 
prospects for business or partnership insurance. 
In the case of a partnership, an agent has a 
double-barreled shotgun with which to shoot. 
The first shot should show the risk of busi- 
ness disaster for the firm resulting from the 
untimely death of one of the partners. With 
his second shot, he should show his prospects 
the close connection between this business in- 
surance and the welfare of the home. The 
latter gives the agent 100 per cent appeal. 
The firm whose officers the agent is trying 
to sell undoubtedly has a credit statement 
showing cash in banks, accounts receivable, 
notes, real estate, trade acceptances, goods on 
hand and equipment. Yet the assets which are 
the most important of ali for the firm are not 
listed—the the firm! 
Their skill, integrity and personalities are gen- 


principal men _ behind 
uine assets. 
Death may wipe these out at any moment. 


Upon inquiry, the agent finds that the part- 


waited long enough. What will be the amount 
of my check for an annual deposit? 

Dewlittlh—Why, you can pay after the pol- 
icy arrives, just as well as not. 

Zire—No, I want to have the protection go 
right in force as soon as the doctor O.K.’s me. 

Dewlittleh—(Fumbling around with rate 
book.) Well, make your check for $570.60. 

Zire—Here you are. Who is your doctor? 

Dewlittl—Dr. Payne. And while you are 
walking over, I’ll phone him and ask him to 
pick me up after he finishes with you. If you 
hurry we won’t be much late starting for the 
links. 

Zire—All right, Mr. Dewlittle. Thank you 
for fixing me up. I’m sorry if I took too much 
time. 

Dewlittlh—Oh, that’s all right. 

Exit Mr. D. Zire. 

Dewlittl—Oh, Boy! But he was a tough 
bird! I certainly deserve to take the rest of 


Goodbye. 


the day off. 
Exit Mr. Dewlitile. 


—Conmuto pics. 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract witha 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in “‘shifters’” but 
if vou want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 


(Stock Company) 


SOUTH BEND INDIANA 











ners, skrewd business men that they are, carry 
fire, burglary and compensation insurance. 
They are protected against accident claims of 
their employees, their buildings are safeguarded 
and their stock is secure against theft, but the 
lives of the partners are unprotected. 

The agent should then show the effects 
death may have on the co-partnership. For 
example: 
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connentions may prove a heavy loss, difficult 
to replace. 

The death of one of the associates may 
mean the immediate termination of the co- 
partnership. It should be pointed out that the 
interest of a deceased partner must be paid to 
his legal representatives shortly after his 
death, unless, of course, the partnership agree- 
ment provides otheswise Such a circumstance 
might force an immediate liquidation of the 
co-partnership and, at any rate, it is apt to mean 
a terrific strain financially at an awkward 
time. 


Danger of the immediate loss of credit 
standing is another point te be stressed. Two 
men can usually carry the load of business 
obligations better than one. Banks and credi- 
tors realize this and are apt to act accordingly. 


PHYSIOLOGY AND ANATOMY 
With Chapters on Common Diseases and 
Accidents for the Use of Those in the 
Insurance and Legal Professions 
A very helpful new book for the use of in- 
surance company officials, general agents, ad- 
justers and agents of life, health and accident 
insurance companies, is that entitled “Physiol- 
ogy and Anatomy,” by Dr. Harold Gardiner, 
recently issued by Sir Isaae Pitman & Sons, 
Ltd. All who have to deal in any way with 
claims for indemnity for accident or sickness, 
will find this work of much assistance, much 
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of the information they require being included 
in this one volume. 

The book comprises two general sections, the 
first dealing with anatomy and physiology in 
as elementary a way as possible, while the sec- 
ond gives a brief account of common diseases 
and accidents (including industrial diseases) 
with the cause, main symptoms and complica- 
tions, and duration of disability in each. 

The author has arranged the first section in 
such a way that the account of the physiology 
of each system of the body follows immediately 
that dealing with the anatomy of the same part. 
This has been done in order to enable the 
reader to have the two aspects of the same sub- 
ject close at hand. 

The second section is so arranged as to in- 
clude diseases affecting the different systems of 
the body in separate chapters, and in each chap- 
ter the diseases have been arranged in alpha- 
betical order. This renders reference easy, 
though quick reference is also assisted by a 
very complete index. 

In addition, a comprehensive glossary is given 
which not only includes definitions of medical 
terms, but contains a large number of refer- 
ences to diseases not included in the body of 
the book. The author has avoided as far as 
possible the use of technical terms, and the 
reader is assisted by occasional explanatory 
notes when technical terms are necessarily used. 

The book contains numerous _ illustrations 
which will be found exceptionally useful by 
members of the legal and insurance profes- 


- Special Senses. Section II—Infective Diseases; 


Thursday 





sions, for whose service the book 
particularly designed. 

The chapter titles given herewith wil] serve 
to indicate the scope and arrangement of this 
excellent new book: Section I—Anatomy of 
the Skeleton; Physiology of the Skeleton; Ap. 
atomy of the Joints; Physiology of the Joints: 
Anatomy of the Muscles; Physiology of the 
Muscles; Anatomy of the Nervous System; 
Physiology of the Nervous System; Anatomy 
of the Circulatory System; Physiology of the 
Circulatory System; Anatomy of the Respira. 
tory System; Physiology of the Respiratory 
System; Anatomy of the Alimentary Tract; 
Physiology of the Alimentary Tract; Anatomy 
of the Genito-Urinary System; Physiology of 
the Genito-Urinary System; Anatomy and 
Physiology of the Skin; the Lymphatic Sys. 
tem; the Ductless Glands; the Organs of the 


is more 


Diseases of the Respiratory System; Diseases 
of the Circulatory System; Diseases of the 
Genito-Urinary System; Diseases of the Nery- 
ous System; Diseases of the Digestive System; 
Unclassified Diseases; Diseases of the Eye: 
Diseases of the Nose; Diseases of the Throat; 
Diseases of the Ear; Diseases of the Skin; In- 
juries; Injuries and Diseases of Bones and 
Joints; Industrial Diseases; Haemorrhage; In- 
flammation; Malingering; Anaesthetics; Oper- 
ations; Deformities. 

This excellent work includes over 300 pages, 
It is substantially bound and may be obtained 
through The Spectator Company at $3 per copy. 
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year, the trend is upward. 


commissions derived from this 


tion for a successful career. 





A Foundation 


N BUILDING a fine, lasting structure, one looks to 
For a successful life insur- 

ance structure the foundation is financial strength. 
The Guardian, today, ranks as one of the strongest 
of the financially strong companies, due to its con- 
sistently maintained policy of progressive conserva- 


Backed by its great financial strength, The Guar- 
dian has enjoyed an unusual growth in these past 
New paid business in 1925 showed an 
increase of nearly 50 per cent over 1924, and again this 


Knowing that the growth of the Company and that 
of its fieldmen are interdependent, The Guardian 
offers a practical plan of Home Office co-operation 
which insures the greater success of its agents. A 
complete and original training course is provided. A 
Prospect Bureau that develops genuine dollar-and- 
cents prospects is maintained on a basis that affords 
the fieldman upwards of 400 percent profit on the 
source. 
methods of advertising, serving both the prospect and 
the policyholder, create and hold good-will. 
of the right calibre, The Guardian offers the founda- 
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EDITORIAL 
GOVERNMENT INSURANCE SHOULD NOT BE NECESSARY 
Present Situation in Farm Insurance Demands Action—A Strong 
Co-operating Association and Rural Patrol Needed 
A new note in life insurance was struck Indicative of the means by which farmers tions from several quarters that an association 


when Darwin P. Kingsley addressed the In- 
ternational Association of Life Underwriters 
at Atlantic City last month, Disclaiming the 
accidental and superficial aspects of the pre- 
eminence of life insurance in the modern 
world, Mr. Kingsley said: “It is the natural 
product of the laws which control the wonders 
of both the visible and invisibles universe, and 
an indispensable part of that supreme flower 
of evolution, human society.” 

If we approach the institution of fire insur- 
ance in the same light, and view it as a per- 
manent, productive factor in the economic sys- 
tem, and consequently a necessary cog in the 
interdependence of industry, then we _ shall 
have to readjust our attitude on a number of 
problems peculiar to the business. 

Now if ask a fire insurance under- 
writer why he refuses to touch rural busi- 
ness, he will tell you, and he has the statistics 
to corroborate him, that farm experience is 
conclusively bad. He go further, and 
show you the reasons for it. Yet his answer 
to the ultimate problem, is arbitrary or, what 
is more to the point, his answer is a challenge 
to the company officials. The choice, unfor- 
tunately, of whether or not the farmer is go- 
ing to be supplied with insurance does not lie 
within the dictates of the companies. To 
paraphrase Mr. Kingsley again, “fire insur- 
ance is not a clever plan thrown together to 
meet an emergency. It is not an invention. 
It is a bigger thing than the men engaged in it 
and its destinies are controlled by forces 
greater than the companies themselves.” 

Agriculture is the world’s most important in- 
dustry. It is unnecessary to expatiate on that 
statement because Napoleon’s famous dictum 
—“an army fights on its stomach”—may be ex- 
tended to the whole world and its work. Fire 
insurance, the great stabilizer, the great pro- 
tector of industry, cannot refuse its benefits to 
interdependence of industry, then we shall 
of the picture because he’s not good-looking. 


you 


will 


will obtain coverage if the stock fire insurance 
companies continue to sulk, are certain irreg- 
ular sources, brought to the surface through 
expediency. Federal Loan Banks demand in- 
surance for their clients, and because of the 
failure of licensed stock companies to offer 
their services, the farmers are flirting with 
non-admitted companies and mutuals. Whether 
these companies gain or lose, the effect of their 
activity in the business is bound to be detri- 
mental to the best interests of sound stock fire 
insurance. 

The other proposed source is the United 
States Government. This is not a false cry; 
the possibility is threatening. Agriculture is 
the pet child, ostensibly, of the Federal gov- 
ernment. It has a portfolio in the cabinet, an 
important niche in the party platforms and is 
the old standby of the loud speakers in Con- 
gress. Add to this the willigness of the gov- 
ernment to enter any kind of business, be it 
railroads, public utilities or insurance, and you 
have a strong movement that strikes at the 
very core of private enterprise and the prin- 
ciples on which successful stock fire insurance 
is conducted. 

In this case, we can dismiss 
that panacea of all underwriting ills, higher 
rates. Existing farm rates are as high as pos- 
sible but the business does not begin to permit 
a profit. Amelioration of the hazard is a more 
constructive line of reform, and because one 
hears much prating of it, but little action, it 
must not be considered merely as a pretty, im- 
practical ideal. The statement of the United 
States Department of Agriculture that from 
seventy to ninety per cent of the fire losses in 
the rural districts of the United States could 
be prevented, is sufficient evidence that the 
task of reducing the loss ratio is not a super- 
human one. It must be tackled, however, with 
coats off and sleeves rolled up. 

It is quite possible that the best way of cop- 
ing with the problem is voiced in the sugges- 
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at the start 


for writing farm business, similar to the or- 
ganizations handling cotton and tobacco risks, 
be formed. This plan appears wholly feasible 
and would seem to be a natural outgrowth of 
the recent joint campaign for the dissemina- 
tion in the rural districts of insurance educa- 
tion and fire protection data in which a dozen 
or more leading companies were associated. 
Such an arrangement would make possible the 
maintenance of agents and inspectors who 
would be experts in their field, and if it should 
lead to the general installation of protective 
devices, underwriting could be carried on with 
intelligence, efficiency and profit. It has the 
further merit of quashing cut-throat compe- 
tition, a practice which is largely responsible 
for the present unsatisfactory state of farm 
business. Proponents of the scheme also point 
out that the side lines of hail, rain, crop and 
frost could be written by the association and 
would receive a welcome stimulus. 

As far back as May, the Fire Insurance 
Monthly Bulletin, in commenting on the neces- 
sity of farm fire protection, said: “An effi- 
cient rural fire patrol, organized by an expert 
representative of a group of fire insurance 
companies, would work wonders. Time 
and distance are big factors in the country, 
and horse- or man-drawn fire vehicles are in- 
adequate to cope with the situation, Fire in- 
surance companies interested in a particular 
locality could organize a rural fire prevention 
committee with power to investigate, and as 
the situation warrants, hire an expert fire 
fighter to create a small but efficient rural fire 
patrol for the individual township.” This 
idea, and others like it, could be applied with 
facility by the association. 

The ways and means of handling farm busi- 
ness, are, after all, secondary considerations 
and open to discussion. What the Fire Insur- 


ance Monthly Bulletin is agitating is action 
and it is our firm conviction that the compa- 
nies can no longer sidestep the issue. 
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ATWOOD FIRE INSURANCE COMPANY 
New York, N. Y. 
Atwood Reinsured by American Equitable 

Effective October 1, 1926, the out- 
standing liability of the Atwood Fire Insur- 
ance Company, New York, N. Y., has been 
reinsured in the American Equitable Insurance 
Company of New York and the Atwood has 
temporarily discontinued 
Whether or not the company is to be liquidated, 
will not be decided upon until the first of the 
year. 

The Atwood Fire was formed in 1919 by in- 
terests identified with the Preferred Accident 
Insurance Company, and in 1925, the reins of 
management were taken over by Henry W. 
Brown & Company. The company was entered 
in twelve States and as of December 31, 1925, 
had admitted assets of $978,413, a net surplus 
of $550,722 and a total income of $106,130. 


entire 


writing business. 


BRITISH GENERAL INSURANCE COM-= 
PANY, LTD. 
London, England 
Possible Amalgamation With Commercial 
Union 

Reports are current that the British Gen- 
eral Insurance Company, Ltd., of London, Eng- 
land, is planning to merge with the Commer- 
cial Union Assurance Company of London. In 
speaking of this possibility, the “Post Maga- 
zine” of London states: 

“A circular issued to shareholders of the 
British General Insurance Company intimates 
that the Commercial Union Assurance Com- 
pany has offered to purchase British General 
shares, payment to be made partly in 5 per 
cent debenture stock and partly in cash on the 
basis of £2 debenture stock and a cash pay- 
ment of 15s. 6d. for each British General share 
transferred, the principal to be redeemed at the 
end of thirty years at par, subject to the right 
of the Commercial Union at any time, on giv- 
ing six calendar months’ previous written no- 
tice, to redeem the stock in whole or in part 
at 105 per cent. The transfer is conditional 
upon 85 per cent of the shares or such less 
proportion as the Commercial Union may con- 
sider sufficient being offered. 

“The dividend on 100 British General shares 
at the present rate of 30 per cent is, after 
deduction of income tax, £6, while the interest 
on £200 debenture stock and £77 10s. cash, 
calculated at 5 per cent, less income tax, is £11 
2s., or an increase of 85 per cent. Apart from 
obtaining debenture stock, forming a security 
of the highest class, shareholders will be re- 
lieved of their present uncalled liability of 15s. 
per share. 


“The British General will continue to oper- 
ate as a separate company under its present 
board, chief officers and staff.” 





COMMONWEALTH STEAMSHIP INSUR- 
ANCE COMPANY 
Melbourne, Australia 
New Marine Company Organized 

The Commonwealth Steamship Insurance 
Company of Melbourne, Australia, has been re- 
cently organized to write marine lines in con- 
junction with Australian shipping. The new 
company, which will start with a nominal cap- 
ital of £100,000, will not engage in a general 
insurance business. 


EAST & WEST INSURANCE COMPANY 
New Haven, Conn. 
PEOPLES NATIONAL FIRE INSURANCE 
COMPANY 
Philadelphila, Pa. 
Commissioner Ordered to Admit Com- 
panies 
A writ of mandamus has been issued against 
Insurance Commissioner John J. McMahan of 
South Carolina requiring him to license the 
East and West Insurance Company of New 
Haven, Conn., and the Peoples National Fire 
Insurance Company of Philadelphia, Penna. 
The Commissioner McMahan’s 
refusal to grant the companies a license to do 
business in South Carolina, because they were 
affiliated with the South Carolina Inspection 
and Rating Bureau, through the medium of the 
Underwriters Association of 


order follows 


South-Eastern 
which they are members. 

The South-Eastern Underwriters 
tion does some rating work for the South Caro- 
lina Inspection and Rating Bureau and it has 
been the Commissioner’s contention, for the 
past two years, that both these concerns were 
operating in violation of law. The courts, how- 
ever, have held that these two bodies were 
legal and the Commissioner’s objections have 
been overruled. Being unable to oust these 
organizations, Commissioner McMahan has re- 


Associa- 


fused to license companies which are members. 
In granting the writ of mandamus, compel- 
ling the Commissioner to issue licenses to the 
Peoples National Fire and the East & West, 
the court, sitting at Columbia, S. C., said that 
the Commissioner in refusing to grant the 
licenses was attempting to do indirectly what 
he had been restrained from doing directly. 


FIDELITY-PHENIX FIRE INSURANCE 
COMPANY 
New York, N. Y. 
Capital Increase by Stock Dividend Pro- 
posed 

The Fidelity-Phenix 
pany of New York, N. Y., is proposing to in- 
crease its capital from $5,000,000 to $10,000,- 
000 by means of a stock dividend. On Decem- 
ber 8, stockholders will gather at a_ special 
meeting to vote upon the recommendation of 


36 
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the directors that the capital be increased and 
that $5,000,000 be transferred from the surply 
to the capital account. As the company had q 
net surplus of $19,404,274, as of December 31, 
1925, the transfer, when completed, will stil 
leave the company with a surplus far in excess 
of capital. 

This proposed stock dividend which js ong 
of the largest ever leclared by an American fire 
insurance company, has been expected for some 
time and, in the past. rumors to that effect haye 
been rampant whenever the market quotation 
of the stock has materially advanced. 

In advising stockholders of the Fidelity. 
Phenix of the proposed increase, Ernest Sturm, 
chairman of the board of directors, stated: 

“In the opinion of the board of directors i 
is advisable to increase ,the capital stock of 
this company from $5,000,000 to $10,000,000 
and to transfer such sum from surplus account 
to capital and to distribute the same among the 
stockholders of the company in the form of a 
stock dividend. 

“The board of directors of this company has 
therefore determined (subject to action by the 
stockholders, as required by law, and approval 
of the Superintendent of Insurance) that the 
capital of this company shall be increased from 
$5,000,000 to $10,000,000 and that the sum of 
$5,000,000 be transferred on the books of the 
company from surplus account to capital ac- 
count and distributed as a stock dividend on 
January 10, 1927, among the stockholders of 
the company of record December 30, 1926, such 
distribution to be pro rata. 

“For the purpose of carrying into effect the 
above described plan, please execute and re- 
turn at once the enclosed proxy to vote at the 
special meeting of stockholders, called for 
December 8, 1926, in the inclosed stamped enve- 
lope, addressed to Ernest Sturm, 80 Maiden 
lane, New York city. 

“In the event that this increase is so ap- 
proved and becomes effective, it is the expecta- 
tion of the board of directors that a semi-an- 
nual dividend will be paid on the increased cap- 
ital of $10,000,000 at the rate of 8 per cent of 
the par value of the stock, or $2 per share.” 


FIRE REASSURANCE COMPANY 
New York, N. Y. 

Cancelled Treaty Increases Surplus 
By the cancellation of one of its treaties 
as of December 31, 1925, the Fire Reassurance 
Company of New York has increased its stf- 
plus by approximately $190,000, this amount 
representing the commission on business cat 
celed. This fact was ascertained from af 
examination of the company by the New York 
Insurance Department as of December 31, 1925: 
The report, which was filed on October %, 
1926, shows the company to be in practically 
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the same financial condition as its annual state- 


ment demonstrates. 
According to the examination, the company 
a sound financial condition, having ad- 


is in 
réserve of 


mitted assets of $3,462,773, a 
$<48,990, and an unearned premium reserve 
amounting to $2,234,538. Total liabilities ag- 
gregate $2,800,770 and surplus to policyholders, 
including a $400,000 capital, amounts to $661,- 


loss 


993: 
The Fire Reassurance Company began busi- 


ness on May 5, 1920, succeeding to the Ameri- 
can business of the Fire Reassurance Company 
of Paris, France, which owns a majority of 
its stock. The company is a member of the 
Rossia Group and enjoys an excellent reputa- 
tion in reinsurance circles. 


HARMONIA FIRE INSURANCE COM- 
PANY 
Buffalo, N. Y. 

Company Increases Capital to $500,000 

The Harmonia Fire Insurance Company of 
Buffalo, N. Y., has planned to increase its cap- 
ital from $200,000 to $500,000 by the issuance 
of 30,000 additional shares of stock (par value 
$10) which will be sold at $20 per share, add- 
ing $300,000 to the surplus account. Stock- 
holders will be entitled to subscribe for new 
stock on the basis of 114 shares of new stock 
for each share of old stock held. The present 
stock has a book value of approximately $30 
per share. 

As of December 31, 1925, the company had 
total admitted assets of $006,304, a net surplus 
of $405,264 and a total income of $314,536. It 
identified with the 
Home Insurance Company of New York and 
is operated by the management of this com- 
pany from its New York home office. The 
company has shown a favorable increase in 
surplus and its operations are generally suc- 
cessful. 


is controlled by interests 


LUMBERMENS INSURANCE COMPANY 
Philadelphia, Pa. 
Company to Enter Million Dollar Class 

Plans are well under way to project the 
Lumbermens Insurance Company of Philadel- 
phia, Pa., into the million dollar class, by an 
increase in capital from $500,000 to $1,000,000. 
Stockholders and directors have approved the 
increase and it is understood that 20,000 addi- 
tional shares will be issued at $50 per share 
(par value $25), thus adding $s00,00 to sur- 
plus. ‘Present stockholders will be given the 
right to purchase the new stock on the basis 
of one share of stock for each share of old 
stock held. According to Pres‘dent Ralph L. 
Freeman, “after the new money is all paid in, 
the Lumbermens will have a surplus of approx- 
imately $1,900,c00 and assets of about $4,250,- 
000.” 

When the plan is consummated, there seems 
to be every reason for believing that the addi- 
tonal stock will be quickly subscribed for, as 
the company has a very high class of invest- 
ments and has always paid large dividends to 






stockholders, paying out $100,000 in 1925. The 
Insurance Company does a con- 
and has had a 


Lumbermens 
servative volume of business 
very favorable loss ratio. 


PORATION OF NEW YORK 
New York, N. Y. 

Company to Doukle its Capital 
The Merchants Fire Assurance Corporation 
of New York is planning to increase its cap- 
ital from $1,000,000 to $2,000,000, by increas- 
ing its common stock from $750,000 to $1,500,- 
oco and its preferred stock from $250,000 to 
$500,000. It is that 30,000 addi- 
tional shares of common stock, at a par value 
will be issued, and that 2500 additional 
shares of preferred stock with a par value of 
Both ;he 
common and the preferred stock will be sold 


understood 
of $25, 
$100, will be offered to stockholders. 


to holders of the common stock as stock divi- 
dends, in proportion to their present holdings. 
The Merchants Fire Assurance Corporation 


was organized early in 1910 with a $200,000 


capital and a $300,000 surplus by E. L. Bal- . 


lard, formerly vice-president of the Continen- 
tal Insurance Company. The company has pro- 
gressed rapidly, and as of December 31, 1925, 
had total admitted assets of $8,550,036, a net 
surplus of $3,332,028 and a total income of $4,- 


535,851. 





HAMPSHIRE FIRE INSURANCE 
COMPANY 
Manchester, N. H. 
Company Will Increase Capital to 
$2,500,000 

Plans are under way to increase the capital 
of the New Hampshire Fire Insurance Com- 
pany of Manchester, N. H., from $2,250,000 to 
$2,500,000 by the issuance of 2500 additional 
shares of stock at its par value of $100. 

The company began business in 1870 with an 
authorized capital of $100,000, which has stead- 
ily been increased, especially for the past ten 
years, during which time the New Hampshire 
Fire has increased its capital once by $150,- 
ooo and three times by $250,000, all four in- 
Covering the same ten 


NEW 


creases being at par. 
year period of time, the net surplus of the com- 
pany has been nearly doubled. As the present 
market value of New Hampshire stock is about 
360, rights to purchase additional stock at par 
will be most valuable. 


NORTHERN INSURANCE COMPANY OF 
NEW YORK 
New York, N. Y. 

Northern of New York and Assurance 
Company of America to Consolidate 
Proposed plans for the consolidation of the 

Northern Insurance Company of New York, 

N. Y., and the Assurance Company of Amer- 

ica, New York, N. Y., have been approved and 

the formation of a new company, known as the 

“Northern Insurance Company of New York,” 


seems certain. The new company will start 


with a capital of $1,500,000 under the presi- 


Sed 
+4 
/ 


dency of William Brewster, president of the 
Northern. 

Though the idea has not as yet received the 
formal approval of the stockholders of the two 
companies, it is understood that the majority 
have already signified their consent, and the 
consolidation is expected to be ratified when a 
special meeting of stockholders is called for 
that purpose on December 1, 1926. 

Both the Northern Insurance Company and 
the Assurance Company of America were or- 
ganized in 1897, the former succeeding the As- 
surance Lloyds of America and the latter sup- 
plementing the New York and Boston Lloyds. 

In acquainting the stockholders with the pro- 
posed merger, the letter of the directors states 
in part: “If the approval of stockholders be 
given as recommended, the new company will 
commence business December 31, 1926, succeed- 
ing both existing companies, taking over all the 
liabilities and assets of those companies, and 
itself having a situation expected to be as fol- 
lows: Capital, $1,500,000; assets, $7,250,000; 
a reserve of $3,325,000, annual business of $3,- 
500,000, surplus of $1,850,000, and an interest 
income of $320,000. 

“The situation of the companies as of Sep- 
tember 30, 1926, was as follows: 


Northern Assurance 

Ins. Co. Co. of 

of N. Y. America 
Caniels soo. eeeoe sas $1,000,000 $500,000 
EE i cckdsheewectrenes 5,111,812 2,135,141 
ROSGGRWO)— . sicinccceevecsens 2,551,000 766,763 
Sauls oxecuscsescese ens 1,224,750 611,816 
Interest inc. from investm’t 230,000 88,000 
THE PHOENIX INSURANCE COMPANY 


Hartford, Conn. 
Increases Capital to $6,000,000 

The capital of the Phoenib Insurance Com- 
pany of Hartford, Conn., has been increased 
from $5,000,000 to $6,000,000 at a recent meet- 
ing of stockholders when the recommendation 
of the board of directors to that effect was 
approved. It is understood that 10,000 addt- 
tional shares will be issued, at a par value of 
$100, to stockholders of record on November 
19, thus bringing the total number of outstand- 
ing shares up to 60,000. The additional shares 
will be issued to stockholders in proportion to 
their present holdings. 


PILOT REINSURANCE COMPANY 
New York, N. Y. 
Stockholders Approve Capital 


Increase 
As was noted in last month’s issue of the 
Fire Insurance Monthly Bulletin, the Pilot 


Reinsurance Company of New York, N. Y., 
was planning to increase its capital from $400,- 
000 to $800,000. At a recent meeting of stock- 
holders of the company, the recommendation of 
the board of directors advising a capital in- 
crease was approved, and it is understood that 
the company will issue 4000 shares of new 
stock at $200 per share (par value $100), thus 
adding $400,000 to the surplus account. The 
book value of the stock as of December 31, 
1925, was $193.62. 
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STERLING MUTUAL INSURANCE 
COMPANY 
Topeka, Kan. 
Petition for a Receiver Filed 
The Insurance Department of the State of 
Kansas has filed a petition for the appoint- 
ment of a receiver for the Sterling Mutual In- 
surance Company of Topeka, Kan. The com- 
pany was organized a year ago by E. E. 
McCloskey of Topeka to write hail insurance. 
The petition alleges that the officials of the 
company were reckless in writing drouth in- 
surance on wheat in north central Kansas and 
that the company, although it had no legal 
right to do, undertook to write frost, flood 
and drouth insurance on crops. The petition 
further alleges that while the company has as- 
sets of approximately $15,000, its liabilities 
amount to more than $35,000. 


SUN INSURANCE OFFICE 
London, England 
United States Branch Examined 

An examination by the New York Depart- 
ment of the United States branch of the Sun 
Insurance Office of London, England, as of 
December 31, 1925, shows the company to be 
in a satisfactory financial condition According 
to the report of the examination, the company 
had total assets of $7,235,267 and liabilities of 
$5,379,609, giving a surplus to policyholders of 
$1,855,657. As per the examination, the loss 
reserve amounted to $704,778 and the unearned 
premium reserve totaled $4,465,831. 

In referring to the trustees’ holdings of 2970 
shares of stock in the Sun Indemnity Com- 
pany, which has a market value of $386,100, the 
examiners suggested that in view of the pro- 
visions of section 16 of the New York In- 
surance Law, these shares should be disposed 
of by the United States Branch. 





UNION HISPANO-AMERICANO DE 
SEGUROS 
Barcelona, Spain 
Spanish Company Being Liquidated 

The “Union Hispano-Americano de Seguros,” 
a Spanish insurance company with its home 
office at Barcelona, Spain, is being liquidated. 
In a report to the Department of Commerce, 
General Counsel Nathaniel B. Stewart refers 
to the liquidation in the following language: 

“The Gaceta de Madrid of September 7, 
1926 (No. 250, page 1503) contained a notice 
of the Jefatura Superior de Commercio y Se- 
guros of the Ministerio de Trabao, Commercio 
e Industria, dated August 31, 1926, to the effect 
that the forced liquidation of the Union His- 
pano-Americano de Seguros, domiciled in Bar- 
celona, had been ordered by Royal Order of 
August 28. 

“Notices were therefore given to the public 
in general and to those insured with that com- 
pany in particular, that within a period of two 
months from the date of publication of such 
notice, all those having claims against the said 
company should address the Jefatura Superior 
above mentioned, setting forth what they be- 
lieve would be their rights in the case.” 





UTILITY INSURANCE COMPANY 
Dallas, Tex. 
New Company Well Under Way 

The Utility Insurance Company of Dallas, 
Tex., the organization of which was noted in 
last month’s issue of the Fire Insurance 
Monthly Bulletin, is actively engaged in the 
transaction of fire and automobile lines, and is 
reported to be progressing rapidly. The new 
company began business on October 15 with 
an initial capital of $200,000 and a $100,000 
surplus, fully paid in. The new project, which 
has its home office in ‘the Central Bank build- 
ing of Dallas, was organized without incurring 
any promotion expenses. The Utility Insur- 
ance Company will do the greatest amount ot 
its business in Texas, although it will cover 
the territory of the Southwest also. 

The officers of the new company are as fol- 
lows: President, C. W. Dawley, president of 
the Southern Ice and Utilities Company of 
Dallas; vice-president, secretary and general 
manager, G. G. Sheerin, prominent Dallas in- 
surance man and head of the G. G. Sheerin 
Company; vice-president, W. L. Martin, presi- 
dent of the Marshall National Bank of Mar- 
shall, Tex., and treasurer, J. B. Adoue, Jr., 
president of the National Bank of Commerce 
of Dallas. 

The board of directors is composed of the 
officers and the following other members: W. 
J. Lang of the G. G. Sheerin Company; C. E. 
Kennemer, president of the American Ice Com- 
pany of Dallas; W. C. Jones, president of the 
Pure Ice & Cold Storage Company of Dallas; 
R. J. Coke, Dallas lawyer, and Ira T. Moore, 
president of Moore & Company of Dallas. 


NORWICH UNION FIRE INSURANCE 
SOCIETY, LTD. 

Norwich, England 
Examination of United States Branch by 
New York Insurance Department 
An examination of the United States branch 
of the Norwich Union Fire Insurance Society, 
Ltd., of Norwich, England, was made as of 
March 31, 1926, by the New York Insurance 
Department. The report which is given, here- 
with, in part, shows the company to be in a 

strong financial condition. 


History and Organization 

The Norwich Union Fire Insurance Society, 
Limited, was organized as a mutual office in 
1797 and became a stock company in 1821. It 
commenced business in the United States in 
at San Francisco, Calif. The United 
States branch was formally established in 1870, 
and the company was authorized to transact the 
business of fire insurance in the State of New 
York, subject to the provisions of section 27 
the Insurance Law. In 1913 the company 
was also authorized to write marine insurance. 

Mr. Hart Darlington is the United States 
manager. 

The Central Union Trust Company of New 
York is the United States trustee. The Mer- 
cantile Trust Company of California is the 
United States trustee for the company’s Cali- 


38 


1877 


of 


fornia property, in conformity with the laws 

of the State of California, which do not ner. 

mit the holding of real estate in trust by a 

corporation of a State other than California, 

The home office of the Norwich Union Fire 
Insurance Society, Limited, owns and controls 
the Eagle Fire Company of New York and the 
Norwich Union Indemnity Company of Ney 
York. The controlling interest in the parent 
company passed from the Phenix Assuranee 
Company, Limited, in 1925 to the Norwich 
Union Life Insurance Company, of Norwich, 
England. 

The head office of the company in the 
United States is located at 75 Maiden lane 
New York City. A separate branch office js 
maintained in San Francisco covering the Ps. 
cific department under the management of 
Frank L. Hunter. 

The marine department is under the manage. 
ment of W .C. Spelman at 47 Beaver street, 
New York City, with a branch in San Frap. 
cisco, Calif. 

The company is licensed in all of the States 
of the United States except Arkansas, Dela. 
ware and Mississippi. It is also licensed in 
the District of Columbia and the territories of 
Hawaii and Alaska. 

In addition to its own policies the company 
issues policies under the name of the “New 
York Fire Office” in most of the States coy- 
ered by the New York department, and under 
the name of the “British and Federal Under- 
writers” in the Pacific department. 

Examinations of the records and accounts 
were conducted at the offices of the company 
in New York, both fire and marine branches, 
The statements and schedules furnished by the 
Pacific departments were accepted for the pur- 
pose of this report as showing the condition 
of such branches and have been incorporated 
with the figures obtained from the offices u- 
der examination and with figures obtained from 
the Agricultural Insurance Company of Water- 
town, N. Y., under a reinsurance treaty with 
the home office. The combined results there- 
fore represent the total transactions of the 
company in the United States and are so shown 
in the financial statements in this report. 

A condensed statement of the income and 
disbursements for the period from January |, 
1926, to March 31, 1926, ic attached as an ex- 
hibit. The remittances to or for the account 
of the home office include $400,000,000, repre- 
senting 2000 shares of Norwich Union Indem- 
nity Company stock which was withdrawn from 
the trust funds with the permission of the 
Superintendent of Insurance and transferred to 
the home office of the company. 

The following is a statement of the finan- 
cial condition of the United States branch as 
determined by this examination as at March 
31, 1926: 

General Statement 
Financial Condition as at March 31, 1926 
Assets 


LEDGER ASSETS 
Book value of real estaté. ....ccccsccees 
Book value of bonds and stocks.......- 
CAS ER GUIS os ogc cca asveneeasrescusies 
ACaale: 40) BAIR 6.3: 6c sorsin avera:visteraraiaslealearee 
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due from agents, 
— and companies.... $1,358,789 
Less balances due to other 
companies and agents: 
Reins. pay’ble.. $151,642 
icul, Ins. 
. {eee 20,339 
Special agts. 6,276 
178,257 
1,180,532 
impounded premiums............ 10,625 
Seal agents’ automobiles..........++-. 8,237 
Furniture and fixtureS......sssececeece 9,261 
Bills receivable ...++++e+eees sete eeees 1,678 
Deposit, Western [actory Ins. Ass’n.... 1,600 
Deposit, Amer. Marine Ins. Syndicate.... 564 
Total ledger assetS........esceces $6,907,034 
Non-Lepcer ASSETS 
Interest accrued on bonds..............- $81,264 
Market value of bonds and stocks over 
“book value ...+.e+eee- see tee eeeeees 170,684 
Reins. recoverable on paid losses....... 122,782 
Gross assetS ..--eses Gareaiee wraie a oe $7,281,764 


Depuct Assets Not ADMITTED 





Agents’ bal. over 3 mos. due $248,224 
Agents’ bal., Havana, Cuba 12,149 
Kansas impounded prem..... 10,625 
Special agents’ AlItO..6..<.0:0.0' 8,237 
Furniture and fixtures...... 9,261 
Bills receivable past due.... 1,678 
290,174 
Total admitted assets.............. $6,991,590 
LIABILITIES 
Unpaid losses (net)......seeseeeesecees $662,312 
Unpaid loss adjustment expenses........ 12,500 
Unearned Premiums: . 06... cece cciese 4,380,676 
Commissions due on _ uncollected pre- 
miums (Pacific department).......... 2,886 
Reserve for taxes payable............-. 65,000 
Expenses due or accrued.......0.ssseee 9,000 
Contingent com. due or accrued..... seats 4,000 
Special refund res. State of Mo........ 12,000 
Total WABIHBES: «6.o6kiss dcnccecrde-avets $5,148,374 
Statutory deposit ........... $400,000 
RUE it venus a weesne 1,443,216 
Surplus to policyholders............ 1,843,216 
MO rc Canwisiie ee ae eohaee need $6,991,590 


Assets 

Reat EstatE.—The real estate owned on 
March 31, 1926, consisted of land and building 
known as 234/276 Sansome street, San Fran- 
cisco, Calif. This property was appraised for 
the insurance department in 1921 at $175,000.00, 
which is the same as the book value and mar- 
ket value reported by the company in its an- 
nual statements. No appraisal was made at 
the present time and the company’s value has 
been used in this report. 

An affidavit from the Mercantile Trust Com- 
pany of California is attached to this report 
certifying to the holding of such property as 
United States trustee. 

Boxps AND Stocks.—A_ schedule of the 
bonds and stocks owned by the company on 
March 31, 1926, is attached to this report to- 
gether with affidavits of the United States 
manager and the United States trustee certify- 
ing to the ownership of such securities free 
and clear from any liens. 

Certificates were obtained from the proper 
State officers covering the bonds on deposit 


with the various States, The securities de- 


posited with the Central Union Trust Com- 
pany as United States trustee and as custodian 
were accounted for or examined in the vaults 
of the trust company at 80 Broadway, New 
York city on July 9, 1926. 

The excess of the aggregate market value 
over book value amounting to $170,683.82 has 


been allowed under non-ledger assets, 

AGENTS’ AND CompANy BaLAnces.—The fol- 
lowing is a summary of the net balances of 
account due to and from agents, brokers and 
companies : 








Reins. Dueto Due to 
Gross Payable Special Agr. 

Department Balances etc. ‘Agts. Ins. Co. 
New York ....$1,019,860 $94,848 $6,276 $20,339 
Pace: ji nncces 280,142 36,292 tiue. acveas 
MasiNe ..ccicce 58,787 eee seas Oeecas 
Totals” «<0: $1,358,789 $151,642 $6,276 $20,339 
The subsidiary records were checked and 


found to be in balance with the controlling ac- 
counts in the general ledgers. Balances over 


three monts due were found to be as follows: 





New: Yorke: department. <.0ccsescscncens $235,695.93 
Marine departiient. ...n65 cccwscuwnsees 3,789.69 
Pacific department ...ccccaccevacecssce 8,738.61 

$248,224.23 


In the New York office the amount of over 
ninety day balances is not entirely unpaid ac- 
counts of agents but contains a number of 
“book items” representing canceled policies not 
returned by and 
agents’ remittances and their accounts. 

The total net agent’s balances reported by 
the marine department has been reduced by 
$20,000.00 in this report to correct an error 
arising out of different methods of treating a 
remittance of $20,000.00 from the marine de- 
partment to the fire department. It was re- 
ported as income in the fire branch and as an 
asset in the marine branch. In this report it 
has been eliminated as a contra item in the 
income and disbursements of the combined 
statement. 

In the Pacific department an amount of $35,- 
511.30 had been deducted from agent’s balances 
as of December 31, 1925, and also at March 
31, 1926, representing unpaid commissions. In 
addition thereto the Pacific department car- 
ried a liahility of $38,306.61 for unpaid com- 
missions as of March 31, 1926. In this report 
only the difference of $2,885.31 has been in- 
cluded as a liability for unpaid commissions. 

A balance of $12,149.09 due from the com- 
pany’s agent in Havana, Cuba, has been de- 
ducted under assets not admitted as it is not 
an asset of the United States branch. The 
transactions of this agent are recorded on the 
books of the marine department, but in the 
annual statements such transactions are re- 
ported as remittances to or from the home of- 
fice. The United States branch is not re- 
quired to carry any reserves on this business. 


agents differences between 


Capital Statement 
The following statement shows the condition 
of the United States Branch on March 31, 
1926, in accordance with the provisions of 
Section 27 of the Insurance Law: 


ASSETS 
Par Market 
Value Value 
Deposits with State officers (ex- 
cept special deposits) 

Wee SOG: ceeudisccccevcncs $430,000 $442,600 
CE 1.65 dh watSdeswerenive tans 100,000 102,000 

Denosits with United States Trustees 
aks COE ov cicdcdcucececsetebenedwas 175,000 
Fonds and stOckS.....cccccceccssvcsee 4,961,762 
GAG. ccwiwcncedducwnvendseteddenticns 61,560 
Total aseete tm (fuse <0c.0.06cccwwees $5,742,922 
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LIABILITIES 

Unga Totees- GeO) osc cca cncucadecdie $ 662,312 
Unpaid loss adjustment exp...........0. 12,500 
Unearned premiums oc cccdiccccccnsdows 4,380,676 
RReINGUSANCE: -PANADIE... <.c.c.c0ccnedenwewwes 151,642 
Agricultural Insurance Co. balance...... 20,339 
Special agents’ credit bal.........cecseee 6,276 
Overdraft Bank of N. Y. & Trust Co... 17,582 
Reserve for taxes payable...........+. 7 65,000 
Expenses. dué OF ACCSuetls << cccasecensase 9,000 
Contingent comm. due or accrued........ 4,000 
Spec. refund res., State of Missouri..... 12,000 
Tdidh HANGER cise ccvsacauadeeces $5,341,327 

Less deductions allowed for lia- 

bilities offset by assets— 
Company balances ......... $127,541 

Special depose 2.65 ccnsece 61,660 189,201 
$5,152,126 
Capital under sec. 27, N. Y. Ins. Law... 590,796 
$5,742,922 


As shown in the foregoing capital statement, 
the United States Branch of the Norwich 
Union Fire Insurance Society, Ltd., had capital 
under Section 27 of the Insurance Law amount- 
ing to $590,706.61 as of March 31, 1926. The 
following is a reconciliation accounting for the 
difference between such amount and the surplus 
to policyholders of $1,8b3,216.10 as shown in 
the general statement: 


Surplus to policyholders (Gen. statement) $1,843,216 





Capital under section 27 (Cap. statement) 590,797 
PHUMRUNED, - 4c ciccaveasccesuncdanedaed $1,252,419 
Assets not allowed in capital statement— 
Excess of spec. dep. over liab......... $ 2,550 
Securities not trustees ...ccascecnees 7 463 
Case S006 (trustees sos conc nsecqadne 68,208 
SCHR, THERE No ice cc dsdvacnanawns 81,264 
Agents’ balances gross....... $1,358,788 
Less unadmitted ...cscescwes 260,373 
$1,098,415 
Reinsurance recoverable ..... 122,782 
Deposits with associations.... 2,164 
$1,223,361 
Less deductions allowed..... 127,541 1,095,820 
"SOUR w vademecdecdascueceuwauaaaue $1,255,305 
Liab. for comm. not charged............ 2,886 
$1,252,419 


Respectfully submitted, 
JosepH F. CoLiins, 
Examiner. 


United States Branch 
of the 
Norwich Union Fire Insurance Society, Ltd., 
Income and Disbursements 
January 1, 1926 to March 31, 1926 











INCOME 

Gross premiums written.......... wake 2,229,364.30 

Return premiums...... - $435,870.33 
Reinsurance premiums... 681,081.22 1,116,951.55 
Net premiums written...........  $1,112,412.75 
Interest and dividends........ denadee 53,915.53 
Profit on sale of securities........... 2,669.25 

Remittances from or for the account 
Of home- G@s6 << csceees éwenwdeaee 25,403.50 
Total MCOMe) .¢ ccdiesecccusices -- $1,194,401.03 
Ledger assets, December 31, 1925... 7,442,898.80 
$8,637 ,390.83 

DISBURSEMENTS 

Grose W6ssee Dida d cece cadcasceeaus $1,051,819.43 

Reinsurance recoveries .........e+% 

Reinsurance recoveries.. $325,028.45 
Salwaee “sencccavescueas 23,038.42 348,066.87 
INGE. Toss ATs io cccwaddcens $ 793,752.56 
Commissions and expenses...... seuen 593,339.67 
Loss on sale of securities..........e0. 405.00 

Remittances to or for the account of 
homie. CGBG 2 cicccccvcseuceueccuas * 432,819.54 
Total disbursements ............. $1730,356.77 
Ledger assets, March 31, 1926..... 6,907 ,034.06 


$8,637 ,390.83 
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Palmetto Fire Insurance Company vs. In- 
surance Commissioners of Ohio, Wis-= 
consin and Maine, United States 
Supreme Court, October 25, 

1926 


The American agency system has scored a 
conclusive victory and the right of the individ- 
ual State to regulate insurance within its bord- 
ers has been upheld in a recent decision handed 
down by the United States Supreme Court, in 
the cases of the Palmetto Fire Insurance Com- 
pany of Sumter, S. C., against the Insurance 
Commissioners of the States of Ohio, Wiscon- 
sin and Maine. 

This litigation, which has been pending for 
many months and which has been the subject of 
considerable legal discussion, is the direct re- 
sult of the Palmetto-Chrysler running policy 
which caused such a sensation in insurance and 
automobile circles in June, 1925. That master 
policy was a Michigan-made agreement by the 
Palmetto to furnish insurance on Chrysler cars, 
sold during the period of one year, by issuing 
certificates, which were enforced for a period 
of one year from the date of issue. 
ance, which was so arranged as to become effec- 
tive immediately upon the transfer of the car 
from the dealer to the purchaser, was to be 
practically compulsory for all purposes, the 
price of the insurance being included in the 
sale price of the car, though under the arrange- 
ment, there could be no deviation in purchase 
price if the purchaser refused the insurance or 
wished insurance in some other company. 

Believing that Chrysler agents disposing of 
an automobile under the proposed plan in the 
State of New York were really selling insur- 
ance, Superintendent Beha made the first move 
against this sensational idea by atempting to 
revoke the license of the Palmetto Fire Insur- 
ance Company in New York State. The In- 
surance Commissioners of Wisconsin, Ohio and 
Maine, following in Mr. Beha’s footsteps, pro- 
ceeded similarly against the insurance company 
and the case has gradually found its way to the 
United States Supreme Court, which recently 
affirmed the actions of the various Insurance 
Commissioners, by holding that the sale of a 
Chrsyler car, protected by a Palmetto blanket 
policy, constitutes the making of an insurance 
contract, thereby classifying the automobile 
dealer who made the sale as an insurance agent 
and making him subject to the insurance laws 
of the State in which the sale was made. 
Justice Holmes, in writing the opinion of the 
United States Supreme Court in the Ohio case, 

states in part: 
“Manifestly there was nothing in the con- 
tract between the plaintiff and the Chrysler 


The insur- 


Sales Corporation, without more than he could 
lay hold of, even if it insured property in 


Ohio. 


But the contract contemplated and pro- 





vided for a henefit to third persons if, when 
and where they complied with its conditions. 
When a man bought a car in Ohio by that act 
he made effective the agreement of the com- 
pany to insure future purchasers and imposed 
upon it an obligation that did not exist before. 
It is true that the obligation arose from a con- 
tract made under the laws of another State, 
but the act was done in Ohio and the capacity 
to do it came from the law of Ohio, so that 
the co-operation of that law was necessary to 
the obligation imposed. I would be held in some 
jurisdictions that the purchaserd became party 
to a contract with the insurance company. By 
universal consent he at least would become the 
beneficiary of a contract for his benefit. What- 
ever technical form may be given to the reason- 
ing, the substance is that by acts done in Ohio 
the purchaser obtains from himself the advan- 
tage of insurance that before that moment did 
not exist. It does not matter whether his get- 
ting it was a large or an inconspicuous part of 
his bargain. It was part of it, in any event, 
and we cannot doubt that the lower court was 
right in holding that in such circumstances the 
State could insist upon its right to tax. It 
would be extravagant to say that the State’s 
general power to deny to the plaintiff the right 
to enter or remain within it for business unless 
it paid for these transactions as a part of the 
must be denied upon constitutional 
grounds.” 


price, 


Fire Insurance 
November 30, 


In the law section of the 
Monthly 


1925, we expressed ourselves of the opinion that 


3ulletin under date of 


the stand of the insurance commissioners would 
prevail. That it did prevail is of tremendous 
importance to the individual States. 

the United States 
Court might have opened the door to an evasion 


An oppo- 
site holding by Supreme 
of the tax law relating to agents’ licenses and 
insurance premiums by an insurance company 
contracting outside of the State levying the tax. 

According to the Chrysler plan, the insur- 
ance did not become effective until the car 
was actually sold by the dealer and, therefore, 
the purchaser’s policy was given its inception 
by an act of contract within the State where 
the automobile was sold. Indirectly this has 
all the outward 
contract, for the 


appearances of an insurance 


issuance of the insurance 
depended upon the sale of the car for its ef- 
The dealer selling the car neces- 
sarily sold the insurance, because the insur- 


fectiveness. 


ance was not only an incentive and inducement 
to purchase but also a part of the considera- 
tion, the sale price of the car taking into con- 
sideration the premiums on the master policy. 
A dealer, then, selling a Chrysler car sold the 
insurance thereon, from which it would seem 
to follow that the Chrysler agent was at least 
indirectly the agent of the Palmetto Fire In- 
surance Company. 
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WHAT THE RECENT CASES HOLD 

The offer of an insurance company to pay q 
stipulated sum in settlement of loss, accepted by 
the insured, constitutes a vaild contract based 
upon a good consideration, from which com. 
promise agreement neither the insured nor the 
insurance company can withdraw or rescind. 
(Flanders Co. vs. Canners Exchange Subserib- 
ers, 209 Northwestern Reporter 113.) Ep. 
Tor's Note.—From the statement of this case 
in last month‘s issue, in which the law was cor. 
rectly stated, the implication of fact arose to 
the effect that the insurance company attempted 
to withdraw from the compromise agreement, 
whereas, as a matter of fact, it was the insured 
who attempted to withdraw from the agree- 
ment. 

Where the insurance company disputes a 
claim and demands an appraisal, the insured 
subsequently disposing of the damaged _prop- 
erty without giving an appraisal, the company 
is not liable on the contract because by selling 
insured breached 
immaterially its contract of insurance and lost 


the damaged property, the 
thereby its right to recover damages for the 

(Marble-Stone Case, 
Court of November, 


Company 


property. 
Supreme Minnesota, 


1926. ) 


a contract to sell an eleva- 
tor has an insurable interest therein where he 
retains title as trustee for the purchaser until 
resale. Any legal or equitable title or, interest 
in property is sufficient to support a contract 
of insurance (Hayward 
vs. Fidelity-Phoenix Fire Insurance Company, 
Kansas City Court of Appeals, 285 South- 
western Reporter 144.) 


The vendor of 


pertaining thereto. 


After destruction of the property, the in- 
sured cannot ratify a contract made by an in- 
surance agent who writes the policy without 
insured’s knowledge or (Alliance 
Insurance Company vs. Continental Gin Com- 
pany, Commission of Appeals of Texas, 285 
Southwestern Reporter 257.) 


consent. 


Failure to give immediate notice of loss as 
required by a fire policy caused by the mis- 
taken assumption of the insured that the poli- 
cies had lapsed, will not excuse such delay, 
even where the insurance company, without 
offering any protest, retained the proofs of 
loss when furnished after the time for giving 
notice of loss had lapsed, the latter not con- 
stituting a waiver of requirement on the part 
of the company that notice of loss be given 
immediately. (Greenwich Bank vs. Hartford 
Fire Insurance Company, Supreme Court, New 
York County, 216 New York Supplement 
315.) 
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Fire Insurance Stocks 
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A REVIEW OF THE MONTH 

But few changes have occurred in fire in- 
surance securities over the past month. The 
fist has remained practically stationary with 
trading at a low ebb. 

If one of the rules of the New York Stock 
Exchange, namely, that stocks never stay at 
4 fixed level for any great length of time, can 
be applied to the unlisted market, then we 
should expect insurance stocks to move either 
up or down. Conditions are not exactly the 
same. The insurance market is a very nar- 
Furthermore market sponsors will 


be waiting to get an inkling of the annual re- 
ports due in but a few short weeks. Undoubt- 
edly the nature of these reports will determine 
the trend of the market. Taking all things 
into consideration they should be satisfactory. 
There may be a few exceptions, Such is al- 
ways the case. 

In as far as the stock markets are con- 
cerned, basic conditions must be regarded as 
satisfactory. Bankers’ loans, which in the past 
have been instrumental in wrecking bull mar- 
kets, cannot be regarded as excessive if meas- 


ured by the exceptional prosperity enjoyed: 


row one. 
Recent Market Quotations 
Div. $ 
Capital Par Per Div. 

Name of Co. Location $ Value Share Dates Bid Asked 
Aetna Ins. (Fire)..... Hartford, Conn... 5,000,000 100 24.00 J-A-J-O 510 520 
Agricultural Ins. Co...Watertown, N. Y. 1,000,000 50 11.00 J-A-J-O 250 275 
Alliance Ins.......... Philadelphia..... 1,000,000 10 2.00 j.&F 46 48 
Am. Alliance......... New York....... 2,000,000 100 16.00 J-A-J-O 285 295 
ise TAS) © Os s.6.0. eo: 00:0 Newatk.. «<6 5c 4,000,000 5 1.00 J-A-J-O 21 23 
Automobile Ins. Co...Hartford........ GOOG TOR  skcc eves: 180 200 
Bankers & Shippers...New York....... 1,000,000 100 10.00 J-A-J-O 275 290 
Boston Ins. Co....... BOGOR one. sce ec 2,000,000 100 16.00 J-A-J-O 455 475 
DeAlO ING. «6. 6.5.6.0:0.6,0.5 Buffalo, N. Y.... 1,000,000 100 12.00 F-M-A-N 330 rae 
Camden Fire.........Camden, N. J.... 2,000,000 5 aa Ja & 4. 13 15 
Carolina InS:........«:6:< Wilmington, N.C. 500,000 10 4.00 j.&J 28 30 
Chicago F. & M...... CHICEEE. . o.<60:66 1,000,000 10 .80 M-J-S-D 10 14 
City of New York....New York....... 1,000,000 100 12.00 J.&} 275 285 
Continental.......... New York....... 10,000,000 25 6.00 JjJ.&J 135 139 
Detroit F.& M...... DettOres osc 6ooces 1,000,000 80 8.00 M-J-S-D 150 
Dubuque F.& M..... Dubuque, Ia..... 500,000 100 20.00 Jj. &J. 280 
Fidelity-Phenix...... New York....... 5,000,000 25 6.00 J. &J. 195 200 
Fire Association...... Philadelphia..... 3,000,000 10 2m |= Joe. 52 56 
REINS. 5/6.5/6-0/s\o/e0s Newatk.:.ss0 i. 5,000,000 50 11.00 J-A-J-O 220 228 
Fireman’s Fund...... San Francisco.... 5,000,000 25 6.25 J-A-J-O 88 93 
Franklin Fire........ Philadelphia..... 1,000,000 25 7.00 J-A-J-O 170 175 
Gieng Balls... oc i.s.00 6 Glens Falls, N. Y. 2,500,000 10 1.60 J-A-J-O 38 40 
Globe and Rutgers.... New York....... 3,500,000 100 36.00 J-A-J-O 1340 1400 
Great American...... New York....... 12,500,000 100 16.00 J-A-J-O 282 285 
Hanover Fire........ New York....... 1,500,000 50 5.00 J-A-J-O 180 190 
Hartford Fire........ Hartiord. ........ 10,000,000 100 20.00 J-A-J-O 470 480 
Home Ins, Co.....«... New York....... 18,000,000 100 18.00 J. &J. 365 372 
Importers & Ex...... New York........ 1,000,000 25 3.50 F.&A. 65 70 
les: Co. of Ni. Acc <3. Philadelphia..... 7,500,000 10 2.00 Ff. & J. 50 51 
Ins. Co. of State of Pa. Philadelphia..... 1,000,000 100 8.00 J. &J. 200 ae 
Marquette-Pittsburgh.Chicago......... 300,000 EO Oiieoe Sie aees aes 12 
Mechanics........... Philadelphia..... 600,000 25 2.50 F-M-A-N 60 mre 
Milwaukee Mech..... Milwaukee...... 2,000,000 10 2.20 J-A-J-O 33 an 
National Fire........ Hastiord .......:« 3,000,000 100 20.00 J-A-J-O 740 760 
National Liberty..... New York....... 1,500,000 50 §.00° D.& Ff 390 415 
National Union. ..... New York... 2,500,000 100 12.00 J-A-J-O 210 220 
New Hampshire...... Manchester...... 2,250,000 100 16.00 J-A-J-O 326 355 
New Jersey.......... IeWSties. cu. cc ces 1,000,000 20 1.80 F&A 31 35 
Niagara Fire......... New York, N. Y. 3,000,000 50 10.00 Jj-A-J-O 210 220 
Notthern.. «6 cne.sce<« New York....... 1,000,000 100 10.00 J. &J. 265 275 
North River......... New York....... 2,000,000 25 5.00 J-A-J-O 105 112 
Northwestern Nat'l... Milwaukee....... 1,000,000 100 32.00 M-J-S-D 600 re 
Old Colony’. «.ss.<.66«. BestOn. «ces s.06 1,000,000 100 16.00 F-M-A-N 210 
Pacific Fire.......... New York....... 1,000,000 25 4.00 J-A-J-O 85 95 
Phoenix Fire......... Hartford.... 5,000,000 100 20.00 J-A-J-O 500 510 
Prov, Washington... .Providence...... 3,000,000 100 12.00 M-J-S-D 290 305 
Provident Fire N. H..New York....... 500,000 50 3.00 Jan. 35 oe 
er SS eee 3,000,000 100 23.33 J. &J. 300 aa 
Reliance.............Philadelphia..... 1,000,000 10 2.40 Jive J. 20 20% 
RTT Hartford. .....<:..: 1,600,000 24 6.00 M-J-S-D 81 83 
Rhode Island. ....... Providence...... 600,000 100 12.00 J-A-J-O 275 300 
St. Paul F. & M...... St. Paul, Minn... 4,000,000 25 4.00 J-A-J-O 100 110 
Security ins: Cow. :. >.< New Haven...... 1,200,000 25 3:00 F-M-A-N 82 87 
Springfield F. & M...Springfield....... 3,500,000 100 16.00 J.&J 475 485 
“Stuyvesant Ins. Co. .New York.......<. 1,000,000 100 6.00 J-A-J-O 190 200 
United States Fire....New York....... 2,000,000 20 5.60 F-M-A-N 136 142 
U. S. Merchs. & S....New York....... 1,000,000 100 8.00 M-J-S-D 245 252 
aes Philadelphia..... 1,000,000 10 2.40 Jj.&J. 20 20% 
Va. Fire & Marine....Richmond....... 500,000 25 $25 Je}. 90 95 
Westchester Fire... .. New York....... 1,500,000 10 2.50 F-M-A-N 42 44 


* Extra $5.00. 
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They are approximately $500,000,c00 less than 
they were at this time last year; furthermore, 
New York banks are not lending so freely 
on stock market collateral. 


Commodity markets have displayed consid- 
erable weakness. Wheat has declined on the 
expectation that the estimates on World wheat 
production will be revised upward. Cotton con- 
tinues to remain in the limelight. The recent 
weakness has been due to the expectation of 
another unfavorable government report. In this 
regard it is interesting to note that the $150,- 
co0,000 fund to be advanced by the interme- 
diate credit banks to the cotton finance cor- 
porations, on the basis of their $15,c00,000 cap- 
ital, will be made available for the relief of 
bankers, supply men and others holding dis- 
tress cotton. The plan of relief as now pro- 
posed makes provision for ten financing units 
to take care of 4,000,000 bales of cotton. The 
plan provides eighteen months in which to 
liquidate, or such time as it can be marketed 
in an orderly manner. The loans are secured 
by warehouse receipts. Acreage reduction is 
advocated next year. With this end in view 
campaigns have been inaugurated in all cot- 
ton States by bankers’ organizations, State 
and federal extension services and other agen- 
cies to bring about the division to other crops. 
It is hoped that twenty-five per cent of the 
acreage devoted to cotton in 1926 will be used 
for other crops in 1927. In a letter, quoted 
in part, addressed to the presidents of the in- 
termediate credit banks, Mr. Williams gives a 
brief outline of what transpired at the con- 
ference between the bank presidents, the mem- 
bers of the farm loan board and the represen- 
tatives of the cotton and banking interests as- 
sociated with the formation of the cotton 
finance corporations. The plan as outlined is 
as follows: 

The representatives of the-cotton finance 
corporations stated that every effort will be 
made to reach the cotton still in farmers’ hands 
so that proceeds of the sale of the cotton over 
and above the loans and carrying charges will 
go directly to the farmers, he related. They 
pointed out, however, that inasmuch as a con- 
siderable percentage of the crop already has 
passed from the formers to the country mer- 
chants and bankers who financed its production 
or defrayed indebtedness of the farmers aris- 
ing therefrom, it will be necessary also to ob- 
tain cotton from these sources in order to ac- 
complish the purpose in view. 

They stressed the fact that in such cases, 
even though the actual title to the cotton might 
not remain in the individual farmer, he will 
receive substantial benefits from advances 
made to those who financed him and who will 
be called upon to finance his further opera- 
tions because these agencies will be put in a 
better position to carry him and the storage of 
the surplus of this year’s crop should result in 
better prices for next year’s production. 

The representatives of the cotton finance 
corporations stated also that it would be de- 
sirable, and probably necessary, that they be 
able to advance the full amount decided upon, 
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Recent Fire Company Happenings 





The American Lloyds, Inc., of New York, 
which was recently organized as a stock 
company by the Underwriters at American 
Lloyds, has been licensed in Massachusetts 
to write fire and sprinkler leakage insurance, 
with John C. Paige & Company of Boston 
as agents. 


The China Fire Insurance Company of 
Hong Kong, China, has received its license 
to do a fire insurance business in British 
Columbia with headquarters at Vancouver. 
C. R. Elderton has been appointed branch 
manager. 


Edwin Atkinson Bayles, New York at- 
torney at law, has been appointed a member 
of the board of directors of the City of 
New York Insurance Company, New York, 
N. Y., to succeed the late William P. Dixon. 


The Commercial Union Assurance Com- 
pany, Ltd., of London, England, has pro- 
moted its fire manager, Herbert Lewis, to 
the position of general manager in associa- 
tion with present General Manager Joseph 
Powell. Henry Mann will remain as deputy 
general manager. 


Joseph W. Alsop has been elected presi- 
dent of the Connecticut Valley Mutual Hail 
Insurance Company of Hartford, Connecti- 
cut, at a recent meeting of directors. Levi 
P. M. Hickey and Robert E. Nelson were 
elected vice-president and treasurer respect- 
ively. The company operates in conjunction 
with the Connecticut Valley Tobacco Grow- 
ers Association. 


The Importers & Exporters Insurance 
Company of New York, N. Y., has filed an 
application with the Insurance Department 
of Georgia for permission to withdraw from 
that state. 


The Industrial Lloyds of America, East 
St. Louis, Illinois, has recently discontinued 
business and it is understood that the con- 
cern has practically no assets. 


The Insurance Company of North Amer- 
ica, Philadelphia, Pa., announces the ap- 
pointment of Horace J. McCauley to the 
position of marine manager on the Pacific 
Coast. Mr. McCauley was formerly assist- 
ant marine manager at the head office in 
Philadelphia. 

According to a representative of the com- 
pany, tornado risks in Florida on buildings 
will not be carried unless the company is 
also given the right to write the fire cover- 


age. 


Charles S. Vance, vice-president and 


underwriting manager of the Iowa National 


Fire Insurance Company of Des Moines, 
has been recently elected president of the 
company to succeed the late Francis L. 
Miner. 

Otho E. Lane has been elected president 
of the Maryland Insurance Company of 
Baltimore, Maryland, to succeed Charles B. 
Reeves, who resigned. This announcement 
follows the purchase, last year, of the 
Maryland Insurance Company by the Niag- 
ara Insurance Company of New York, of 
which latter company Mr. Lane is president. 
Harry F. Ogden, vice-president of the Mary- 
land Insurance Company, has been appointed 
a director and will have charge of the Bal- 
timore office. 


The Mayflower Fire & Marine Insurance 
Company of Newark, New Jersey, announces 
the appointment of James A. Blainey to the 
position of general manager. Mr. Blainey 
was formerly vice-president and secretary 
of the Hampton Roads Fire & Marine of 
Norfolk, Virginia. 


The Northern Assurance Company, Ltd., 
of London, England, has appointed Clarence 
Allan as Pacific Coast manager to succeed 
the late F. C. H. Robins. 


The United States branch of the Norwich 
Union Fire Insurance Society of Norwich, 
England, and the Eagle ‘Fire Company of 
New York have appointed J. R. H. Hall 
to the position of secretary. Mr. Hall suc- 
ceeds the late J. F. Van Riper. 


The Patriotic Insurance Company of 
America, New York, N. Y., has promoted 
P. J. Priore, superintendent of the auto- 
mobile department, to the position of assist- 
ant secretary. 


At a recent meeting of the board of di- 
rectors of the Phoenix Insurance Company 
of Hartford, Connecticut, Henry H. Con- 
land, president of the Hartford Courant, was 
elected to membership, filling the vacancy 
caused by the death of Charles Hopkins 
Clark, publisher of the Hartford Courant 
for many years. 


The Pilot Reinsurance Company of New 
York, N. Y., has been recently licensed by 
the Insurance Department of Massachusetts 
to write fire and marine lines, with A. J. 
Murphy of Boston as agent. 


George W. Burchell, chairman of the 
board of directors of the Queen Insurance 
Company of America, New York, N. Y., died 
recently at his home in Summit, New Jersey. 
Mr. Burchell was also a director of the Eagle 
Indemnity, Royal Indemnity and Lloyds 
Plate Glass. 
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According to a recent examination by] 
the New York Insurance Department of the 
Sea Insurance Company, Ltd., of Liverpool, 
London, as of March 31, 1926, “the company 
is in a sound financial condition, its capital | 
under the requirements of Section 27 of the” 
Insurance Law as of March 31, 1926, bej 
$632,423.60 and its surplus to policyholders ” 
under the general form of statement being 
$1,158,227.68.” q 

The company has recently been licensed _ 
in Massachusetts to write marine insurance, | 
with John C. Paige & Company of Boston 4 
as agents. 4 

The Sun Insurance Office of London, Eng. 7 
land, has appointed A. E. Gumbs of the | 
New York headquarters office to the pos 
tion of superintendent of agencies, 


Everett C. Willson has been elected a 
director of the Travelers Fire Insurance | 
Company of Hartford, Connecticut, at a re 
cent meeting of the board of directors, to 4 
fill the vacancy caused by the death of j 
Charles Hopkins Clark, publisher of the» 
Hartford Courant. Mr. Willson is president | 
of the Burr Printing Company of Hartford, ™ 


That the United States branch of the | 
Union Marine Insurance Company, Ltd, ” 
Liverpool, London, is in a sound financial 7 
condition is shown by the recent examina © 
tion by the New York Insurance Depart | 
ment, as of March 31, 1926. Under the re-= 
quirements of Section 27 of the New York] 
Insurance Law, the company’s capital #4 
$649,680.44 and its surplus to policyholders” 
under the general form of statement i87 
$840,479.44. 4 


The Virginia Fire & Marine Insurance’ 
Company of Richmond, Virginia, has sold its” 
local agency business to the Davénport In] 
surance Corporaticn. According to B. Dy 
Lewis, Jr., secretary of the company, the 
sale was made because the directors felt 
that agents of the company might think that” 
the company was acting contrary to the) 
best interests of the American Agency Sys 
tem in running its own local agency, and 
that by removing this obstacle a closer rela) 
tion between company and agent could be) 
maintained. ‘ 


Harry G. Casper, assistant manager of the 
Western Department of the Westchestef 
Fire Insurance Company of New York 
N. Y., has resigned to become assistail 
western manager of Fred S. James & Come 
pany. Mr. Casper’s resignation and new 4p 
pointment will both take effect on January * 
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